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Wonders and Weaknesses of Talismans 





By Clement W. Coumbe 
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[‘ spite of the thousands of years in which 
talismans appealed to those who were 
believed to have been proving their wonder- 
ful powers, there still exist some very hu- 
man beings who declare “there ain’t no 
such thing.” And all because the active 
principle is an occult (hidden) one, un- 
discovered by science. But what shall be 
said of the lodestone, whose remarkable 
powers of attraction and repulsion are 
known to every child. Very many years of 
scientific study have been devoted to this 
remarkable ore, and the learned researches 
have nailed down the fact of its powers by 
inventing the name magnetite. They have 
nominated the power itself magnetic, and 
have classed all its phenomena under a 
branch of science termed magnetism. So 
all we need to know now is (what we 
started out to discover): What is mag- 
netism? In the same breath and moved by 
the same inquisitive impulse, we can still 
ask what is talismanic power? And the 
only enlightenment we are able to throw 
on that question is to show what great 
powers some talismans embody as proven 
by history and numerous witnesses contem- 
poraneous with the events. We have little 
space at disposal, so must be satisfied with 
the recital of two prominent examples, one 
ancient, the other modern, in both of 
which cases the course of history was radi- 
cally changed through a talisman. 

Lydia (not the girl, but the ancient king- 
dom of Asia Minor) had a long list of 
kings. Look up your ancient history and 
you will read of King Agron, descendant 
of Hercules (about 1223 B. C.), being suc- 
ceeded by Ardys I (after a gap of some 
500 years). Later followed Alyattes I, then 
Myrsus, then Candaules, then Gyges (690 
B. C.). The throne seat was kept warm 
thereafter by Ardys II, Alyattes II, then 
by his son, Croesus, and so on. But it is 
in Gyges we feel special interest for the 
following pungent reasons: Gyges’ strange 
career can be accepted as historically true 
in relation, for Pliny’s “Republic” recites 
the incidents. 

Gyges was just a common, simple, un- 
sophisticated shepherd of Lydia until things 
began to happen. One day, tending his 
flock, he saw a chasm in the earth, and to 
break the monotony of his bucolic life, just 
strolled over (without misgiving or pre- 
monition) to see what the newly arrived 
hole was all about. Peeping in, he saw a 
gigantic brass horse in the subterranean 
cleft the late heavy rains had made. His 
curiosity (even as you and I) was raised 








and he determined to “see it through.” 
Climbing down, Gyges found the horse was 
hollow, and he entered to discover it was 
the receptacle of interment for the body of 
a giant, whose skeleton reposed in this 
wonderful sepulchre. On one of the fingers 
of the giant’s osseous relics was a ring, 
which Gyges quickly appropriated before 
returning to his muttons and other mun- 
dane slavery. Playing one day with the 
ring he made another discovery (Pliny 





























NAPOLEONIC TALISMAN SEAL. WORN BY NA- 
POLEON BONAPARTE, NAPOLEON III AND 
THE PRINCE IMPERIAL 


(Enlarged to twice original size) 


does not give full details); by turning the 
bezel of the ring “inside his hand,’ he 
found he had become invisible. 

This remarkable power of the talisman 
brought inspiration, then ambition. Like 
the Count~of Monte Cristo, he considered 
the world as his oyster and started things. 
First he killed his king, Candaules; next 
he appropriated the king’s wife, who was 
said to be the richest and most beautiful 
woman of her day. Then he sat down on 
the kingly throne and maintained his hold 
on that seat the rest of his long and suc- 
cessful life. The dynasty (note the last 
five significant letters of the word) reigned 
happily “ever afterward” till Croesus paid 
his ancestor’s forfeit—you all know that 
story. 

Presumably the Gyges ring-talisman got 
lost, or King Croesus could have avoided 
his frightful fate by a continuance of the 
Gyges disappearing act. Or did the virtues 
of the talisman fail from abuse—talismans 
have the reputation of losing their powers 
and letting their wearers down good and 
hard, as we shall see in the following re- 
cital : 

The above Gyges ring episode concerns 
an ancient talisman; this next subject is 


about a modern talisman. Down the 
Thames River, a few miles from London 
Bridge, lies Woolwich, England’s great 
naval arsenal and Royal Military Academy, 
where her cadets are trained. ln her mu- 
seum, among many historic relics and docu- 
ments, is the impression of a seal, that of 
the late Prince Imperial, son of Napoleon 
III, and who was trained as a cadet here. 
We give a drawing of the relic on this 
page, and we will relate the wonderful his- 
tory attached to the engraved seal from 
which the impression was made. When 
First Consul Napoleon was carrying on 
his famous campaign in Egypt (land of 
mystery and mystics), he picked up an en- 
graved stone on which was incised, in mod- 
ern Arabic, an incantation. The intaglio 
inscription reads: “The slave, Abraham, 
relying upon the Merciful.” Napoleon 
placed the stone in his pocket and always 
carried this talisman on his person in his 
later career. 

Need we tell what luck henceforth pur- 
sued him? He became the greatest gen- 
eral of modern times; he was elected Em- 
peror of the French. Success awaited his 
every effort, and he acknowledged that his 
power came from occult influences. Well, 
he went to Elba for a rest from his strenu- 
ous activities, but, not liking the climate, 
he soon retired to St. Helena. Luck 
seemed to have left him at last, but it re- 
mained (after a rest) with the talisman. 
Napoleon III inherited the talismanic gem, 
and, as ycu know, after a surfeit of Ham, 
climbed into the empty French throne. 

Maybe the talisman had been overworked; 
anyhow, this third Napoleon adjourned the 
royal session at the behest of Bismarck and 
retired gracefully to Chislehurst, taking the 
magic stone with him, which he had worn 
faithfully dangling from his watch chain. 
On his death his will was found to con- 
tain the following clause: “As regards my 
son, I desire that he will keep, as a talisman, 
the Seal which I used to wear attached to 
my watch.” 

In 1879, England was having a lot of 
trouble in Zulu Land, Africa, where the 
black natives seemed to object to not hav- 
ing things just their own sweet way. Fresh 
troops had to be sent to aid in suppressing 
these dark aspirations, and the Prince Im- 
perial, after much persuasion, got his 
mother’s (the late Empress Eugene’s) and 
the Army’s consent to accompany the ex- 
pedition. The Prince, with a small party 
of reconnoitering troops, were ambuscaded 
by thousands of the dusky tribe, and in 
flight alone lay safety. On counting noses 
at the headquarters when the skirmishers 
returned (each man for himself and God 
for us all), no Prince Imperial was dis- 
coverable, and his body was later found 





(Continued on page 77.) 
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The House of Larter attains the 
fifty-sixth milestone of its his- 
tory with all the satisfaction 
success can create, but far 
ereater than this is its appreci- 
ation of the loyal support 
which has permitted the rais- 
ing of this institution to such 
a place in the business world; 
and generation following gen- 
eration it will strongly resolve 
to ever increase the mercantile 
power of the House for good. 


Larter & Sons 


23 Maiden Lane 
New York City 


January 5, 1921, 

















January 5, 1921. 


THE 


JEWELERS’ 








Recollections of Maiden Lane and the Jewelry Business 
Sixty Years Ago 





An Interview with John M. Goddard, Who Is Now in His Nintieth Year 
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PHILADELPHIA, Pa., Dec. 30.—Vivid recol- 
lections of the Maiden Lane of the late 50’s 
and the south and middle west just prior to 
the Civil War ‘were given last night by John 
M. Goddard, one time jeweler of New York 
oni at present spending the declining years 
of his life with a daughter in this city. ; 

Mr. Goddard was born in 1831 and is 
rounding out the 90th year of his life, hale 
and hearty and with few infirmities. He 
suffers somewhat from deafness and has 
been incapacitated for extensive walking by 
a peculiar fall which injured him some nine 
years ago. But there is nothing wrong with 
his memory. Events of 60 years ago stand 
out as vividly to him now as they did when 
he came down from New England to tackle 
the jewelry business in Manhattan in 1857. 

He has been out of actual touch with his 
old line for some years. Barring an occa- 
sional visit to the jewelry buyer for Straw- 
bridge & Clothier he has no one in this city 
with whom to compare notes and opinions. 
Only by extensive reading has he kept fol- 
lowing jewelry during and since the World 
War and he finds a parallel for conditions 

now in the situation at the close of the 
Civil War. 

Your correspondent found Mr. Goddard 
smoking his evening cigar and ensconced 
beside the fireplace in the home of his 
daughter, Mrs. W. N. Beatty, 410 Stafford 
St, Germantown. He is a stalwart framed 
old gentleman, with snow white hair falling 
forws.d on either side of prominent tem- 
ples, a twinkle of humorous possibility in 
his eyes, firm lips under a white mustache, 
and a correct dark suit with a white bow 
tie setting off a physique which still retains 
a great deal of vigor. 

He had been told that THE JEWELERS’ 
CircuLaR sought through him to place upon 
record some of the recollections of the 
jewelry business before the Civil War and 
he was willing to help. 

“Not,” as he explained, “that I want to 
blow my own horn, but the men in the busi- 
ness today should be interested in what we 
old-timers experienced and you can take my 
experience as an example of what we all 
did back in the 50’s and 60's.” 

Mr. Goddard’s recollections were random 
ones, one train of thought suggesting an- 
other, but for the sake of chronology, they 
have been set down here not in the order 
they were given, but as they corresponded 
by dates. 

To begin with, Mr. Goddard, the son of a 
jeweler, was born in the little town of 
Goffstown, Hillsboro County, New Hamp- 
shire, but his father, N. W. Goddard, moved 
shortly afterwards to Nashua, N. H. Mr 
Goddard was the oldest of seven children 
four of whom were boys. He said that his 
earliest recollections of life were of the jew- 
elry business and that he really entered 
upon it as a business when he was old 
enough to crawl on top of a stool behind 
his father’s counter and take a hand at 
selling. 


Of course his life as a retailer’s clerk was 
interrupted by attendance upon the public 
schools of Nashua and two boarding schools 
and also by three winters of teaching, in 
Nashua, New Boston and Hollis, respec- 
tively. 

“Most of the Yankee boys taught school at 
one time or another in those days,” he ex- 
plained, 

He has vivid recollections of his boyhood 
days in Nashua, recollections which the 





JOHN _M. GODDARD IN HIS GARDEN 


Presidential election of today naturally 
sharpened. 

“I remember back in 1840 during the 
Harrison and Tyler campaign,” he said. 
“I was nine years old then, and they had 
some excitement prior to election, not like 
this quiet election today. You’ve probably 
heard of the slogan, ‘Tippecanoe and Tyler, 
too,’ well, they ‘were always shouting that 
and in each town they had a log cabin with 
a cider barrel out in front. And on election 
day, when the driver of the hard cider 
wagon, who knew me, said ‘John, get on,’ 
and I climbed up beside him, I ‘was the 
proudest boy in Nashua. 

“Then there was Polk’s campaign when I 
was a lad. james K. Polk, in his swing of 
the circuit, stopped at the Nashua station 
and I saw him. In ‘fact, I’ve seen every 
President since except Fillmore and voted 
for every Republican candidate for the Pres- 
idency since 1856, with the exception of 
1860, when I lost my vote by moving over 
into New Jersey just a few weeks before 
election. But I voted for Lincoln in 1864, 
though. My first Presidential vote was in 
1852 and I gave it to old General Scott, the 
Whig candidate. And I also voted for 
Harding and Coolidge. 

“But this isn’t jewelry, is it? Well, in 
1856 I decided I wanted to go west and I 
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induced Sackett, Davis & Co., manufac- 
turers of Providence, to outfit me. I sold 
everything I had out through the middle 
west—Chicago, Davenport, Ia., Cedar Rap- 
ids and so forth. You know I went to Chi- 
cago about every six weeks, but I’ve never 
seen Chicago. You don’t understand that, 
eh?” 

The twinkle was beaming in Mr. God- 
dard’s eye. 

“Well, I'll tell you why. The Chicago I 
visited was all burned down and I’ve never 
seen the Greater Chicago since. 

“I got back from the west in the Fall of 
1856 and Sackett & Davis immediately of- 
fered me a permanent position. I entered 
into an agreement with them to take charge 
of an office for them in New York and on 
May 12, 1857, I landed there.” 

Mr. Goddard prefers “landed” to “ar- 
rived,” as New York was like a foreign 
country at first. He established the office 
at 170 Broadway. 


“And, by the way,” he remarked, “I saw 
the old building torn down and an eight 
story building put up on the site—and we 
thought that was a skyscraper—and then I 
saw the eight story building come down and 
an 18 story structure take its place. I have 
mighty pleasant recollections regarding 170 
Broadway. It was right on the corner and 
an ideal spot to witness the big doings of 
those days. From its windows I saw some 
famous events. I stood there in 1858 and 
saw the procession which marked the com- 
pletion of the first transatlantic cable and 
the same year I watched the arrival of the 
Japanese Mission -which marked the open- 
ing to the world of the Flowery Kingdom. 
Later I saw the Prince of Wales as a guest 
of New York and in 1865—saddest of all— 
the funeral cortege of Lincoln, our martyr 
President. 

“Well, although established in New York, 
I was western and southern traveler as well 
for Sackett, Davis & Co., and that meant 
anywhere from four to six months on the 
road every year. ‘On the road’ in those 
days was somewhat different from ‘on the 
road’ today. When you traveled it was 
without comforts—no sleeping cars, no elec- 
tric or even gas lights at night. Long de- 
lays between stations; frequent stops of 
hours at a time for reasons that would be 
laughed at today. One day I left New 
York to go to Pittsfield, Mass., and, ac- 
cording to schedule we were due in Pitts- 
field at 7 o’clock in the evening. It was a 
bitter, windy night and we were far behind 
schedule. Toward dusk the train stopped 
and the conductor sent a brakeman back 
with a torpedo. All that night we lay there 
and finally drew into Pittsfield at 7 o’clock 
the following morning. I learned from the 
conductor that the tracks crossed a gorge 
where two trains had previously been blown 
from the tracks and he was taking no 
chances that night. 

“Night after night in those old days, after 
reading myself to sleep by means of a can- 
dle, which no traveler went without, I would 
wake up the next morning to find we had 
not moved aninch. It was discouraging for 
appointments, but then no one expected you 
to do better than the railroads. 

“As a whole I would say that the travel- 
ing men of today are gentlemen in com- 
parison to the traveling men of the 50's. 
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old crowd ‘were a rough lot. 
They approached a customer with, ‘Well, 
what will you have to drink?’ 

«t didn’t. I’m not an angel, but there 
were certain things I wouldn’t do and that 
was one of them. Nor was I looking 
for promiscuous women in every town that 
] went. as 

“As for competition, it was as keen as it is 
today. The demands followed the same line 
—the popularity of certain lines depending 
upon the neighborhood you were in and the 
man selling the goods. I handled general 
jewelry—gold and silver chains being the 
favorites—and I think the Sackett & Davis 
records will show that my sales were good. 
The firm never lost money on me, anyhow. 


“I used to spend two months each year 
in New Orleans. Down there the business 
ran heavily on long chains and vest chains. 
I remember my last visit there. It ‘was in 
the Winter of 1859-60. I was staying at the 
St. Louis Hotel and one Sunday there was 
a terrific cannonading. I found out it was 
part of a ceremony canonizing a bishop. 
The St. Louis Hotel was in the French town 
and that night in the hotel’s gorgeous ball- 
room—three stories in height and with a 
beautifully frescoed ceiling—there was a big 
banquet. The next Sunday, being Christ- 
mas, there was a bigger banquet; the next 
Sunday—New Year’s—a bigger one, and the 
fourth Sunday—the anniversary of the Bat- 
tle of New Orleans—the biggest of all. I 
left New Orleans shortly after that. John 
Brown had already been hanged; it was 
dusty weather for Yankees in the south and 
I got out by way of a river steamer and 
came up the Mississippi. I haven’t been 
back since.” 

Mr. Goddard has a little memento of that 
trip—a dainty Spanish fan which can be 
tipped to the shape of a tiny sunshade and 
which boasts a beautifully carved handle. 
It has been guarded carefully in the 60 years 
since and is now the property of his 
daughter, 

“During the Civil War,” Mr. Goddard re- 
sumed, “I traveled occasionally to the mid- 
dle west, but the spots had been knocked 
out of the jewelry business. It was a long 
time recovering and the recovery was so 
gradual as to be almost imperceptible. The 
conditions were much like they are today— 
extremely high prices. In fact there was a 
long period after the war when we sold 
everything on a gold basis entirely. 

“In the period from 1857 until I left New 
York nine years ago there have been re- 
markable changes in personnel and in build- 
ings in the old New York jewelry center. 
Even in 1857 the jewelry center was Maiden 
Lane. It was a street of four story build- 
ings—never higher than that—and the jew- 
elry business extended as far down as Nas- 
sau St. but no further. I remember on the 
corner of Nassau and Maiden Lane was one 
of the biggest diamond merchants in the 
United States at that time—Randall & 
Baremore, afterwards, Randall, Baremore & 
Billings, and still later, Chester Billings & 
Son. 

“And on the northeast corner was the 
Howard House—a famous place for jewel- 
ers to gather, with a side entrance on Maid- 
en Lane. I’ve seen most of the old places 
rebuilt—No. 1, No. 7, the Arcade building 
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and many more, and there is no resemblance 
between the Maiden Lane of today and 60 
years ago. 

“As for that, there is no resemblance be- 
tween the New York of today and the late 
50’s. In those days the commercial houses 
extended no further up town than Union 
Square. Why, at 42nd St., where the Pub- 
lic Library now stands, was the old reser- 
voir and many a day I’ve taken my little 
boy, Will (George Willis Goddard), on a 
walk around it. 

“Another vivid recollection of those days 
were the draft riots during the Civil War. 
Barring an occasional small turmoil—one 
day I remember a big crowd pouring down 
Courtlandt St.—the fighting was further up 
town, but there were cannon facing each 
other from Wall St. to the old post office 
on Nassau St., and war vessels with guns 
bearing up Wall St., anchored at its foot. 

“T stayed with Sackett, Davis & Co. for 
about six years and then started on my own 
account. I had headquarters always in New 
York—let’s see, 1 and 25 and finally 36 
Maiden Lane—and I took my satchel and 
made my rounds. I covered New England, 
New York State, New Jersey and Philadel- 
phia and did a good business. I had pre- 
viously visited Philadelphia for Sackett, 
Davis & Co., they having closed up their 
Philadelphia office and placed that territory 
under me. 

“Barring a brief period in the partnership 
of Brainard, Goddard & Steele, I have ever 
since been doing business on my own hook. 
I traveled for more than a half century and 
I was still traveling nine years ago when 
one day I came out of 36 Wall St., slipped 
on the pavement and injured my left side— 
I don’t know how. I managed to hobble to 
my office and they bundled me in a taxicab 
and sent me to my room in Brooklyn. I 
was in bed for a long time and I found 
that I had to give up active business. 

“So now, I’m a loafer. I told them that 
at the polls when I went to register a cou- 
ple of months ago, and they laughed and 
said it didn’t look good, so they put me 
down as retired. But I had found that it 
‘was No use trying again to get back in the 
jewelry business. Everybody was growing 
vounger except myself. So I have to be 
labeled as retired and have to feel like a 
loafer.” 

Mr. Goddard has two children, both of 
whom live in this city, the daughter, Mrs. 
Beatty, with whom he makes his home. and 
the son previously mentioned, George Willis 
Goddard, of 4919 Florence Ave. He had 
another son, well known .to the jewelry 
trade, the late Fred L. Goddard, first with 
his father and then with George W. Shieb- 
ler. He has also two grandchildren and 
two great-grandchildren, of all of whom he 
is inordinately fond. 

Mr. Goddard was married in 1855. “We 
lived together for 41 years,” he said (Mrs. 
Goddard died in 1896), ‘and I haven’t mar- 
ried again.” 

In 1865 he was a member of the firm of 
Grinnell & Goddard at 17 Maiden Lane. 

It had been a long interview and Mr. God- 
dard had been taxed to the utmost in seek- 
ing back into the past. He was tired men- 
tally and he had long ago finished the one 
cigar he allows himself after dinner, also 
he was rather appalled at his own discov- 
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ery, made in the course of the interview, 
that on next May 12 it would be 64 years 
since he had first gone to New York. But 
he had enjoyed the interview; he likes vis- 
itors and particularly those who are inter- 
ested in what he has been interested in all 
his life—jewelry. He said good night, with 
an urgent request to call again, and his part- . 
ing remark ‘was a whimsical reference to 
the fact that at 90 he might have mixed up 
his dates a wee bit, but that if he was wrong 
he’d let any of his contemporaries correct 
him. 
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pierced by an assegai, but left unmutilated 
by the natives in admiration of the fine, 
manly fight he had put up when his saddle- 
girth gave way and he found escape im- 
possible. 

And the Arabian talisman appears to have 
been taken as a perquisite by one of his 
conquerors, for it has never been seen since. 
Picked up on north African soil, the en- 
chanted stone had done its work in revo- 
lutionizing all Europe and was now returned 
to its native continent, perhaps to make 
some Zulu chief a mighty potentate and 
lordly darky. 

From the above historic narration, we 
can conclude (as warning to those JEWwEL- 
ERS’ CIRCULAR readers who trust too im- 
plicitly in talismans) that while the story 
proves the marvelous efficacy of honest-to- 
goodness talismans, they suffer from pe- 
riodicity (cycles, the astrologers term it), 
from planetary aspects, which rule over the 
universe. But so does business, the crops, 
all mundane affairs, contrary to the cal- 
culated outcome of the greatest financiers 
and other experts. Any mystic will tell 
you that planetary influences create talis- 
manic fluctuations. And your trustworthy 
jeweler will tell the mere layman he needs 
several talismans so as to tide him over 
the evil planetary aspects of any single one. 
Try the thing yourself, then tell your friend. 

C. W. C. 


Punch Ladles the First Fakes 











HAYDEN says (“Chats on Old Silver”) : 

“Artists and writers have made the 
punch-bow] of the XVIIIth century familiar. 
The china collector well knows that it is not 
always of silver. The amateur collector is 
always to the fore with his punch-ladle with 
silver bowl and ebony handle, and the said 
ladle must always have a coin of the period 
soldered at the bottom of the bowl to de- 
note its genuineness. Alas! so few of these 
are authentic. The coin, which among other 
things should be the stamp of veracity, does 
not agree with the hall-marks—and one lie 
in a piece condemns it in its entirety. It is 
a sad story, but punch-ladles seem to be the 
first step in obliquity of the faker. They 
are easy to make, and apparently easy to 
palm off on the young collector. There 
are hundreds of people who have a punch- 


ladle with a history—not the real history— 


but they have not a punch bowl. It is like 


having a bridle without a horse.” 
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Salesmen Obtain Concession by New Tax Ruling 





May Include Meals and Lodging as “Traveling Expenses” When Computing 
Income—Victory for National Council 














Traveling expenses of commercial travel- 
ers include, in addition to railroad fares, 
all expenses for meals and lodging in ex- 
cess of expenditures ordinarily required 
for such purposes at home, and may be 
deducted when computing income tax. 

This is the substance of the victory 
scored by the National Council of Travel- 
ing Salesmen’s Associations when the Com- 
missioner of Internal Revenue, Friday, Dec. 
17, amended Article 292 of the Federal 
Regulations, which applies to traveling ex- 
penses and what portion of such expenses 
may be deducted when computing income 


tax. 





This announcement was made a part of 
the annual meeting of the Southern Jewelry 
Travelers’ Association, which was held on 
Dec. 27, at the rooms of the National J ewel- 
ers Board of Trade in New York. 

Reinterpretation of this section of the 
Federal Revenue Act of 1918 was applied 
for by the National Council some time ago, 
as a result of complaints by commercial 
travelers that the existing regulations re- 
garding traveling expenses were unfair to 
them. 

The matter was brought before the Com- 
missioner of Internal Revenue at Washing- 
ton by Samuel Blumberg, attorney for the 
National Council, in October, and the fight 
for the amendment has continued ever since 
that time. 

Article 292 and Regulation 45 revised, is 
hereby amended to read as follows, effec- 
tive on and after Jan. 1, 1921: 

Traveling expenses, as ordinarily under- 
stood, including railroad fares and meals 
and lodging, if the trip is undertaken for 
other than business purposes, such railroad 
fares and traveling expenses and such meals 
and lodging are living expenses. If the 
trip is on business, the reasonable and neces- 
sary traveling expenses, including railroad 
fares, and meals and lodging, in any amount 
in excess of any expenditures ordinarily 
required for such purposes when at home, 
become business instead of personal ex- 
penses. 

Deductible Expenses 

(a) If, then, an individual whose busi- 
ness requires him to travel, receives a sal- 
ary as full compensation for his services, 
without reimbursement for traveling ex- 
penses, or is employed on a commission 
basis, with no expense allowance, his ex- 
penses for railroad fare and expense for 
meals and lodging, in an amount in excess 

of any expenditures ordinarily required for 
such purposes when at home, are deducti- 
ble from gross income. 

(b) If an individual receives a salary 
and is also repaid his actual traveling ex- 
penses, this shall include in gross income an 
amount equal to the ordinary expenditures 
required for meals and lodging when at 
home, as such amount is held to be addi- 
tional compensation to the taxpayer. 

(c) lf an individual receives a salary 


and also an allowance for meals and lodg- 
ing, as, for example, a per diem allowance 
in lieu of subsistence not in excess of the 
cost of such meals and lodging over the 
allowance, plus the ordinary expenditures 
required for such purposes when at home, 
it is deductible, but any excess of the al- 
lowance over such expenses, plus such ordi- 
nary expenditures, is taxable income. Con- 
gressmen and others who receive a mileage 
allowance for railroad fares should retain 
as income any excess of such allowance 
over their actual expenses for such fares. 
A payment for the use of a sample room 
at a hotel for the display of goods is a 
business expense. This contemplates that 
only such expenses as are reasonable, and 
necessary in the conduct of the business 
and directly attributable to it may be de- 
ducted. 

A taxpayer claiming the benefit of the 
deduction referred to herein must attach 
to his return a statement showing, first, 
the nature of the business in which he is 
engaged; second, the number of days away 
from home during the calendar year on ac- 
count of business; third, number of mem- 
bers in taxpayer’s family dependent upon 
him for support; fourth, average monthly 
expense incident to meals and lodging for 
entire family, including taxpayer’s income 
when at home; fifth, average monthly ex- 
pense incident to meals and lodging when 
at home if taxpayer has no family; sixth, 
total amount of expenses incident to meals 
and lodging when absent from home on 
business during taxable year; seventh, to- 
tal amount of excess expenditures incident 
to meals and lodging if traveling on busi- 
ness and claimed as a deduction; eighth, 
total amount of other expenses incident to 
travel and claimed as a deduction. 

Claim for the deduction referred to 
herein must be substantiated when re- 
quired by the commissioner by records 
showing in detail the amount and nature 
of the expenses incurred. 

L. E. Schlechter, associate of Samuel 
Blumberg, who has co-operated with him 
in the campaign to bring about the amend- 
ment, declared recently, in the absence of 
Mr. Blumberg from the city, that the revision 
of the income tax regulations, as an- 
nounced by the Commissioner of Internal 
Revenue today, fulfills all the requests of 
the National Council in this respect and is 
a complete victory for the commercial 
traveler. 

Under the regulations in existence up to 
this time, meals and lodging were excluded 
from “traveling expenses” which may be 
deducted when computing income tax. 
Under the new regulations, meals and lodg- 
ing have become “business instead of per- 
sonal expenses.” 








W. P. Baucom, Porterville, Cal., will 
close out his stock of jewelry at auction 
and will engage in the musical instrument 


. business. 
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Federal Trade Commission after New York 
Watch Importers to Answer Charge of 
Unfair Competition 


WasuincTon, D. C., Dec. 30.—Paul For- 
briger & Co., of New York, today were cited 
by the Federal. Trade Commission to answer 
a complaint made against them of unfair 
competition in the wholesale watch trade. 

It is set forth in the complaint that this 
company purchased in Switzerland a make 
of watch known as the “Inventic,” with the 
exclusive right to distribute the same to the 
jobbing trade in America at a fixed resale 
price; that certain jobbers secured a supply 
of these watches from a London dealer and 
proceeded to sell them in the United: States 
below the fixed price. 

The Forbriger company thereupon, it is 
alleged in the complaint, attempted to cut 
off the foreign supplies of these jobbers by 
means of intimidation and threats of suits 
for damages, and have prevented these job- 
bers from advertising the sale of “Inven- 
tic” watches at the lower price in certain 
trade journals by inducing the publishers of 
the journals to refuse to accept the jobbers’ 
advertising. 

The Commission announced that the For- 
briger company would be allowed 40 days 
for the filing of an answer, after which 
the case will be set down for trial on its 
merits, 








Artificial Coloring of Amber 





66TN the daily life of the store-keeping gold- 

smith,” says Deutsche Goldschmiede 
Zeitung, “it often happens that a certain aid 
to the tone of color is necessary with pieces 
of his amber jewelry. For this reason, 
with the favor for amber jewelry these days, 
some hints for this purpose should be of 
special value. 

“The artificial coloring of amber is only 
possible when the substance is brought to a 
temperature of about 200° Celsius and then 
treated, in a solution of linseed oil, with the 
necessary coloring material, which, however, 
must be colors that withstand heat. As col- 
oring matter the following recommend them- 
selves: For blue, the addition of one ‘part 
indigo. For black, four to five parts indigo, 
reckoned in one hundred parts linseed oil. 
For many purposes the use of indigo as a 
coloring substance is impossible, as under 
the great heat both the indigo as well as the 
linseed oil undergo a change. With alizarin 
light yellow tones are obtained, with drag- 
on’s blood we get light brown to dark red- 
dish brown tones, purpurin gives a charm- 
ing orange yellow tinge. With all these 
color mediums the linseed oil really serves 
as solvent for the color and is added in 
larger or smaller proportions according to 
the desired effect. Fluorescent tones in 
amber can be best brought out by dissolv- 
ing asphalt in linseed oil and then again 
placing the article to be treated in a mix- 
ture of one part indigo and 100 parts linseed 
oil. The coloring process results from plac- 
ing the piece in the bath, using the ther- 
mometer, till 200° is reached, then allowing 
to cool to the temperature of the room. 
This process can be carried out with great 
success with cigarette tips, writing fixtures 
of amber as well as jewelry and useful 
articles.” 
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UR Mr. James J. Loeb is shipping us Melees 


from Amsterdam and Antwerp. The wide 
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awake merchant will get in touch with us if he wants 
=== the goods at the right prices. 
== It will pay you to phone, write or wire. 
JAMES J. LOEB & BROTHER 
ousERDAM ~—_—s«68:~ Nassau Street, New York pol 
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January 5, 1921. 
HOLDS ANNUAL MEETING 





Members of the Jewelers’ 24 Karat Club of 
New York Elect Officers and Directors 
for Ensuing Year 


The annual meeting of the Jewelers’ 24 
Karat Club, of New York city, which was 
held Tuesday afternoon, Dec. 28, at the 
rooms of the club, 15 Maiden Lane, was 
marked by the usual spirit of good nature, 














GUS A. NIEMEYER, PRESIDENT-ELECT 


levity and unanimity of opinion that marks 
all the business meetings of this associa- 
tion. Formality was dispensed with, as 
well as such routine business that was not 
necessary. 

President Lee Reichman presided for the 
last time, and after the members had de- 





WILLIAM J. WARD, SECRETARY 


cided to do away with the calling of the 
roll and the minutes of the last meeting, 
they called on Treasurer Charles R. Jung 
for a report. This was a clear, detailed 
statement of the receipts and expenses of 
the club during the last year that was un- 


THE JEWELERS’ 


derstood by all and was much appreciated 
and showed the organization to be in ex- 
cellent condition. Mr. Jung was highly com- 
plimented for the clearness of his explana- 
tion of the club’s finances. The secretary 
reported that there were still 30 members 
on the waiting list and that one had re- 
signed. To the vacancy thus caused Morris 
L. Ernst of Greenbaum, Wolff & Ernst, 
counsel for the National Jewelers’ Board of 
Trade, was elected. 

President Reichman’s address, which was 
short and to the point, was as follows: 


ADDRESS OF PRESIDENT REICHMAN 


Members af the Twenty-four Karat Club,— 
During the past year it has been my privilege 
to preside over this body. The courtesy and good 
will evidenced by the entire membership has 
been such as to make me feel obligated for all 
time. The officers and various committees have 
been unrelenting in their efforts to further the 














HARRY P. DICKINSON, VICE-PRESIDENT 


best interest of our club, and to them in partic- 
ular I owe a debt of gratitude, 

Only one sad incident occurred to mar a per- 
fect year, the death of our dear friend and past 
president, Charles Brinck. In this instance the 
club took suitable action in the presentation of 
engrossed resolutions to his widow, as a testi- 
monial of our love and esteem. 

We have on our waiting list for membership 
thirty applications, and have had but three resig- 
nations. From present reports the banquet com- 
mittee feels assured of our usual success on the 
evening of next January 22nd, 

In conclusion I again reiterate my apprecia- 
tion of your loyal support during my regime 
and I extend to one and all my very best wishes 
for a very Happy and Prosperous New Year. 

Respectfully submitted, 
(signed) Lee REICHMAN. 


The most important matter to come be- 
fore the meeting was the election of officers, 
and all the officials were chosen unani- 
mously after humorous nominating: speeches 
had been made. Those elected were: Presi- 
dent, Gustave A. Niemeyer (former vice- 
president) ; vice-president, Harry F, Dickin- 
son (former assistant treasurer) ; secretary, 
William J. Ward (re-elected); treasurer, 
Charles R. Jung (re-elected), and assistant 
treasurer, Robert Loch. 

The directors chosen for the ensuing year 
were all former presidents of the club; 
William T. Gough of Carter, Gough & Co.; 
J. Warren Alford, of C. G. Alford & Co.; 
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Alpheus L, Brown; John W. Sherwood, of 
the Solidarity Watch Case Co.; David 
Kaiser, of the Powers & Mayer Mfg. Cor- 
poration; Leo Wormser, of the Julius King 
Optical Co., and Lee Reichman, of Reich- 
man Bros. 

A very brief and satisfactory report was 
made by the Banquet Committee and the 
point was emphasized that although the no- 
tices called for the dinner to begin at 6:30 


ws 





a 


LEE REICHMAN, RETIRING PRESIDENT 


Pp, M. on January 22, as usual, that this, for 
the first-time, meant the exact hour at which 
the banquet would commence and not the 
hour at which the guests would assemble. 
Guests wishing to enjoy the usual meeting 
and conversation with their friends must be 





CHAS, R. JUNG, TREASURER 


there at 6 Pp. M. prompt and 6:30 p. m. would 
find them all in the banquet hall in order 
that the usual program arranged by the 
committee may be gotten through in time. 

President Reichman heartily welcomed his 
successor, President-Elect Niemeyer, to the 
head of the organization, and Mr. Niemeyer 
replied in a few well chosen words, in which 
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O. J. Somers Company 


87 Maiden Lane New York 


MAKERS OF 
MOUNTINGS DIAMOND JEWELRY 





DIAMOND IMPORTERS 


rt E hereby announce that we have acquired the 
WwW 


manufacturing plant of 


Somers & Braunstein 


and will continue the business at the same address. Our 


representatives,, MESSRS, M. L. BRAUN, E. A. 
WEINSCHENK and O. J. SOMERS will call as 


heretofore, 


Anticipating your further courtesies and with sincere 
thanks we are 


Very truly yours 


O. JN. SOMERS COMPANY 


January 1, 1921 
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he showed his appreciation of the honor that 
had come to him. 
After a vote of thanks to President Reich- 
man for the way he had headed the associa- 
tion in the past year and the reading of a 
letter from the widow of the late Charles 
F. Brink, expressing her deep gratitude at 
the copy of the resolutions that had been 
passed by the club in connection with Mr. 
Brinck’s death, the meeting adjourned. 





Death of Frank E. Arend 


Trenton, N. J., Dec. 28.—Frank E. Arend, 
a retired jeweler well known in New Jersey, 
is dead at his home on Deutz Ave., Deutz- 
ville, a hamlet adjoining Trenton. He 
passed away in his 78th year. Mr. Arend 
was for many years a manufacturing jew- 
eler. The cause of death was pneumonia. 
Deceased is survived by his widow, two 
daughters and three sons, 

Mr. Arend came to the United States 
from Germany with his uncle, the late Adam 
C. Deutz, after whom the hamlet of Deutz- 
ville was named, about 60 years ago. Lo- 
cating on a site south of this city, Adam 
Deutz started the manufacturing of jewelry 
in a factory in 1859. Later, the business 
grew rapidly, and it was taken over by Mr. 
Arend, who conducted it successfully until 
a few years ago when he retired. 

The factory buildings, which were the 
first of their kind in the east, still stand. 








Boston Police Arrest Three Men and Un- 
cover Plan to Steal Valuable Necklace 
From a Jeweler’s Window. 


Boston, Mass., Dec. 29.—Boston police 
uncovered a plan recently to smash a 
Washington St. jeweler’s front window 
when they arrested three men after trail- 
ing them for several days. 

The men arrested were Harry Milliman, 
23, of Waltham St., Joseph Rubin, 18, of 
Union Park St., and Harry Dlugin, 17, of 
Harrison Ave., Southend, Boston. 

According to the police, the men said 
they had planned to steal a valuable neck- 
lace on display in the store. Their plan 
was that one of the men should fall against 
the window and break it and snatch the 
necklace as he fell. If caught, he was going 
to say that somebody pushed him. A card 
said that the price was $3,000 and that it 
would cast $5,000 to $6,000 to duplicate the 
necklace. 








The London police have arrested a man 
in the Strand who is believed to have been 
responsible for a number of jewel thefts 
from West-end jewelers. The jewelers who 
were victimized agree that the method em- 
ployed in each case was similar. A man 
would enter a shop, ask to see some special 
jewelry, with a view to purchase, and, as 
the salesman turned from the customer, 
would grab an article of jewelry and run. 
In every establishment the man entered he 
was successful. At one place he got a $200 
diamond ring from the show counter, at 
another a $280 platinum watch, at a third 
a $150 pearl ring, and at a fourth a pair 
of $200 diamond earrings. A similar rob- 
bery had just been perpetrated in the Strand 
when the man now under arrest was 
grabbed by detectives. 


THE JEWELERS’ 
DEATH OF W. H. BECK 





Pioneer Jewelers and Leader and Citizen of 
Sioux City, Ia., Passes Away After Brief 
IlIness—His Long Career in the 
Jewelry Business 


Sioux City, Ia., Dec. 29.—The jewelry 
trade of the middle west lost one of its 
most prominent and honored members last 
week and Sioux City lost one of its leading 
merchants when Will H. Beck, founder of 
the well-known jewelry house, the Will H. 
Beck Co., passed away Wednesday night 
at his home, 2619 Jackson St., this city, after 
a very brief illness. His death is said to 





THE LATE W. H. BECK 


have been caused by a pulmonary abscess 
and was unexpected by his many friends 
who did not know that his condition was 
serious. 

The funeral services were held at his late 
home Sunday afternoon at 2:30 o'clock, 
Rev, C. E. Byram, rector of St. Thomas’ 
Episcopal church, officiating. 

William Hayden Beck was 76 years old, 
had been a resident of Sioux City since 
1878, when the city’s population was less 
than 3,000. Until three years ago he was 
actively engaged in the jewelry business. 
A failing in health compelled him to re- 
linquish the reins of the business to his 
son, W. Cornish Beck. Although he visited 
the store frequently during late months, he 
took no active part in the direction of the 
business. 

During his 42 years of residence in Sioux 
City Mr. Beck was identified with all of the 
forward movements which have accom- 
panied municipal progress. He assisted in 
organizing the Sioux City Commercial Club, 
the Hawkeye Club, the Golf and Country 
Club and the Sioux City Boat Club, of all 
of which he had been president. He was 
a member of the Elks’ Club, of which he 
was a trustee at the time of his death, and 
was prominent among the Knights Templar, 
as well as at one time being potentate of 
the Abu-Bekr shrine. 

Mr. Beck came of a familv of jewelers 
for many generations and had been promi- 
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nently identified with the jewelry trade dur- 
ing all of his long and busy life. He was 
was born in Andover, England, April 6, 
1844, being the son of John Beck, who had 
succeeded his father in the jewelry business. 
After being educated in an English gram- 
mar school, Mr, Beck, at the age of 15, was 
apprenticed to a London jeweler and after 
mastering the trade came to the United 
States in 1864 in search of a broader field. 

Mr. Beck’s first business venture in this 
country was in Washington, D, C., whete 
he operated a jewelry store. He then moved 
to Galveston, Tex., where he was located 
for a number of years. Later he moved 
back to Washington, but his attention was 
soon directed westward and he went to 
Chicago, where his business was burned out 
in the great Chicago fire, Oct. 9, 1871. 
Then he moved to Elkhart, Ind., where he 
married Miss Kezia Grace Cornish, Sept. 
13, 1877. The following year he came to 
Sioux City, where he conducted a retail 
jewelry business continuously ever since. 

Mr, Beck was closely associated with 
Sioux City’s banking world for the last 25 
years, organizing the Iowa State National 
bank. He was also affiliated with the First 
National Bank of Sioux City as a director. 

Despite his large business interests Mr. 
Beck took an active interest in all kinds of 
wholesome sports and was president and 
owner of the city’s first organized baseball 
club. He also organized the first cricket 
and golf clubs there. 

Before coming to the United States, his 
adopted country, Mr. Beck was a member of 
the South Hampshire volunteers for five 
years. He was a member of the company 
A, Washington, D. C., light infantry, from 
1871 to 1882. 

He also was interested in politics. Study- 
ing political parties and their issues, he 
chose the Democrats as his party. At one 
time he was a member of the State central 
committee from the Eleventh district. He 
took part in many of the party’s councils 
during his career, and his opinions were 
counted as studied and sound by his fellow- 
men, 

He was an active worker in the Episcopal 
church, having been vestryman of St. 
Thomas’ Episcopal church for more than 
30 years. 

Mr. Beck is survived by his widow, one 
daughter, Mrs. Marie Beck Toy; one son, 
Cornish Beck, and two grand-daughters, 
Dorothy Louise Toy and Mary Louise Beck. 








Fashion Notes from England 





The Christmas novelty jewelry lines now 
being featured in the big metropolitan jew- 
elry establishments are varied in form and 
price and proving immensely popular with 
those Christmas present shoppers who are 
obeying the golden rule and purchasing 
early. * * * 

A bag for motorists that is proving very 
popular is made to match the car. It is 
complete with the usual mirror, brushes, 


and other toilet requisites. 
* * * 


A line that is always in demand is the 


Pears Golden Series. These are gold con- 
tainers with the usual cream, powder, per- 
fume, dental paste, shaving stick, solid bril- 
liantine, etc., etc. 
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The remounting of diamonds in 
platinum mountings has developed 
to such a degree that every Jeweler 
should be prepared for this busi- 
ness during the coming year. It 
is sure to be of importance. 


WHEELER 


RINGS 


(ily) 





SEMI-MOUNTED 














Wheeler platinum mountings with 
and without small diamonds, as- 
sure satisfaction to the dealer. 
They combine character and in- 
dividuality but cost no more than 
inferior goods. 


Send to us for such assortments as you need. 


Special orders promptly executed 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane 
72 Spring Street 


Factory: 


New York 
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Important Mass Meeting Held in New York 





Manufacturers, Wholesalers and Retailers of Metropolis Meet and Adopt 
Regulations for Marking Platinum Jewelry, in Accordance with New 
Stamping Law—Trade Protection and Tax Matters 
Also Discussed. 























E mass meeting of the manufacturers, 
T wholesalers and retailers in the jewelry 
trade of New York and vicinity which was 
called Wednesday, to act on the question of 
formulating standards of practice in mark- 
ing jewelry under the New York Platinum 
Stamping Law was held in the Assembly 
Rooms of the Merchants’ Association in 
the Woolworth Bldg., under the auspices of 
the Jewelers’ Vigilance Committee, and 
resolutions adopting a report already pre- 
pared by a joint platinum standard com- 
mittee appointed from the National Jewel- 
ers Board of Trade and the Jewelers’ Vigil- 
ance Committee, were adopted. Though 
called for 2 Pp. M., the meeting was late in 
starting and did not get under way for 
about half an hour. The attendance was 
not large at first although the number in- 
creased as time went on but it was evident 
that business for the retailers and inven- 
tories of the wholesalers and manufac- 
turers had greatly interfered with the at- 
tendance, 

Harry Larter, chairman of the Jewelers’ 
Vigilance Committee, presided and A. L. 
Woodland acted as secretary while on the 
platform also was Morris L. Ernst, coun- 
sel for the committee. Before taking up the 
subject of the meeting. Chairman Larter 
said that there were two most important 
topics that he wanted those assembled also 
to consider. One of these was the condi- 
tion of the trade which led to the murder 
of Edward P. Andrews, the Fifth Ave. 
jeweler, a short time ago, which resulted in 
the various organizations of the industry 
offering a reward of $25,000 for the cap- 
ture of the culprits. Mr. Larter called 
particular attention to the necessity of im- 
pressing crooks with the idea that the jewel- 
ry trade would not hesitate to spend money 
and effort to run down anyone who attacks 
a member of our industry, and he urged all 
present to subscribe to the fund to under- 
write this reward and in fact, if possible, 
to make these subscriptions several times 
the amount offered. The conditions todav 
were so unusual that it was necessary for 
the trade, he said, to take drastic action and 
work as a unit to impress the crooks with 
the fact that the jewelers would raise anv 
amount necessary to obtain information re- 
quired to bring the murderers and robbers 
to justice. 

Taking up the subject of the meeting, Mr. 
Larter spoke of the Platinum Stamping Law 
of New York State which he called on 
Secretary Woodland to read from the stat- 
ute books.’ He then went on to explain that 
the various questions that had come up 
under this new law which went into effect, 
Sept. 1, had made it necessary for an inves- 
tigation to find out exactly how the law 
applied to our industry and also made it 
necessary that the manufacturers and 
dealers follow a uniform standard of prac- 
tice in regard to marking platinum goods in 


order that no confusion may arise. The 
subject, he explained, was taken up by the 
Jewelers’ Vigilance Committee and by the 
Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade, both of 
which appointed a sub-committee to go into 
the subject thoroughly. 

This joint committee had met in the Fall, 
collected an enormous amount of informa- 
tion, gone into the various points with dif- 
ferent manufacturers and had finally sub- 
mitted a report on standards of practice 
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which had been passed first unanimously by 
the Jewelers Vigilance Committee and then 
approved by the Good and Welfare Com- 
mittee of the National Jewelers Board of 
Trade. 

Before this report had been sent out it 
was decided to call a mass meeting of the 
jewelers in the vicinity of New York to act 
upon it and find out if there were any other 
suggestions to be made. The chairman ex- 
plained that inasmuch as the law of New 
York applied to the manufacture and sale 
of the article it affected a very large amount 
of platinum jewelry made in this country 
because it not only covered the manufacture 
in New York and vicinity known as the 
platinum center, but also the sale either at 
wholesale or retail, of goods made outside 
the city as well, where the same came in any 
way under the jurisdiction of the State. He 
stated in answer to a question that while 
New York was the only State that had a 
platinum law at present, it was natural to 
presume that this would be taken as a pre- 
cedent in other States and that similar 
legislation could be expected, and therefore 
it behooved the entire trade to get down on 
a uniform basis in the marking of plat- 
inum articles. 
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The chairman then called upon Secretary 
Woodland to read the report of the Joint 
Committee through first, and then each of 
the paragraphs were taken up separately, 
discussed by those present and amendments 
suggested. After discussing the amend- 
ments, the paragraph was adopted and then, 
at the end, the entire report was put up for 
consideration as a whole. While some 
slight differences of opinion seemed to be 
manifest in regard to the regulation sug- 
gested under paragraph 10 covering the use 
of platinum and white gold, the report as a 
whole seemed to meet universal favor and 
with slight amendments and phraseology, 
was adopted by an overwhelming vote. The 
report as amended and passed by the mass 
meeting reads: 


REPORT OF JOINT PLATINUM STANDARD 
CoMMITTEE APPOINTED TO PREPARE UNI- 
FORM REGULATIONS FOR THE FROPER 
STAMPING OF JEWELRY MADE WHOLLY oR 
IN Part oF PLATINUM, UNDER NEw 
York STATE PLATINUM Law. 


“(1) The attention of the entire jewelry 
trade is called to the fact that under the 
New York State law, in making a test for 
platinum, all the elements of the ‘platinum 
group’ are included; that is: platinum, iri- 
dium, osmium, palladium, rhodium and ru- 
thenium or these metals in combination. 

“(2) The standard set by the law is 
that 925/1000 of the component parts of the 
metal appearing or purporting to be plati- 
num must be either the pure metal platinum 
alone or in conjunction with other metals of 
the platinum group. 

“(3) The attention of the trade is called 
to the fact that the statute was enacted in 
April and did not go into effect until Sep- 
tember 1, 1920. 

“(4) The attention of the trade is called 
to the fact that the statute covers not only 
the manufacture, but the sale of such jewelry 
in the State of New York, irrespective of 
the place of manufacture. 

“(5) The committee unanimously en- 
dorse as a designation for platinum jewelry 
either on a bill, tag or on the article itself, 
the use of the full word ‘platinum’ or of the 
abbreviation ‘plat.’ Moreover, the Com- 
mittee condemns the use of ‘P,’ ‘pt’ or ‘pl,’ 
or any other abbreviations, and calls atten- 
tion to the fact that colorable imitations of 
the word platinum will, nevertheless, be 
considered under the law as platinum, 

“(6) The Committee again calls the at- 
tention of the trade that under this stamp- 
ing law, as well as all other stamping legis- 
lation in this country, the manufacturer or 
producer is not compelled to stamp the 
quality on the article at all. However, if 
the quality is stamped on the article or if 
the quality of the article is designated on a 
bill, tag, box, etc., the article must conform 
to the quality so stamped and the quality so 
stamped must conform to the law. 

“(7) The attertion of the trade is called 
to the fact that the Platinum law covers 
more than the mere stamping of the quality 
of the article—it also includes the classifi- 
cation or representation of any article on 
any box, package, cover, tag, card, label, 
bill, statement, invoice or paper attached to 
or used in connection with the article where 
the word platinum is used. This is particu- 
larly important in relation to platinum mer- 
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chandise as it is often impracticable to stamp 

a quality mark on the article itself. There- 

fore if described as platinum on tag, label, 
card, box, etc., the quality of the platinum 
must conform to the law. 

“(8) Where an article is made of plat- 
jinum and some other precious metal which 
does not resemble in color or appearance 

latinum, then the designation employed 
should be ‘platinum and (a description of 
the other metal).’ For example, ‘Flat. and 
10 K’ or ‘Plat. and 14 K’ or ‘Plat. and 18K’ 
or ‘plat’ and whatever other metal is used, 
or reversing the order of plat. and gold. 
Then all the metal appearing to be platinum 
will be tested under the platinum law and 
the other part which does not appear to be 
platinum must be tested under the corre- 
sponding statute, as for example, the gold 
law or otherwise. 

“(9) When an article *s made of plat- 
inum and some other metal which does not 
resemble platinum in color or appearance 
as, for example, green gold, the manufac- 
turer or producer is urged to mark the 
article not only so as to show the karat fine- 
ness of gold therein, but so as to inform the 
retailer and consumer of the increased value 
of the article by marking the bill, label or 
article ‘Platinum and 18 K.’ or ‘Platinum 
and 14 K.,’ or the reverse. Otherwise if the 
atticle is only marked 14 K. the consumer 
may assume that the platinum may be some 
other less costly or inferior metal. 

“(10) Where an article is made of plat- 
inum and metal resembling in color or ap- 
pearance platinum, as for example white 
gold, the article may not be marked ‘plat- 
inum’ and the quality of the gold. It may 
not be marked for example ‘platinum and 14 
K.’ If it were permitted that a brooch or 
bar pin, made with platinum top and white 
gold back or a ring made with a white gold 
shank and a platinum setting or platinum 
bezel could be stamped ‘Platinum and 18 K.’ 
or ‘Platinum and 14 K,’ the public and the 
trade would have no way of knowing where 
the platinum ends and where the other metal 
resembling platinum begins. There ap- 
pears to be no practical way in a piece such 
as this of designating to the consumer and 
the trade just what the ‘top’ of the article 
means. Manufacturers could make a white 
gold brooch with merely a platinum facing 
on the front and mark it ‘platinum and 14 
K.” Not only would this deceive the public, 
but unfair competition would be created. 
An article made of platinum and white gold 
need not be designated at all either on the 
article or on the invoice of tag, but if desig- 
nated anywhere, should only bear the mark 
showing the fineness of the gold without 
reference to the platinum. 

“(11) The law clearly provides that all 
parts appearing to be platinum shall be so 
considered in any test under the statute. 
The Committee endorsed the proposition, 
however, that metal used in findings, such as 
joints, catches, pin tongues, swivels, spring 
rings, springs or screws whether visible or 
otherwise if not of platinum should be 
specifically marked or billed so that the con- 
sumer and the trade may know of what the 
‘joints, springs, screws, catches, swivels or 
spring rings,’ etc., are made, as, for ex- 
ample, ‘Plat. & 14 K. catch,’ or ‘Flat & 14 K. 
swivel.’ 

This necessarily only covers the above 


THE JEWELERS’ 


mechanical parts or findings which are 
clearly definable and separable, 

“(12) In order to protect themselves 
and their customers, wholesale and retail 
dealers throughout the country should in- 
sist on these standards and regulations be- 
ing employed and ‘require all manufacturers 
from whom they purchase articles contain- 
ing platinum to so mark or bill such articles 
in accordance with these standards.” 

When the platinum subject had been 
disposed of, Chairman Larter stated that he 
wished to call attention to the other subject 
to which he had referred at the opening of 
the meeting, and this was the subject of 
Federal taxation that was now uppermost 
in the minds of the jewelers, because the 
fight against improper taxes which the 
jewelers had to meet now was one of the 
most serious with which they had ever had 
to contend. The improper taxation, he said, 
that menaced them came from two sides; 
first, the gold miners had induced members 
of Congress to introduce and support a 
measure placing a tax of 50 per cent. a dwt. 
on all gold used in the arts in order that the 
government might present to the American 
gold miner a bonus of $10 an ounce on all 
the gold mined here. He explained how 
the Gold Committee appointed by the 
Jewelers’ Vigilance Committee had been 
working on this for over a year and how 
they had opposed the proposition when it 
first went into the halls of Congress, and 
how they had argued against the measure 
before congressional committee on the 
claims that it was unjust, uneconomical and 
unconstitutional. The injustice and uneco- 
nomic features of this tax, he said, had been 
brought out in the reports of the Secretary 
and the Treasurer and by the committee of 
the American Bankers’ Association, but the 
Jewelers’ Vigilance Committee was one of 
the first to emphasize the point that the tax 
was unconstitutional. 

Mr. Larter said that the Ways and Means 
Committee of Congress had recently given 
the miners a hearing to refute the argu- 
ments that had been made against the bill 
but that he was glad to report that some 
members of the Ways and Means Com- 
mittee had been impressed by the arguments 
as to the doubtful constitutionality of the 
measure and had referred the same to the 
Attorney General to pass on the right of 
Congress to enact such a bill. If the At- 
torney General felt it was constitutional 
they would continue the fight against it. 

The other tax the chairman referred to 
was the proposition to increase the jewelry 
tax levied under the War Revenue Tax Bill 
from five per cent. to 10 per cent., in fact 
100 per cent. increase on the levy now made 
on the sales of jewelry. This, he said, was 
being fought by the Jewelers’ War Revenue 
Tax Committee, which was making a fight 
against the jewelry tax alone as well as 
making a fight against all special taxes in 
connection with the work of the Business- 
men’s National Tax Committee. The latter 
organization, he said, was urging “gross 
sales” or “turnover” tax of one per cent. 
in place of the present special business taxes 
and the excess profit tax, and asked the 
help of all jewelers in this work. 

Mr. Larter explained that the Jewelers’ 
Vigilance Committee has been financing the 
entire tax fight, not only at present but for 
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years back and had already paid out $10,000 
in legitimate expenses which included no 
fees for services of any kind, the services 
being all rendered gratis. The Committee 
is making an unusually strong fight to 
arouse the members of our trade to the 
danger with which they are now threatened 
and he urged the support of everybody in 
this work. He wanted their moral, their ac- 
tive and their financial support and asked 
that those present write their Congressmen 
and Senators in accordance with the instruc- 
tions that had been sent to them by the 
Vigilance Committee, help educate the busi- 
nessmen and public at large against the 
principle of taxation of special lines, and 
also contribute to the fund which the Jewel- 
ers’ Vigilance Committee is raising. 

He read a number of interesting letters, 
some of which had been sent by the jewelers 
to Senators or to their Congressmen, and 
some by jewelers to the Committee in con- 
nection with the tax fight. The meeting 
was then adjourned. 





Philadelphia Watchmaker’s Wife Commits 
Suicide Because of Worry Over 
Husband’s Failing Eyesight 


PHILADELPHIA, Pa., Dec. 31.—Five brief 
months of happiness, crowning 27 years of 
persecution and despair, were brought to 
a tragic conclusion last Sunday morning 
when Mrs. Frank Kirkory, 122 N. Farson 
St., wife of a widely known watchmaker, 
ended her, life by inhaling gas while her 
husband of five months peacefully slept in 
the room adjoining. 

Kirkory, heart-broken over his wife's 
death, ascribed her act to worry over his 
own condition. For the last month, he said, 
his eyesight has been failing and he has 
been unable, and probably will never be able, 
to work at his trade as a watchmaker. 

The romance which culminated in the 
marriage of the 27-year-old girl to the man 
13 years her senior came as a happy conclu- 
sion to years of grief and suffering on the 
part of each. Ever since she could remem- 
ber Mrs. Kirkory, who had been Rose 
Mendo before her marriage, had been a 
fugitive Armenian, a slave and plaything to 
the Turks. While still a young girl she had 
married, but three years ago her husband 
was killed by the Turks and she had fled to 
this country with her son, Albert, six years 
old. Here she met Kirkory, also an Ar- 
menian, whose first wife had also been killed 
by the Turks. 

Kirkory worked at his watchmaking 
trade in New York and about six months 
ago came to this city and opened a shop on 
Vine St., east of 8th St. A month later he 
and Rose Mendo were married. For four 
months they were happy and then Kirkory’s 
eyes began to fail. The blow preyed upon 
the bride’s mind to such an extent that on 
Christmas night she shut herself in her 
room and turned on the gas. Kirkory, who: 
since his eyes have been failing, had slept 
by himself, detected the odor on Sunday 
morning, and found his wife’s body. Clad 
only in his night clothes he ran to the street 
for help. A policeman went with him to 
the house and Mrs. Kirkory was rushed ir 
an ambulance to the West Philadelphia 
Homoepathic Hospital and there pro- 
nounced dead. 
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BANDITS SENT TO JAIL 





Hold-up Men Who Were Caught Because 
of Courage of a Clerk Must Go to 
Prison 
The courage of S. E, Segal, watchmaker 
and manager for P. Reiner, a retail jeweler, 
143 Eighth Ave., New York, who last Au- 
st prevented a daring hold-up in the jew- 
elry establishment by throwing a clock at 
one of the bandits and putting his fist 
through a window to attract the attention 
of passersby, was rewarded last Wednes- 
day when Judge Wadhams in Fart IV, 
Court of General Sessions, sentenced Frank 
Brown and John J. O’Brien to serve no less 
than two years and no more than five years 
in State prison. Both men were charged 


with attempted robbery, but recently were 


S. E. SEGAL, WHO THWARTED ATTEMPT TO 


ROB JEWELRY STORE 


allowed to plead guilty to charges of as- 
sault in the second degree. 

The men were caught in a back room of 
a near-by saloon a few minutes after the 
attempted robbery. It is claimed that fol- 
lowing their arrest, the prisoners made con- 
fessions in which they admitted the at- 
tempted robbery and also said they were 
planning to rob other jewelry stores. 

At the time the bandits robbed the store 
Mr. Reiner, the proprietor, was out and the 
place was in charge of Mr. Segal. When 
the men entered one of them asked to be 
shown an alarm clock, which Mr, Segal pro- 
duced from a shelf back of the counter. 
After looking over the clock, however, they 
requested that they be shown another well- 
known brand of clock and, as the clerk 
turned around to walk to the back room, 
he was commanded to throw up his hands. 

Before the bandits realized what had hap- 
pened, Mr. Segal hurled the alarm clock he 
had in his hand at one of the men and 
struck the muzzle of the gun. At the same 
time, he ran to the front of the store and 
pushed his hand through a window to at- 
tract the attention of people who were pass- 
ing by. 

The hold-up men apparently became 
frightened and dashed out of the store with 
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Mr. Segal in pursuit. As Mr. Segal reached 
the street he called for help and at the same 
time ran to a near-by fire alarm box and 
pulled the handle. In a few minutes a po- 
liceman and several firemen were on the 
scene and, after telling them of his experi- 
ence, the officer and the firemen began 
searching for the bandits. 

Fortunately, a man passing the jewelry 
store in an automobile saw the men run- 
ning into the back room of a saloon and he, 
in company with the policeman, went to the 
place where they found the pair of hold-up 
men sitting at a table. They were immedi- 
ately arrested and brought to the jewelry 
store where they were identified by Mr. 
Segal. 

According to the police a revolver was 
found in the gutter near the saloon and 
another gun was found behind the radiator 
in the room where the men were captured. 
Several yards of rope, probably intended by 
the thieves to bind up the clerk, was also 
discovered by the police. Shortly after the 
arrest, the men were indicted and since 
entering their pleas of guilty had been 
awaiting sentence, 

Mr. Segal received many words of com- 
mendation for his courage in fighting the 
bandits. As a reward for his efforts in 
protecting Mr. Reiner’s property the jeweler 
gave Mr. Segal a check for $250 and a hand- 
some gold watch, inscribed with the most 
important details of the incident. 








A Happy Christmas Gathering at the Fac- 
tory of J. R. Wood & Sons in Brooklyn 


Without question or a doubt one of the 
most unique presentations took place in the 
factory of J. R. Wood & Sons, 1323 Atlan- 
tic Ave., Brooklyn, on Dec. 23. 

Everyone will recall the spirit of unrest 
during the war. In the height of this 
period 216 jewelry manufacturing plants in 
Greater New York went out on strike, and 
stayed out for a period of five months. But 
one plant alone remained loyal to its em- 
ployers. This was the plant of J. R. Wood 
& Sons. 

Rawson L, Wood and St. John Wood 
were held so high in the esteem of their 
men that instead of striking or making 
any demands whatever they presented their 
employers with the following resolutions, 
magnificently engrossed in gold and illu- 
minated with various harmonizing colors. 
Miniature portraits of Rawson L. Wood 
and St. John Wood were also placed on 
these resolutions, and were painted by one 
of the world’s leading miniature portrait 
painters. The resolutions read as follows: 

At a meeting of the entire working force at 
the factory of J. R. WOOD & SONS, held Dec. 
30. 1919, the following resolutions were unani- 
mously adopted: 

Wuereas, Through their just and business-like 
treatment RAWSON L, WOOD and ST. JOHN 
WOOD in making their employes happy and 
contented and their surroundings congenial, and 
doing everything in their power to make their 
factory the most modern, bright, sanitary and 
healthful in existence; and 

Whereas, By their profit sharing system they 
have given us encouragement to better our con- 
ditions, as well as to improve our minds; there- 
fore be it 

Resotvep, That we, the co-operators, express 
our sincere thanks, and also our appreciation 
for the additional consideration given us at 
Christmas; and be it further 

RESoLveD, That we pledge to them our loyalty 
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in the future as in the past; and be it further 

REsoLveD, That a copy of these resolutions, 
handsomely engrossed and illuminated, be pre- 
sented to them as a token of our esteem, 

The Production Division of J. R. Wood & Sons. 

The resolutions were presented by the 
Honorable Justice Charles J. McDermott 
of Brooklyn. His address was so impres- 
sive there were few dry eyes in the house. 
It was one of the most touching scenes 
ever witnessed in any manufacturing plant 
in America, or the whole world for that 
matter; as it depicted the sincere desire on 
the part of the men to show their em- 
ployers they were looked up to as men. 

After the presentation was made moving 
pictures were thrown on the screen show- 
ing Rawson L. Wood engaged in one of 
his favorite sports of driving a four-in- 
hand. Immediately following St. John 
Wood was shown putting a few curves on 
a golf ball. 

At the conclusion of the ceremony a 
Christmas tree was illuminated and approxi- 
mately 1,500 Christmas gifts were pre- 
presented the co-operators of the plant. As 
a present from the firm an additional week’s 
salary was given each person in the plant. 

The good old-fashioned spirit of Christ- 
mas prevailed, each person receiving a bag 
of hard candy, popcorn, nuts and apples, 
together with many little trinkets the co- 
operators sent one another. Everyone ad- 
mitted it was the merriest Christmas party 
ever experienced. 

Mr. Hunt, manager, and Mr. Nixon, su- 
perintendent, also received very handsome 
presents and were delighted with the en- 
thusiasm shown toward them by the co- 
operators. j 

Music was furnished by the factory band. 








SUFFER $20,000 DAMAGE 


Stock and Fixtures of J. H. Mednikow & Co., 
Memphis, Tenn., Affected by Water 
and Smoke from Fire in Adjoin- 
ing Building 

MeEmpuis, Tenn., Dec. 26—The store of 
J. H. Mednikow & Co., 155 Madison Ave., 
dealer in jewelers’ supplies, was damaged by 
fire which destroyed the adjoining store of 
the Glidden Paint Co., 157 Madison Ave., 
incurring a loss of from $250,000 to $300,000 
on Christmas eve night. 

Mr. Mednikow estimates his loss, caused 
principally by water and smoke, at not more 
than $20,000, which is covered by insurance. 
The damage to his stock was around $20,000 
and the rest was to the handsome fixtures 
of his comparatively new store. His stock 
of watchmakers’ tools suffered heavy dam- 
age from water. 

The paint and jewelry stores occupied the 
old Clarendon hotel building, which had 
been remodeled. The paint company occu- 
pied all three. stories of its half, which 
burned and fell in, while Mr. Mednikow 
occupied only the first floor of his half. 
Above his store were offices. This half of 
the building was not badly burned, but the 
water damage was heavy. 

The old hotel building was erected prior 
to the Civil War. The remaining portion 
will be torn down, as extreme heat cracked 
the walls. 

Mr. Mednikow has not yet succeeded im 
finding a new location. 
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| Traveling Salesman Killed by Robbers 





Arthur J. Siegfried, Representing the C. A. Kiger Co., Kansas City, Mo., Was 
Shot in His Room at a Hotel in Springfield, Mo., and Dies Later in 
Hospital—Rewards Offered for Capture of Bandits 




















————— 

Kansas City, Dec. 31.—Arthur J. 

Siegfried, 40 years old, a traveling sales- 

man for the C. A. Kiger Co., was shot, 

ably by robbers in the Colonial 
presum A 

Hotel in Springfield, Mo., about 3.30 

o'clock the afternoon of Dec. 23. He died 

two hours later in a hospital in Spring- 
field. 

Siegfried’s room was on the fourth floor 
of the hotel. After being shot he made 

his way to the second floor where he was 
discovered by hotel attendants. He was 
shot in the right side of the face, the bul- 
let entering the mouth and ranging to- 
ward the base of the brain. A revolver 
with one bullet discharged was found in 
the room occupied by the salesman. 
Chairs were overturned and bed covers 
were thrown on the floor, giving evidence 
of a struggle. While in an ambulance on 
the way to the hospital Siegfried re- 
peated several times, “They shot me. 
They were trying to rob me.” When at- 
tending physicians at the hospital told 
the-man he would not recover, he said, 
“My God, doctor, do something for me. 
Is it that bad?” 

Siegfried had $100 in a pocket when 
taken to the hospital, but a diamond 
cluster ring which he had worn was 
missing. In his room in the hotel he had 
two trunks with diamonds and jewelry 
valued at $10,000. These trunks are now 
being checked over with the stock record 
and it is believed by the firm that no 
merchandise has been taken. 

On the afternoon of the shooting Sieg- 
fried had been calling on the trade in 
Springfield. He had returned to his 
room to get some article that one of his 
customers wanted. His revolver was 
lying on the dresser. The supposition is 
that he surprised the robber or robbers 
who were trying to open the trunks and 
that one of them made for the revolver 
and shot him. 

The Springfield police are holding a 
young woman who is believed to have 
been implicated in the murder, with two 
men. One of the men and this woman 
registered at the Colonial Hotel about 
Dec. 15. The man asked the clerk if 
there was a jewelry or silk salesman 
registered at the hotel. The police have 
found where one of the men had bought 
some trunk keys from a locksmith in 
Springfield. The police have a good 
photograph of this man and detectives 
are working on the case. It is believed 
that the two men are fleeing toward the 
Mexican border. 

Arthur J. Siegfried had been in the 
employ of the C. A. Kiger Co. about five 
years. He was a very responsible em- 
ploye and an excellent salesman. Letters 
are being received by the firm from 
jewelers all through his territory express- 
ing regret over the sad affair. The jewel- 
ers in Springfield sent a very handsome 


floral wreath for the funeral, which was 
held at the home of Siegfried’s father in 
Lee’s Summit, Mo., Dec. 26. Mr. Seig- 
fried was married and lived at 4011 Belle- 
fontaine Ave. He is survived by his widow 
and two children. 

The C. A. Kiger Co. has offered a re- 
ward for the arrest and conviction of 
the guilty parties. It is understood that 
the Jewelers’ Protective Union also is 
working on the case. Other rewards that 
are offered by the salesmen of the C. A. 
Kiger Co. and other friends of Mr. Sieg- 
fried will make quite a total. It is hoped 
that these rewards will help to interest 
the police in the different cities in the 
case and bring the criminals to the bar of 
justice. 








ROBBERY CLEARED UP 





Sheboygan, Wis. Police Get Confession 
from Man Who Robbed Rudnick Jew- 
elry Store and Locate Stolen Property 


SHEBOYGAN, Wis., Dec. 31.—Police work- 
ing on the case of the burglary of the B. 
Rudnick jewelry store at 919 N. 8th St. 
last Tuesday morning, as previously re- 
ported, have cleared up the case with the 
arrest of William Leubow, 1412 Superior 
Ave. He is said to have made a complete 
confession, following arrest on suspicion 
and a thorough grilling on the part of 
Chief of Police Dehne. All the stolen 
jewelry, mostly rings, have been located 
and are being recovered. 

The alleged burglar was sentenced to 
the State Reformatory at Green Bay some 
years ago, from Fond-du-Lac, Wis., on a 
larceny charge. This led the police to 
keep a tab on his movements while in the 
city, and when seen here a few days after 
the robbery, was arrested on suspicion. 
After a denial, Leubow later made a partial 
confession, implicating another man, but 
afterwards assumed the entire blame him- 
self. 

Leubow returned to Sheboygan, Dec. 18, 
after an absence of several months, spent 
several days here and then went to Mil- 
waukee. He returned to Sheboygan on an 
electric interurban car, arriving here at 
1:30 A. M. on the morning the crime was 
committed, which was about two hours 
later. In his confession he said that he 
had picked up a piece of iron from the rail- 
road bridge, and, after watching the store 
for awhile to get the lay of the land and 
time of police patrol, smashed the window 
and removed the rings. 

Riding “blind baggage” he returned to 
Milwaukee, where he disposed of some of 
the rings, while others, he said, were re- 
tained by the police when he was arrested 
for being drunk. Upon his return to She- 
boygan, a few days later, he was picked up 
by the police, who secured a confession, as 
stated. 
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Milwaukee Police Cease Work on Case of 
Theft of Gems from Head of Federal 
Smelting & Refining Co. 


MILWAUKEE, Wis., Dec. 31.—After fol- 
lowing up various clews and investigating 
the reported robbery of $50,000 in unset 
stones from the office of the Federal Smelt- 
ing & Refining Co., 317 Grand Ave., early 
Christmas Eve, the local police department 
has decided to cease the probe of the gem 
theft report. Captain John T. Sullivan, 
chief of detectives, announced that no ar- 
rests are to be made on State or city war- 
rants and that, as far as he is concerned, 
the case is “cleared up.” 

The announcement followed a conference 
in the office of Captain Sullivan, between 
Joseph Malnekoff, proprietor of the Fed- 
eral Smelting & Refining Co. who re- 
ported that he was robbed of the gems; 
Samuel Epstein, wholesale jeweler, who had 
sold the gems to Malnekoff on credit, and 
an agent of Lloyd’s Insurance Co., which 
carried the insurance on the diamonds. 

An official survey of the business affairs 
of Mr. Malnekoff will be the outcome of 
the case, it is said, if Mr. Epstein and the 
Lloyd’s agent carry out their plans. It is 
also alleged that Federal authorities have 
stepped into the case and that agents for 
the internal revenue department are under- 
stood to have started an investigation into 
the business methods of the refining com- 
pany. Malnekoff is reported to have kept 
no books or accurate business records. 

Private detectives of insurance com- 
panies have spent several days in Milwau- 
kee investigating the robbery, as well as the 
affairs of the Federal company. 








New Officers Elected at Annual Meeting of 
the Greater New York Trade Watch- 
makers’ Association 


Members of the Greater New York 
Trade Watchmakers’ Association held 
their third annual meeting and election 
of officers Tuesday afternoon, Dec. 28, 
just after the last issue of THE JEWwELERs’ 
CriRCULAR went to press. The meeting 
took place at the “G.-G.” Restaurant, 300 
Grand St., President J. Greenberg pre- 
siding. In his annual address President 
Greenberg said that it had been a privi- 
lege to serve the association during the 
past year and he complimented the mem- 
bers and officers on the fact that the or- 
ganization, despite the unusual condi- 
tions, had one of the best and most suc- 
cessful years in its history. 

The principal business of the evening 
was the election of officers for the en- 
suing year, the following being chosen: 
President, J. Greenberg; vice-president, 
L. Gelfer; treasurer, M. Sanford; finan- 
cial secretary, M. Cohe, and recording 
secretary, J. Berlin. 

Routine matters kept the members in 
session until a late hour and after ad- 
journment refreshments were served. 





The Gift Shop is the name of a business 
which has been opened at 100 W. 43rd St., 
New York city. Jewelry, gifts and novel- 
ties will be sold. 
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Walter Eitelbach Co., Inc. «““" —aagssi 182 Broadway 
Ludwig Nissen & Co. PEARL NECKLACES NEW YORK 









WE DEAL IN REAL PEARLS ONLY 
We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS IN DIAMONDS, 


RUBIES, EMERALDS and SAPPHIRES, and, of course, we have all the regular goods in the above lines. 
Select Individual Pearls for addition to necklaces. 
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J. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 





Main Office and Factory Downtown Office 
6 West 48th Street 12&14- John S treet 
TELEPHONE {13 37) BRYANT TELEPHONE {338} CORTLAND 


New York City. 
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Irido-Platinum Sheets Free of Duty 





Board of General Appraisers Reverses Old Ruling and Decides Against Gov- 
ernment’s Claim That They Are Dutiable at Fifty Per Cent 
as Manufactures of Platinum 
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The controversy regarding the classifica- 
tion of commercial ‘platinum under the 
present tariff act, which has been pending 
before the Board of United States General 
Appraisers and the United States Court of 
Customs Appeals for the last four years, 
entered what is probably its final phase 
with the decision rendered by the Board on 
Dec. 30, holding platinum sheets contain- 
ing 19 per cent. of iridium to be free of 
duty, under paragraph 578 of the tariff act 
of 1913, exempting “platinum, unmanufac- 
tured or in ingots, bars, plates, sheets, wire, 
sponge or scrap,” and ruling that such 
platinum is not dutiable at 50 per cent. ad 
valorem as “articles or wares, composed 
wholly or in part of platinum,” under para- 
graph 16/7. 

While the Government has 60 days 
within which to appeal this decision, it is 
felt that the court has now practically 
committed itself to a position that will re- 
sult in an affirmance of the Board’s latest 
ruling if an appeal is taken. 

A review of this controversy is interest- 
ing. As is generally known in the trade, 
pure platinum is too soft for the manu- 
facture of most commercial articles, and 
commercial platinum, in the form of plates, 
sheets, wire, etc., employed as raw mate- 
rial for manufacture in the arts, nearly 
always contains iridium, either naturally 
present or introduced for the purpose of 
hardening the platinum. In trade practice 
the degree of hardness in platinum, which is 
to say the iridium admixture contained or 
desired, is indicated by the use of the terms 
“soft” (containing % to 2 per cent. iridi- 
um), “medium” (5 per cent. iridium), or 
“hard” (10 per cent. and upward of iridi- 
um); or, more commonly, “soft platinum,” 
“5 per cent. platinum” or “10 per cent. 
platinum.” 

Platinum has been upon the free list of 
the tariff acts since 1832, Congress doubt- 
less being actuated by the insignificant pro- 
duction in this country. The crisis which 
confronted this nation during the late war, 
owing to its limited supply and the neces- 
sity of having large quantities of platinum 
for war purposes, resulting in the com- 
mandeering of jewelers’ supplies, is fresh 
in the minds of the trade. 

Until some time in 1915 no discrimina- 
tion was made against platinum in sheets, 
wire, scrap, etc., because of the presence 
of iridium. It appears to have been uni- 
formly passed free of duty by the cus- 
‘toms. 

In 1915, however, an importation of 
platinum wire, containing 20 per cent. of 
iridium, imported by the Bosch Magneto 
Co., was assessed for duty by the customs 
officials at 15 per cent. ad valorem, as “wire 
not specially provided for,” under para- 
graph 114 of the tariff act of 1913. The 
importers appealed the assessment to the 
Board of United States General Appraisers, 

‘Claiming the merchandise to be free of 


duty as platinum wire, under paragraph 578 
above quoted. The Board overruled their 
claim and the importers then took the case 
to the Court of Customs Appeals, which 
affirmed the action of the Board and held 
that the free list provisions for platinum 
wire was limited to wire made of pure 
platinum. The court also held that evi- 
dence was not admissible to show that the 
wire was commercially known as platinum 
wire. 

Thereupon the customs officials began to 
assess platinum in sheets, containing 10 per 
cent. of iridium, at the rate of 50 per cent. 
ad valorem, as “articles or wares com- 
posed wholly or in part of platinum,” un- 
der paragraph 167 of the tariff act. 

This change of practice occurred during 
the war, at a most inopportune time, when 
Government officials, the jewelers, and 
others were striving to conserve the supply 
in this country and to import all platinum 
obtainable in foreign markets. The rate of 
50 per cent. was prohibitive and undoubted- 
ly tended to reduce the available supply by 
discouraging further efforts to import 
platinum containing any substantial amount 
of iridium. 

Litigation to test the validity of this 
change of classification was at once begun 
by the jewelry house of Cartier, of New 
York, through their attorneys, Curie, Lane 
& Maxwell. Thomas M. Lane, who repre- 
sented the importers, contended, before the 
Board of General Appraisers, that the free 
list of provisions for platinum, in ingots, 
bars, plates, sheets, wire, sponge or scrap, 
necessarily included the commodities known 
in commerce by those names, whether con- 
taining iridium or not, under the settled 
rule of the Supreme Court decisions hold- 
ing that commercial designation is the first 
and most important thing to be ascertained 
and governs the construction of the tariff. 

On the first trial of the case the Board 
followed the decision of the Court of Cus- 
toms Appeals in the Bosch Magneto Co. 
case, and held that free entry was pre- 
scribed merely for the metal platinum in 
the forms named, which must be substantial- 
ly wholly of platinum to come within the 
provision. It further held that platinum 
sheets containing 10 per cent. of iridium 
were not substantially wholly of platinum 
and excluded evidence designed to show that 
they were commercially known as platinum 
sheets. 

This decision was taken to the Court of 
Customs Appeals, where, after elaborate 
arguments and reargument, the court over- 
ruled its decision in the Bosch Magneto 
Co. case, which it held to be erroneous in 
ruling that proof of commercial designa- 
tion was not admissible. 

The Cartier case was accordingly re- 
manded to the Board of General Appraisers, 
where it was recently retried upon full 
proof, showing that platinum sheets con- 
taining the ordinary quantities of iridium 
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are designated commercially as “5 per cent. 
platinum,” “10 per cent. platinum,” etc. 
Upon this evidence the Board, in a care- 
fully written opinion, has now sustained 
the claim for free entry, under the pro- 
vision in paragraph 578 for platinum in 
sheets. It said, in part: 


“As aptly stated by counsel for the 
importer in his brief filed herein, ‘there 
is just as much reason why platinum 
alloyed with 10 per cent. of iridium 
should still be called platinum as that 
18 karat gold, containing 25 per cent. 
of alloy, and 22 karat gold, containing 
10 per cent. of alloy, should be called 
gold. As stated by the court in its 
opinion in suit 1947: 

“Congress understood what is com- 
mon knowledge, that most metals are 
quite generally alloyed and that to pre- 
vent an alloy being classified by proof 
of commercial designation under the 
name of its principal metal content, it 
was necessary to provide expressly for 
the alloy.” 


The decision thus reached after pro- 
tracted litigation appears to be as sound 
as the candor of the court, and the Board 
is commendable in reversing what they de- 
cided, upon mature deliberation, to be the 
untenable position taken in the earlier de- 
cisions. 








Providence Police Arrest Man Charged 
with Attempting to Obtain a Diamond 
Ring by Passing a Worthless Check 


ProvipENcE, R. I., Jan. 2—The desire to 
be the donor of a diamond ring to a friend 
is said to have been the reason Joseph W. 
Costello, 23 years of age, of 113 State St., 
Pawtucket, attempted to procure one from 
the Tilden-Thurber Corp. last Monday. He 
was arrested by Inspector Rattigan, of police 
headquarters, as he was receiving a small 
package from a younger man in Ex- 
change PI. 

He was arraigned at police headquarters 
later before Judge Gorham on a charge of 
attempting to procure a diamond ring 
valued at $585 by a false token in writing. 
He waived examination and was held in 
$1,000 bail to await the action of the grand 
jury. 

The police say that a man telephoned to 
the Tilden-Thurber Corp. early Monday 
afternoon, saying that he would send a boy 
with a check for a diamond ring which he 
wanted, and a description of which he gave. 
A representative of the company, thinking 
the procedure unusual, telephoned to police 
headquarters, and Inspector Rattigan was 
sent to the store. 

A short time later a young man under 20 
years of age arrived at the store and he 
was given a package, and in turn delivered 
a check to the clerk, who had handed him 
the package. Inspector Rattigan followed 
the boy to Exchange Pl., and when he saw 
the package delivered he arrested the re- 
ceiver of it. He took the young man to 
headquarters, where he admitted the plan, 
the police say. It was also stated that the 
young man was keeping company with a 
young woman to whom he wished to pre- 
sent a ring and that he adopted the means 
of issuing a worthless check for it. 
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Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


522 Fifth Avenue, New York 
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AUTO BANDITS UNSUCCESSFUL 





Philadelphia Police Prevent Robbery but 
Crooks Escape After a Running 
Pistol Fight 


PHILADELPHIA, Jan. 1.—The final bit of 
jewelry banditry for 1920, although frus- 
trated by the police, is considered by Police 
Superintendent William B. Mills, as the 
most daring reported in the recent crime 
wave. 

After making two unsuccessful attempts 
to rob the jewelry store and pawnshop of 
Samuel Levin, 16th and South Sts., five 
bandits on Friday escaped in an automo- 
bile after a running pistol fight with two 
policemen over eight miles through the city’s 
streets. At one point in the chase, the car 
with the pursuing policemen, John Hackett 
and Harry O. Bear, of the 20th and Fitz- 
water St. station, smashed into the bandits’ 
car. It was thought that the five men had 
submitted to arrest, but three of them turned 
suddenly upon the two policemen, struck 
Bear on the head and knocked him and 
Hackett off the running-board of their 
machine. As the machine drove away 
three of the bandits opened fire and four 
of their bullets struck the pursuing car. 

“I saw the men stop in front of the 
Levin shop about 3 o’clock,” said Police- 
man Hackett. “One of them had jumped 
out of the car with a black bag in his 
hand, and when he saw me he ran back to 
the car and shouted, ‘Cheese it! There’s 
a bull’ About half an hour later I saw 
the car again drive up and stop in front 
of the store. This time four of the men 
jumped out, and I think they had revolvers 
in their hands. Two went to each door. 
1 started to run toward the store and as 
the men caught sight of me they turned 
and ran back to the car. I ran out and 
told them to halt. The driver of the ma- 
chine told me to get out of his way. I 
called Officer Bear and: we jumped into a 
car and started in pursuit. We overtook 
them on Woodland Ave., but they got away 
and the chase started again. They finally 
escaped at Market and 19th Sts. because 
of the congestion of traffic.” 








Window Smashers Visit ‘Baltimore, Md., 
Store and Escape with Booty 
Worth $400 


BALTIMORE, Md., Jan. 1.—The store of 
Mitchell & Norwig, 318 N. Howard St. 
which several years ago was the scene of a 
sensational safe robbery, and which resulted 
in the arrest of two of the robbers, who 
were sentenced to 15 years in the Maryland 
State Prison, was the scene of another rob- 
bery early this morning when window 
smashers broke a large plate glass window 
and stole jewelry estimated in value. at $400. 
The jewelry firm carried insurance on the 
window glass and on the jewelry displayed 
in the window, so they will lose nothing. 

Clues obtained by the police and detectives 
assigned to the case indicate that the theft 
was committed by a gang of window smash- 
ers who operate between 2 A. M. and 6 A. M. 
The breaking of the window, the glass of 
which was nearly half an inch thick, was 
not the work of embryo thieves. The rob- 
bery was committed with neatness and dis- 
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patch and not a piece of iron, stone or brick 
was left behind. 

It is believed that the thieves had an au- 
tomobile which they stopped on the opposite 
side of the street with the engine running. 
Examination of the glass indicated that a 
diamond glass-cutter had been used to cut 
the glass before a padded mallet was 
brought into play to knock the glass in. 
Two trays of jewelry were seized by the 
thieves after the glass was broken. The 
police are positive that the thieves were 
scared off because other jewelry valued at 
$1,000 was on display in the window. 

The robbery was discovered at 3 A. M. 
by Patrolman Robb, western district. How- 
ard O. Jenkins, 2016 McKean Ave., the 
manager, and Howard R. Smith, of the 
credit department, were notified. As soon 
as the robbery was reported to police head- 
quarters, Acting Marshal of Police George 
G. Henry issued orders that especial atten- 
tion be given by night policemen to jewelry 
store windows. 








Members of Retail Jewelers’ Association of 
Greater New York Urged to Fight 
Against Proposed Increase in Tax 
on Jewelry 


The Retail Jewelers’ Association of 
Greater New York today (Jan. 5) is send- 
ing out the following letter to members 
urging action relative to the proposed in- 
crease in the tax on jewelry from 5 to 10 
per cent. and to subscribe to a fund being 
raised as a reward for the capture of the 
murderers of Edwin M. Andrews on Dec. 
16 last in his place of business at 542 Fifth 
Ave., New York: 

“January 3, 1921. 
“Dear Brother jeweler: 

“The Secretary of the Treasury proposes 
that the present tax on jewelry be increased 
to 10 per cent—a 100 per cent. increase. 

“What are you going to do about it? 

“Fortunately, the Jewelers’ Vigilance 
Committee is on the job—our job—your job. 

“There are two things you should do at 
once. The Jewelers’ Vigilance Committee 
requests you to write your Congressman 
a strong letter, expressing your views. As 
an aid in drafting your letter, I suggest that 
you read the article on this subject in THE 
Jeweers’ Circucar of Dec. 29 and empha- 
size in your letter the merits of the so- 
called sales or turnover tax of 1 one cent. 
This is a constructive measure, the very 
best that has been suggested. 

“Besides writing your Congressman, send 
a generous contribution to the Treasurer of 
the Jewelers’ Vigilance Committee, Mr. A. 
L. Brown, 68 Nassau St., to help ‘carry on’ 
this fight. 

“As you probably know, a reward of 
$25,000 has been offered for the capture and 
conviction of the robbers who on Dec. 16, 
1920, murdered Edwin M. Andrews, jewel- 
er, of 542 Fifth’ Ave. 

“Needless to state, this matter affects the 
security as well as the honor of every 
jeweler, whether he be manufacturer, whole- 
saler or retailer, large or small. The 
amount offered as a reward is now being 
underwritten, and I appeal to every mem- 
ber of our association to subscribe to this 
fund, according to his means. 

“A subscription card is enclosed for your 
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convenience. It is of course understood 
that you will not be called upon for your 
subscription unless the reward is paid. 

“I take pleasure at this time in extending 
to you and your associates my best wishes 
for a Happy and Prosperous New Year. 

“Yours very truly, 
“Emit W. Koagn, 
“President.” 








SILVER COMES DOWN 





Twenty Per Cent Reduction Announced in 
Flat Ware by Many Manufacturers, While 
Hollow Ware Prices Are Also Re- 
duced by Some as Well 
In spite of predictions that have been 
made to the contrary, a material drop in 
the prices of some lines of silver was an- 
nounced to take place at the beginning of 
the year, announcements to this effect hav- 
ing been sent the first of the week by nearly 
all of the leading silversmiths of the coun- 
try. The announcements, which are not 
uniform in character, generally agree in 
regard to the flat ware, of which a 20 per 
cent. reduction of prices is announced. Some 
firms include fancy pieces in this as well 
as dozen pieces, while others figure the faney 

and individual pieces separately. 

Specific reductions in some lines of hol- 
low ware are announced by some firms to 
average about 20 per cent. from the list 
price, while others say that while prices 
will be reduced their hollow ware prices 
will be figured later. 

In regard to plated ware there seems to 
be no uniform agreement in reduction. One 
of the largest manufacturers has announced 
a reduction of 10 per cent. on the lines of 
one or two of its factories, but no reduc- 
tion on lines of other well known houses, 
while a large silver manufacturing concern 
that also makes plated ware, has announced 
a reduction of various pieces up to 25 per 
cent., averaging about 20 per cent. on the 
lines, 

In some instances there is no reduction 
on certain pieces of hollow ware and in 
others slight advances are made. The main 
point of agreement in practically all the no- 
tices is, as said before, in regard to the 
commercial lines of flat ware, which begin 
the year with a one-fifth reduction in price. 








Thieves Rob Window of Jewelry and Nov- 
elty Store at Greenville, S. C. 


SPARTANBURG, S. C., Jan. 2—A plate glass 
window of Simon Argintar’s jewelry and 
novelty store, E. Washington St., Greenville, 
S. C., was smashed on the morning of Dec. 
30, and watches and jewelry to the value 
of several hundred dollars taken. 

An officer who passed the place at 5 o’clock 
the morning of the 30th said the window had 
not been broken at that time. The party 
used a brick wrapped in tissue paper to 
break the glass. The police are working 
on the case. 








A thief entered the rear of the McEwen 
& Zimmerman store, Lock Haven, Pa., one 
night, recently, and stole about $2,000 worth 
of jewelry. He gained entrance by forcing 
away an iron grating that protected the 
window. 
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<owsi* \ Kaufman is Right 


a 
card 0 r end “a 
ate out gavor® Herbert Kaufman says: 
re “e eit mam “The man who thinks only for and of himself is wast- 
a eco ot “e ast ons: yne- ing time on a mere trifle.” 
/ wn "5 We believe him, and WE are wishing that 1921 may 
pit be to YOU, to all the members of the Trade, and to 


every American Business Man, a better year than you have ever 
known; a year of signal advance in industry, prosperity, stabilized 
conditions and a full measure of individual progress. 


H. NORDLINGER’S SONS, Inc. 


Importers of Precious and Imitation Stones for Manufacturing Jewelers 


New York, 15 Maiden Lane 
Paris, 32 Rue Beaurepaire ; Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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MAYBAUM BROS., INC. 


Successors to 


SAMUEL H. MAYBAUM, INC. 


FINE. DIAMOND JEWELRY 
ORIENTAL PEARLS 


93 Nassau St. New York 
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PRECIOUS STONES JOBBING STONES 


DIAMONDS 
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W -. their customers and friends a Happy and 


Prosperous New Year, with a continuance of 
their patronage and good feeling. 





Main Office Branch Office 
51-53 MAIDEN LANE 212 UNION ST. 
NEW YORK CITY PROVIDENCE, R. I. 
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DEATH OF T. STAHL 





er Manufacturing Jeweler and En- 
ver Passes Away After an Illness 
of Several Weeks 


Form 
gra 


PROVIDENCE, R. 1, Jan. 2.—Telesphor 
Stahl, formerly a manufacturing jeweler and 
jater partner with his brother in the firm 
of Stahl Bros., engravers and chasers, died 
last Saturday at Butler Hospital, this city, 
after an illness of several weeks. Mr. Stahl, 
who had been a member of the Board of 
Canvassers of Providence since 1913, was 
taken seriously ill following a nervous col- 
lapse, a few weeks before election, and al- 
though apparently rallying at times, failed 
to recover. He was 65 years old. 

Mr. Stahl, who was born in this city in 
1855, lived at Attleboro, Mass., for a number 
of years, where he received his education in 
the public schools and later entered the 
employ of one of the manufacturing jewel- 
ry establishments, where he remained until 
his return to Providence. He established 
q small jewelry factory, but disposed 
of it after about a year and then entered 
into partnership with his brother, Charles 
A. Stahl, an expert carver, engraver and 
chaser of jewelry, and as Stahl Bros. con- 
ducted a large business in these lines work- 
ing for the manufacturing jewelers, not only 
of this city and the Attleboros, but New 
York, Newark and elsewhere. 

During a business depression in 1895 the 
brothers dissolved partnership and when the 
Board of Canvassers was created in 1895 
Mr. Stahl was appointed a clerk and was 
the first to take up new quarters in the City 
Hall. In 1908 he advanced to chief clerk, 
continuing in that capacity until the death 
of Charles E. Smith in 1913, when he was 
elected by the City Council to fill the 
vacancy and was later elected secretary of 
the board. He is survived by his widow 
and one brother, Charles A. Stahl, of Oak- 
land Beach. 








HOLD IMPORTANT SUSPECT 


Chicago Police Claim Prisoner Has $150,000 
Worth of Jewelry Stolen Last August 
from Vancouver, B. C., Firm 


Cuicaco, Dec. 31.—John W. Worthing- 
ton, who is quoted as being “the man of 
wonderful talents, misapplied,” and who 
with offices in the Ashland Block here, was 
presumably occupied as a broker, was ar- 
rested yesterday when he was found to 
have possession of $150,000 worth of 
jewelry, believed by the police here to have 
been stolen from a jeweler of Vancouver, 
mc. 

The theft of the jewels from the Canadian 
firm occurred last August, says the police. 
The amount stolen was $190,000. The ar- 
rest of Worthington followed a “tip” that 
he had in his possession part of this stolen 
loot. 

Worthington is ill, and believes he has 
not long to live. He told this to the police 
after being arrested, intimating that he 
would just as soon die in a cell as “squeal.” 
But he did say that he had received the 
jewels as security for a loan of $4,200 from 
a man whose name he gave the police. 

Worthington has been arrested many times 
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in connection with bond robberies several 
years ago. He is well known to the police 
here and is suspected as being implicated 
in a number of bank robberies. He is now 
under a $15,000 Government bond, as well 
as $8,000 State bonds. 

Suspicion is attached to him as being a 
“fence” for Canadian and American jewelry 
bandits. 

Worthington’s arrest was characteristic 
of the manner in which the police of Chi- 
cago are handling the criminal element. 

Word was received by a detective sergeant 
that Worthington was attempting to dis- 
pose of some diamonds and jewelry. The 
detective called on Worthington in the guise 
of a buyer and looked over the gems. Still 
maintaining the role of purchaser he said 
that he would like to have a jeweler friend 
of his inspect the jewelry before making 
the purchase. Worthington said that this 
would be all right and the detective left 
to return with a friend later. Then Worth- 
ington was arrested and questioned by Chief 
of Detectives Hughes. 

Government inspectors are said to have 
looked at the jewelry found in Worthing- 
ton’s possession and claimed it to be of 
Canadian origin. The Vancouver, B. C., 
jewelry house will be asked for a descrip- 
tion of the jewelry stolen fast Summer. 
The man from whom Worthington said he 
received the jewelry is said to be a Canadian. 

Worthington also stated that he took a 
trip to Vancouver last Fall, when he dis- 
appeared suddenly from Chicago, and called 
on a jeweler there to get prices on various 
articles, 








News Notes from England. 





The new “Eve” charm is a novelty on 
this sic. The caricaturist for a “smart 
society” periodical created a whimsical 
“Eve” character which became very popu- 
lar. The idea is now embodied in a little 
flat enameled effigy of the freak lady. The 
“Eve” mascot is supposed to be the latest 
panacea for ill luck. It is worn in a nar- 
row moire ribbon strapped with a diamond 
on the right wrist. And all women who 
pretend to be in the fashion the least bit 
are displaying the little ornaments. 

* * * 

Even the silver trade here is now be- 
ginning to feel the trade slump that has ap- 
peared with the Winter. Silver manufac- 
turers who have been experiencing no 
blight in their particular industry up to now 
‘are beginning to confess that a draught is 
being felt. One prominent silversmith says 
that for the first time since the armistice 
his firm is practically. without orders. And 
this should be the best time of year for the 
silver manufacturer. 








C. M. Diehl, Salt Lake City, Utah, re- 
ports that a man in the garb of a Catholic 
priest recently called and purchased a 
wrist watch and asked to have it sent to 
a Miss Dora Lehland, at Lehi, Utah. He 
gave a draft for the price of $100, and re- 
ceived the customary 10 per cent given 
to the clergy. The jeweler was advised 
that the draft was fraudulent and there- 
upon telephoned the Post Office to have 
the watch returned. 
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ARREST CAUSES DEATH 





Sister of Man Accused by Chicago Police 
of Burglary and Murder Dies When He 
Is Taken Into Custody 


Cuicaco, Dec. 31—Paul Hanson, arrested 
last week in connection with the murder of 
Paul J. Loberg, jeweler, after his attorney, 
Francis Borrelli, had attempted to take 
charge of the suspect himself and called up 
the detective headquarters saying that he 
would deliver his client, was released Dec. 
27, to attend the funeral of his sister, who 
died Christmas day due to a shock incurred 
by his arrest. 

Hanson spent Christmas day in his cell at 
the county jail. One week before he had 
sat in a similar cell held on a charge of 
burglary. When his sister heard that he 
had been arrested the first time, she took 
violently ill. And as Hanson sat in his cell 
on Christmas he wondered how the news 
of his later arrest would affect her. He 
was not told until later that Mrs. Marie 
Ellsworth, his sister, had died of the shock 
at 2 a. mM. Nor was he informed that his 
mother, living with his wife, had taken sud- 
denly ill due to the shock his arrest had 
caused. 


After making a call at the accused man’s 
home, Attorney Francis Borrelli issued the 
following statement: 

“I believe that some one should be held 
accountable,” he said. “I have tried in every 
way possible to obtain Hanson’s release. 1 
am not surprised at his sister’s death. 

“There was more than the ordinary 
brother and sister intimacy between the 
two,” he continued. “When he was ar- 
rested the first time she became seriously 
ill. She was overjoyed when he finally 
was released, but was again plunged in dis- 
pair when the police seized him.” 

Hanson was released after various wit- 
nesses to the murder of Paul J. Loberg, 
jeweler of Milwaukee Ave., failed to iden- 
tify him as an accomplice. His attorney 
stated the night prior to his release that he 
would get him out the following day or 
obtain a writ. 


Following Hanson’s arrest of a week pre- 
vious, his attorney had instructed Hanson’s 
wife to keep a diary of his actions. Han- 
son was released from his former charge 
under a heavy bond. Attorney Borrelli de- 
pends greatly upon the diary he has in- 
structed Hanson’s wife to keep to clear 
his client. The diary shows that on the 
night of the Loberg murder Hanson was 
at home. 

Hanson was formerly a chauffeur on the 
south side of the city. He is well known 
by the police of that section of the city and 
is being watched carefully. Aside from the 
burglary with which he is charged as com- 
mitting and the killing of the jeweler on 
the night of Dec. 15, it is thought by the 
police that he might be connected with some 
of the recent drug store robberies in the 
Hyde Park vicinity. 








Solomon Liebowitz, Cleveland, O., re- 
ports that two men while presumably 
purchasing diamond rings _ recently, 
snatched two rings valued at $625 from 
a tray and escaped. 
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Having voluntarily resigned my position I am now open for En- 
gagement. 


Only established, well rated high-grade lines considered, suitable 
for the better class of retailers with whom I have a large personal 
acquaintance, as well as established trade, through a 20 years’ 
road experience in all territories calling on the best trade only. 


Address 
George A. Jochum 


; Room 2002, 
15 Maiden Lane, New York 














A. 8S. HIRSHBERG 


Importer and Cutter of 


DIAMONDS 


170 Broadway, New York 373 Washington St., Boston 


2 Tulpstraat, Amsterdam 

















A. & S. ESPOSITER If it is a difficult job or requires Cutting and Polishing 


expert attention let us do it 


anerornenor EXPERT LAPIDARIES ‘thers tspciaiy 
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POLICE ARREST SUSPECT 





st. Paul Authorities Apprehend Man 
" Thought to Have Been Implicated in 
Robbery of Store of Aaron Sains 


Sr. Paut, Minn., Dec. 30.—With the arrest 
today of Pedro Bonderelles, a Mexican, the 
St. Paul police believe they have both of 
the bandits who held up and robbed Aaron 
Sains of $1,000 in cash and jewelry in his 
store at 319 Sibley St. on the night of 
Dec. 9. Bonderelles was positively identi- 
fied by Sains as one of the men who tied 
and gagged him and escaped with the loot 
after throwing him in a corner and half 
smothering him by piling a quantity of 
clothing on top of him. 

Detectives Henry Cummings and Frank 
Mondike, central station, who had been 


working on the Sains case, had been looking. 


for Bonderelles since the alleged confession 
of the Mexican’s pal, Paul Martin, at Le 
Sueur, Minn., where the latter pleaded guilty 
to a burglary charge a week ago. Martin 
and his wife were arrested at Cambridge 
recently and held at Le Sueur for the St. 
Paul police. St. Paul detectives and Mr. 
Sains went to Le Sueur, where Sains identi- 
fied Martin as one of his assailants and also 
identified the watch the suspect wore and 
some rings on the fingers of the Mexican’s 
wife. 

Bonderelles and Martin, police believe, are 
the same bandits who on the night of Nov. 
25 held up Marian Vogucki, Minneapolis 
taxicab driver, near the State Capitol. 
Vogucki was hired by two men in Minne- 
apolis to drive them to St. Paul. When 
they arrived near the Capitol one of the 
men drew a revolver, ordering him to stop. 
After taking the chauffeur’s cash they tied 
his hands and feet and after gagging him, 
threw him into the back seat of the car. 
They then commandeered the car and drove 
about town until the car ran out of gasoline, 
when they abandoned it. 

The arrest of Bonderelles came about in 
a peculiar manner. Jose Fredo, a third 
Mexican, said Bonderelles accused him of 
“squealing” on him to the police and threat- 
ened to kill him. They met late today in 
front of 255 State St. Fredo drew a re- 
volver and fired twice. Bonderelles fell to 
the sidewalk groaning. Fredo then went up 
to his supposed victim and struck him on 
the head and face with his revolver, causing 
a flow of blood, but no serious injuries. 
Fredo then called the police ambulance and 
Bonderelles was taken to the city hospital, 
where it was discovered that his only in- 
juries were those inflicted by the butt of the 
revolver. Neither shot had injured him in 
any way. 

Bonderelles’ arrest followed. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Doniestic 
Selling Price Silver 
London U.S. Govt. Standard 


Date. Official. Assay Bars. Price. 
Oe er 42 » 67% 9914 
BE Be aconledovowes » & 68% 99% 
OO erence 413% 67% 99% 
SE eee 40% 66% 99% 


OR a 41% 67% 99% 
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European Diamond Markets. 





Lonpon, Dec. 18—Trade has been better 
in this market of late owing to the increase 
in buying for Christmas gifts. The cheaper 
grades of jewelry are meeting with a ready 
market, but indications point to the fact 
that not as many expensive pieces of ,ewelry 
will be sold this year as in many previous 
years. Trade among wholesalers is report- 
ed quiet at the present time. 

So far as prices are concerned the mar- 
ket is very firm and this is especially true 
of high grade diamonds, and those closely 
in touch with the trade see no possibility 
of a decrease in prices. Rough is very firm 
in price and a slight increase in the mate- 
rial used for industrial purposes has been 
noted during the month. There have been 
some important transactions with American 
and Amsterdam firms during the month. 


AMSTERDAM, Dec. 19.—There has_ been 
practically no change in the trade in this 
market since last month. About 5,000 cut- 
ters are now at work in the various dia- 
mond cutting establishments. In past years 
during December it was common for dia- 
mond cutters to be idle and business re- 
sumed about the middle of January. The 
chief cause of the present quietness of the 
market is believed to be found in the fact 
that the purchasing power of the consumers 
as well as the retail dealers is at low ebb. 
The heavy taxes are a factor in causing 
this condition. 





Paris, Dec. 17.—Business among retail 
jewelers here compares favorably with that 
in other lines and in other markets in this 
industry. The luxury tax, however, is still 
a great handicap to the normal course of 
business and efforts are being made to get 
the Government to cancel these taxes. Thus 
far a reduction has been obtained on clocks, 
which are now exempted up to 50 francs. 
The sale of jewelry is still handicapped by 
the tax. Recent exhibits of jewelry show 
that the Australian sapphire is being used 
a great deal in the mounting of gem set 
pieces. The pubiic is at present showing a 
desire for cheap, showy articles. 








Consular Notes. 


A commercial representative in Spain de- 
sires to secure an agency on commission 
for the sale of jewelry, celluloid and rubber 
articles, glassware, porcelain, leather, sta- 
tionery, novelties. Correspondence should 
be in Spanish or French. References. In 
writing to the Bureau of Foreign and Do- 
mestic Commerce at Washington, D. C., 
or any of its branches reference should be 
made to File No. 34170. ~ 

A mercantile company in Guatemala de- 
sires to be placed in communication with 
manufacturers of cheap jewelry of 12-karat 
quality, men’s cheap wrist watches with 
separate bracelets (not leather); cheap 
scissors, made of iron, 6 to 7 inches long; 
tablespoons, teaspoons, forks and knives, of 
cheap metal with a good nickel finish; and 
all kinds of novelties. Illustrated catalogues 
and quotations are requested. No reference 
offered. For further information write to 
the Bureau of Foreign and Domestic Com- 
merce at Washington, D. C., or any of its 
branches and refer to File No. 34190. 
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AN INTERESTING INTERVIEW 


Baltimore Diamond Expert Tells of Scarcity 
of Fine Diamonds and Something of 
the History of the Industry 


Battimore, Md., Jan. 1.—The uncultured 
diamond buyer of Baltimore, the gentleman 
who is thinking in dollars as to how many 
hundred to spend for a perfect diamond 
engagement ring for his beloved, has been 
given some very illuminating information 
through the medium of the Sunpaper, in an 
interview from Mr. Robert E. Coughlan, a 
local diamond expert. There are diamonds 
of many kinds, but the point that Mr. 
Coughlan has made clear in his interview 
which has been read by thousands of per- 
sons, is the fact that perfect diamonds are 
becoming scarcer each year. 

The interview has caused many diamond 
owners to inspect their stones with magnify- 
ing glasses and some have even taken their 
stones to jewelers for frank information as 
to supposed imperfections. Of course, there 
are stones where the imperfections can be 
readily seen with the naked eye. The value 
of such a stone, however, is not to be com- 
pared to a smaller stone of almost perfect 
cut and color. As a result of information 
being disseminated on diamonds, the general 
public is informing itself, at least to a minor 
degree, on diamond lore and information. 

“The high cost of fine diamonds is not due 
to the war or to the -profiteer,” said Mr. 
Coughlan. “To the contrary, the rising cost 
of fine stones is due to the increasing 
scarcity of perfect and near-perfect stones. 
How many ordinary mortals know anything 
about a diamond except that it is an his- 
torically valuable stone and that its beauty 
lies in its scintillating fires? People who 
thought that there would be a drop in the 
value of diamonds after the war now realize 
that they were mistaken. Practically all 
diamonds mined come from South Africa. 
Formerly the South African mines produced 
one perfect stone in 10, now the average is 
scarcely one in 100. 

“The term ‘perfect stone’ is an elastic one 
and takes into account many things chiefly 
known to experts. The perfect diamond has 
a fixed proportion from the table to the 
culet and this includes.each facet above and 
below the girdle. There must be so many 
facets cut at the right angle so as to give 
the maximum amount of fire and sparkle.” 
Mr. Coughlan’s interview was written in a 
manner which proved interesting to the 
reading public. It contained sufficient in- 
formation to inform the reader something 
of the general qualities of a “perfect” dia- 
mond. : 

Information of this nature published for 
the benefit of the general reading public un- 
questionably redounds to the credit of jewel- 
ers. How many jewelers are. obliged to 
explain in detail some of the points con- 
cerning the value of a diamond? 











The Heffern, Neuhoff Jewelry Co., St. 
Louis, Mo., has reported that it was dis- 
covered on Dec. 21, when placing goods 
in the safe, that a pendant shaped dia- 
mond set watch valued at $1,050 was 
missing. The watch was set with 53 
small diamonds and five sapphires in- 
crusted in a lace work design on the back. 
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American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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The Buyers’ Directory Price $1.00 Publishing Company 


& F. APPLE CO. 
Manufacturing Jewelers 


Lancaster, Pa. 


Trade Mark Registered pearls in the world. 





























College and Fraternity Jewelry. Special order work, 
enameling, engraving. High grade WATCH REPAIRING 
OF ALL KINDS. Special designs and catalogue on re- 
quest. Masonic Jewelry a Specialty. Write early as 
possible for school work and emblems to avoid delay. 
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Semi-P recious Stones Rough or cut to your order, 
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A SAPPHIRE DRAW PLATE made on 
the principle of a diamond die. 


SPECIAL FEATURES:—the highly pol. 
ished bearing and correctly cupped jn. 
take reduce the strain when drawing 
wire and prolong the life of the plate. 


SPECIAL SAPPHIRE TOOLS made in 
accordance with specifications. 


Sapphire Products Co., Inc. 
9 Maiden Lane, New York 


Factory: Brooklyn, N. Y. 


WE REPAIR AND RESIZE draw plates, 
giving prompt and careful attention to 
all orders. 


WRITE US FOR INFORMATION 
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Lucian M. Zell 


Cutter of Gems 
From the Rough 
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522 Fifth Avenue 


New York City 
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Pearls and Precious Stones 


3 Maiden Lane, New York City 
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‘| Attention — Manufacturers! 


_Onyx Ring Stones Fur- 
nished for any Size Diamond. 


Black, Onyx and Amber. 


ONYX BEADS 











THE DOUBRAVA CO. 
61 Maiden Lane, N. Y. 
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THREE SUSPECTS HELD 


New York Jeweler and Two Truck Drivers 
ljgneaed in Connection with Theft of 
Swiss Watch Movements from 

Government Warehouses 


Charges of defrauding the United States 
Government out of customs duties were 
lodged against Costas Pompas, a jeweler, 
02 Eighth Ave., and Robert Snow and 
ohn McNamara, truck drivers, New York, 
who last week were arrested in connection 
with the theft of 800 Swiss watch move- 
ments worth about $5,000. The trio were 
arraigned before the United States Com- 
missioner Hitchcock last Thursday, and 
after pleading not guilty, the jeweler was 
held in $6,000 bail and the two truck drivers 
in $3,000 bail each. 

According to information given out at 
the United States District Attorney’s office, 
a case of watch movements were received 
in New York recently from Switzerland. 
They were placed in the Anchor warehouse 
and several days ago Snow and McNamara 
were sent to cart the movements to the 
United States Appraisers’ Stores on Chris- 
topher St., where they were to be appraised 
and the duty levied. Instead of taking them 
to the government stores, the truck drivers, 
it is charged, carried the .movements to the 
establishment of Mr. Pompas. 

Assistant United States District Attorney 
Ryan, who is prosecuting the case, was un- 
able to state whether the prisoners are in 
anyway involved in the loss of other watch 
movements, which it is claimed have been 
disappearing shortly after their arrival in 
this country. District Attorney Ryan said, 
however, that the government is taking all 
the precautions possible against such thefts 
and is always ready and anxious to prose- 
cute those involved. 

Recently red C. Backus, secretary of 
the National Jewelers Board of Trade, 15 
Maiden Lane, New York, took up with the 
customs authorities the subject of better 
protection of watch movements and other 
goods brought into this country from 
abroad. Several Swiss watch concerns in 
New York have recently complained of the 
disappearance of movements and it was on 
these complaints that the Board was urged 
to act. 





Manufacturing Jewelers’ Association of 
Newark, N. J., Adopts Resolution of 
Respect Upon the Death of Joseph 
M. Riker 


At a special meeting of the Manufactur- 
ing Jewelers’ Association, of Newark, N. J., 
held on Dec. 27, 1920, the announcement 
of the death cf Joseph M. Riker, a Jate 
member of the association, and at one time 
its president, was received with deepest re- 
gret, and the following resolutions were 
unanimously adopted: 


Whereas: Joseph M. Riker has been a member 
of this association continuously since its formation: 
Possessed of keen perception and judgment, Mr. 
Riker has been one of its most valued members; 
that this asscciation testifies in most sincere terms 
to its high esteem and affection for its former co- 
worker, who possessed so many fine qualities and 
such unswerving fidelity to the prosperity of the 
association. 

His career in the business world, the eminent 
Pesition he held as a financier, no less than his 
extraordinary services to this association, and the 
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sentiment of personal regard and affection which 
we cherish for his memory, prompts the associa- 
tion to take appropriate action in commemoration 
of his most useful life. 

His many friends, the business community and 
the city will feel deeply his loss; and we wish to 
extend our sincere sympathy to his. bereaved fam- 
ily and to the surviving member of Messrs. Riker 
Bros., William Riker, Jr.; be it therefore 

Resotvep: That this resolution be recorded in 
our minutes, published in the daily press and 
cepies be sent to the bereaved. 








SECURITY ALLIANCE 





New Members Accepted and Awards Or. 
dered Paid at Special Meeting of 
Executive Committee 


A special monthly meeting of the execu- 
tive committee of the Jewelers Security Al- 
liance was held Thursday afternoon, Dec. 
30, at the headquarters of the organization, 
15 Maiden Lane, New York. 

The following seven new members in 
Class A were accepted: George L. Thacker 
Co., Sarasota, Fla.; Harry B. Ehrstine, 
Mulberry Grove, Ill.; L. E. Anselme, San 
Diego, Cal.; F. C. Cook, Boyceville, Wis. ; 
Milton R. Smith, Carlsbad, N. M.; John F. 
Vondey, San Bernardino, Cal.; Barnes 
Bros. Drug Store, Maxton, N. C. 

The following 32 members were accepted 
in Class B; Frank A. Andrews, Inc., Boston, 
Mass.; Frank Grantz, Pittsburgh; A. J Dolk, 
Atlanta, Ga.; Walter L. Pierce, Stough- 
ton, Mass.; ).. F. Safford & Son, Rochester, 
N. H.; F. L. Roseborough, Concord, Cal.; 
H. C. Armstrong, Carterville, Ill.; Henry 
Anderson, Bardach & Gran, H. W. Schaef- 
er, Indianapolis, Ind.; P. W. Clark, Rens- 
salaer, Ind.; Charles P. Rieder, Covington, 
Ky.; Louis Sack, Hempstead, N. Y.; J. T. 
Bailey; Middletown, O.; Hess, The Jeweler 
Bloomsburg, Pa.; William S. Sturmey, W. 
Philadelphia; Crogan & Gaffney, Charles- 
ton, S. C.; Harmon Drug Co., Lexington, 
S. C.; L. E. Roos, Anderson, Ind.; Her- 
bert W. Kelley, Hailey, Ida.; Ralph A. 
Allen, Rochester, N. Y.; George F. Weber, 
Celina, O.; Abraham E. Miller, South- 
ampton, N. Y.; R. L. Meyers, La Mesa, 
Tex.; J. W. Field, Peoria, Ill.; Joseph 
Stern, Dodge-Cummings Co., Chicago; 
Sam Jacobstein, San Angelo, Tex.; Jacob 
Crantz, Pittsburgh, Pa.; Universal Chain 
Co., Providence, R. I.; The Gift Shop, 
Winston-Salem, N. C.; Harry M. Funk, 
San Diego, Cal. 

‘Fifteen members were transferred from 
Class A to Class B: j'ulius Selinger, Wash- 
ington, D. C.; P. H. Caplan Co., Harris- 
burg, Pa.; C. C. Kepner, Chester, Pa.; 
Charles Crook, Urbana, Ill.; Bard & Son, 
Brazil, Ind.; Henry .O. Arnzen, Brooklyn, 
N. Y.; Franklin Jewelry Co., Indianapolis, 
Ind.; W. C. Curley, Genesco, Ill.; S. W. 
Thompson, Monticello, Ind.; S. S. Cohen, 
Spokane, Wash.; Julius Leiter, Tampa, 
Fla.; James H. K. Bell, Long Beach, Cal.; 
E. M. Richardson, Lockport, N. Y.; Bray- 
ton’s, Inc., Buffalo, N. Y.; Ernest B. Eskins, 
Russiaville, Ind. 

Before the meeting adjourned the presi- 
dent appointed the following as a commit- 
tee to nominate officers and members of the 
executive committee, to be elected at the 
annual meeting of the Alliance on Jan. 14: 
W. T. Gough, A: L. Brown, Leo Wormseer, 
Major Barthman and John R. Greason. 
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of C. W. Lauer & Co. are 
planning to put their salesmen out on 
the road the last of this month or the 
first of next. 

Elmer De Lawter, a jeweler of Ander- 
son, was a visitor in Indianapolis last 


Officials 


week. He said the trade in Anderson 
was good before Christmas. 

Fritz C. Bonnet, jeweler, 162 N. Illinois 
St., and his watch maker were in an 
automobile accident recently which re- 
sulted in some painful injuries to Mr. 
Bonnet. 

H. A. Sebel, of the Sebel & Gelman 
Co., made a hurried trip to Chicago re- 
cently for more goods, the company hav- 
ing exhausted certain lines due to the 
heavy Christmas demand. 

C. K. McCain, Kokomo, was in In- 
dianapolis last week. He said business 
in an industrial way was picking up in 
Kokomo and he expected the jewelry 
business to pick up shortly. 

Ray Wingert, a jeweler of Blooming- 
ton, who was in Indianapolis last week, 
said the students at the State University 
did not appear to lack for money, judg- 
ing from the way they purchased Christ- 
mas gifts for each other. 

Mr. Kiefner, of C. W. Lauer & Co. 
wholesale jewelers, said the Christmas 
trade was all that could be expected. He 
said the year’s business would show an 
increase over a normal year, but would 
hardly come up to last year’s business 
in volume. 

W. J. Hoffman, of Hoffman & Co., 
jeweler supply dealers, spent the Christ- 
mas holidays “back on his father’s farm,” 
in the southern part of Indiana. A. L. 
Purpus, in charge of the watch depart- 
ment of the same company, spent Christ- 
mas in Ohio. 

The stranger walking in the “loop’ 
district of Indianapolis, Dec. 28, and trying 
to learn the correct time from jewelers’ 
sidewalk clocks soon became confused. 
All the clocks, with one exception, were 
“off duty,” each registering a different 
time. Many of them were not running. 
Jewelers said the sudden drop in tem- 
perature was the cause. 

Indianapolis jobbing houses were 
deluged last week by a swarm of eager 
salesmen from the manufacturers. It 
seemed that entire droves of them 
flocked down upon the jobbers. This is 
invoice time in Indianapolis and some 
difficulty was being experienced in add- 
ing up stocks and trying to tell the sales- 
men to come back later. 

Julius C. Walk, of Julius C. Walk & 
Son, Inc., is of the opinion that the gift 
trade does not end with Christmas. He 
has staged himself another giving cam- 
paign, this time devoted largely to gifts 
for the men folks. His appeal is that 
with the New Year hundreds of men are 
promoted, change one position for a bet- 
ter and their associates always like to 
give the departing comrade some remin- 
der of his old friends. His appeal is 
meeting with success. 
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Copyright 1920 R. L. & B. Co. 


O OWN Sterling Silver Tableware is to possess something worth while. 

And there is joy and pride in the possession of “Chateau-Thierry” sil- 

ver. This design is of real lasting artistic merit. It is being highly ap- 

preciated by its present owners and is sure to be treasured by future genera- 
tions. 


ROGERS, LUNT & BOWLEN CO. 
SILVERSMITHS - - GREENFIELD - MASS. 


“The Silver That Sells” rec Arn 
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s, W. Sharmat is in Florida for two 
age Mrs. D. C. Percival and family 
are at Poland Springs for 10 days’ va- 
Paes end Mrs. H. Shaffer visited New 
York for 10 days, returning the end of 
this week. 

Nathan Brass, jeweler, has filed a vol- 
untary petition in bankruptcy. The lia- 
pilities are $3,262, assets $635. 

H. B. and A. J. Barnett, representing 
the Cowan, Myers Co., attended the an- 
nual banquet of the Southern Travelers 
Association at the Hotel Astor, Jan. 5. 

J. W. Kimball, of the F. N. Nathan 
Co, has been on the sick list for 10 
weeks. Recently he underwent an opera- 
tion and still is in hospital, but he is re- 
covering slowly. 

William Kahle, case and jewelry box 
maker, is suffering from an attack of 
pneumonia. It is reported that 10 weeks 
or more will elapse before he will be able 
to resume business. 

Leo Baldwin, of the Thomas Long 
Co., has been assigned to new territory. 
He will cover New York State and the 
middle west. J. W. Barry, formerly 
with A. Stowell & Co., has been engaged 
to travel over the New Hampshire and 
Vermont territory. 

Gold badges worn by the members of 
the Legislative Committee at the Pilgrim 
Tercentenary celebration at Plymouth 
were designed and made by W. C. Dor- 
rety, 387 Washington St. They consisted 
of a bar and pendant bearing the State 
coat of arms inlaid in blue enamel. 

While emerging from an_ elevated 
train at Sullivan Square, Miss Esther 

Ford slipped between the train and the 

platform, severely wrenching her right 

knee. After medical attention for three 
days, she was able to return to business 
at the New England Watch & Jewelry 

Co. 

After more than 50 years of business 
on Hanover St., the William Kerr & 
Son concern, carried on by Albert R. 
Kerr, has been compelled, through 
greatly increased rent, to seek a new 
location. Mr. Kerr has secured space in 

the offices of the New England Watch 
Co., Washington building, where he will 
occupy the greater portion of the front 
office. This, while considerably smaller 
than his old premises, will afford suffi- 
cient room to carry on his business and 
attend to his many customers. Mr. Kerr 
moved into the new location New Year’s 
Eve. 

Carl Winther, a watchmaker of the 
“old school,” retired this week, after 52 
years of business in Boston. He was one 
of the oldest members of the craft in 
this State, having reached the age of 80 
years. He was imported, so to speak, 
from Geneva, Switzerland, by the old 
firm of Palmer & Bachelder in 1868. He 
had learned his trade with Patek, Phil- 
ippe & Co., of Geneva, and remained 
with his new employers for 14 years. 
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Then he started in business for himself 
at 10 Bromfield St., specializing in the 
repair and care of the highest grades of 
watches, repeaters, and clocks possessed 
by many of the rich old banking families 
and others of wealth, who treasured these 
timepieces, several of which were heir- 
looms, and were best handled by such 
a workman as Mr. Winther, who knew 
all in the intricacies of the works like a 
book. Subsequently he. moved to 21 
Bromfield St., where he continued in his 
peculiar vocation until the day of his re- 
tirement. Among the jewelers and mem- 
bers of the watch trade he is_ held 
in the highest esteem, and his  with- 
drawal from the activities of his business 
leaves a void which one and all regret. 
He is a widower, his wife having pre- 
deceased him in 1897. One son, Carl A. 
Winther, and a daughter, Matilda, re- 
main with the father. Mr. Winther was 
for many years a prominent member of 
the Handel & Haydn Society, the old 
Boylston Club and belonged to the choir 
of Trinity Church, Boston’s largest 
Episcopalian house of worship. The 
premises formerly occupied by him at 
21 Bromfield St. have been taken by 
Howard H. Walker, watchmaker. 

The house of E. A. Cowan-M. Myers, 


Inc., wholesale jewelers of this city, 
ushered in the New Year with an im- 
portant addition to its personnel, and 


also a change, or rather abbreviation, of its 
name. Henceforth the company will be 
known as Cowan-Myers Co. Business, as 
usual, will be conducted at 373 Washington 
St., Boston, but the company undergoes a 
reorganization which will undoubtedly mean 
more efficient and broader service to the 
many customers throughout the various sec- 
tions of the country. M. Myers, whose di- 
rection for many years has been one of the 
chief factors in the company’s sturdy growth 
will occupy the position of president and 
treasurer, whereby he will continue to stand 
at the helm of affairs. To H. P. Barnett 
and A. J. Barnett have been assigned the 
position of vice-president. This preferment 
is in recognition of the highly efficient 
service they have rendered to the company 
as traveling salesmen for several years. 
The duties of secretary fall upon Daniel 
Curran, who has-been buyer for more than 
a generation. The board of directors will 
consist of M. Myers, Daniel Curran, H. P. 
Barnett and A. J. Barnett. By this appre- 
ciative act on the part of M. Myers the 
new members and officers of the company 
enter upon a new and greater era in the 
career of this old-established wholesale 
house which first saw the light of the 
jewelry world in 1854, the founders being 
S. and J. Myers. They occupied business 
premises at 90 Washington St., a site now 
owned by the Boston Globe. Prosperity at- 
tended the business activities of S. and J. 
Myers, who in the course of a happy part- 
nership built up a high reputation for them- 
selves as one of the most trustworthy whole- 
sale houses in Boston. With the passing 
of the original proprietors, M. Myers, who 
had entered their employ at the early age of 


15 years; acquired the business in 1884.- 


Under: his guidance business expanded 
healthfully and Anno Domini, 1911, regis- 
tered the fact that E. A. Cowan became 
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associated with Mr. Myers, the partnership 
being known as E, A. Cowan-M. Myers. 
Death claimed Mr. Cowan and Mr. Myers 
continued in sole authority, but under the 
same trade title. He hasbeen in business 
44 years. 








West Virginia Notes. 





Fire recently destroyed an entire business 
block in the town of Mullens, W. Va., in- 
cluding the jewelry store of C. J. Kinzer, 
who was formerly engaged in the jewelry 
business in Bluefield, W. Va. Most of the ~ 
stock, however, was saved. 

Johnson Vallee was recently arrested at 
Parsons, W. Va., charged with the stealing: 
of a tray of 12 diamonds from the jewelry 
store of M. Krainz, Davis, W. Va. The 
diamonds were on display in the window; 
and Mrs. Krainz was about to move them 


_ preparatory to closing the store, when there 


came a crash, a pop bottle having been 
used to break the glass. She saw a hand 
reach in the break, but could not identify 
the thief. A womaf, however, witnessed 
the affair and she identified Vallee as the 
thief. He was found in bed asleep, with 
his wrist tied up with a new cloth, and a 
gun under his pillow. After a severe grill- 
ing Vallee is said to have confessed and 
the diamonds were recovered. 

The second attempt in three days was 
made to rob jewelry stores in Parkersburg, 
W. Va., by breaking the front windows 
when two men smashed the window of the 
Olin V. Neal jewelry store at the corner 
of 5th and Market Sts. The attempted 
burglary occurred shortly after 2:30 a. M. 
one morning recently in the midst of a 
driving rain. Police headquarters are near- 
by and officers heard the breaking glass 
and were on the scene soon enough to pre- 
vent the burglars from securing any valu- 
ables. A colored porter saw one of the 
men hurl a huge piece of iron through the 
window. Three days before this, at 1 
A. M., the window of W. C. Lockwood’s 
jewelry store, at 7th and Market Sts., was 
smashed, but Mr. Lockwood had not left 
the store, and he ‘frightened the burglars 
away. It developed since that the burglars 
secured $150 worth of loot in the Lock- 
wood robbery. 

A valuable diamond ring stolen from the 
jewelry store of the Henry Rodgin Co., 
Bluefield, W. Va., last September, was re- 
covered a few days ago in a New York 
pawnshop by a private detective, following 
a clue furnished by Harry Greenspon, a 
member of the Henry Rodgin firm. The 
diamond, weighing one and one-quarter 
carats, set in a platinum mounting, and 
valued at $750, was stolen from the store 
at 11 o’clock on the morning of Sept. 3. 
Less than half an hour later the robbery 
was discovered. While looking through a 
trade journal a short time ago, Mr. Green- 
spon saw the picture of a woman who had 
been arrested in Philadelphia, charged with 
“penny-weighting.” He recalled her as the 
same woman who had visited the store the 
morning the diamond was stolen and in- 
quired about some diamonds. A detective 
was put on the'case and in a few days the 
diamond was recovered in the New York 
pawnshop. 
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AN IMPORTANT MESSAGE TO 
EVERY JEWELER! 


Do you realize that the Secretary of the Treasury has 
just recommended that the jewelry tax be increased 


from 5% to 10% —100% advance! 


Won’t you immediately write your Congressman and 
Senators objecting to such a tax? 


























Do you realize that such a tax on jewelry is unjust and 
will do much harm to the entire jewelry industry? | 


You can do nothing better than to voice your objec- 
tion to this tax by writing immediately a letter to your 
Congressman and to each one of your Senators, as 
well as to your Congressman-elect and Senators- 
elect, explaining you are opposed not only to the in- 


crease of 5% recommended by the Secretary, but to 
any special excise tax whatsoever in our industry? 



































State that you are willing to pay the same tax your 
business neighbors pay, but no more. 








This Space Contributed by — 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y, 
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W. Holgate & Co., refiners, are now set- 
tled in their new location at 6 Beverly St. 
The A. T. Cross Pencil Co. distributed 
checks aggregating several thousand dol- 
lars to its employes at Christmas. 

William H. Taber has withdrawn from 
the firm of Rabinowith Mfg. Co., manu- 
facturing jewelers, 127 Chestnut St. 

The stock of Leohn Severin, 176 Thames 
St, Newport, is being sold at auction for 
the purpose of closing out the business. 

The Ostby & Barton Co. is resuming 
work in some of its departments after a 
shutdown of the entire plant for a week. 

W. Machester was in New York the 
past week purchasing new stocks of jewelry 
and silverware for the Tilden-Thurber 
Corp. 

Bishop Bros., who recently erected a two- 
story factory bui'ding at 1183 Eddy St. 
have removed their plant thereto from 85 
Page St. 

Julian C. Marx et al have given a mort- 
gage for $1,500 on the contents of the man- 
ufacturing jewelry plant, 22 Conduit St., to 
Max Cohen. 

Howard R. Slade, of Westcott, Slade & 
Balkom, is at his home, 88 Chapin Ave., 
suffering from an attack of illness which 
it is reported is not serious, 

J. K. McShane, jewelry and silverware 
and leather goods buyer for Shartenberg 
Co., Pawtucket, was in New York last 
week looking for new goods. 

The Cannon & Brown concern has en- 
larged and remodeled its electroplating 
plant so that the entrance is now at 185 
Eddy St. instead of at 78 Friendship St. 

The trade in this city and the Attleboros 
extend sympathy to Louis W. Clarke, the 
veteran representative of The Manufactur- 
ing Jeweler, who is confined to his home, 
92 Glenham St., by an attack of cardiac 
asthma. 

The McKenzie-Walton Co., manufactur- 
ers of seamless wire, Pawtucket, through 
its attorney, has petitioned that a receiver 
be appointed for the Newark Silver Co., of 
Newark, N. J., and John A. Bernhard has 
Seen so appointed. 

Edward N. Cook, of Smith, Dunbar, 
Cook Co., and Calvin Dean, manufacturer 
of jewelers’ findings, accompanied by Mrs. 
Cook and Mrs. Dean, will leave about the 
middle of this month for California, where 
they will spend the Winter. 

William F. McDonald, for many years 
foreman of the White Stone Jewelry Co., 
has taken over that business, which since 
the death of the owner, James Ettlinger, 
has been conducted by his widow, Mrs. 
Lillian Ettlinger, as executrix. 

Maurice J. Karpeles, head of Karpeles 
Co., returned last week from several months 
in Europe, visiting his Paris factory. The 
concern expects to remove about the middle 
of this month to its new building at Wash- 
ington St., which was recently purchased 
and refitted to meet the necessities of the 
concern. Mr. Karpeles is now assisted in 
the management of the business by his 
brother, H. L. Karpeles. 

In addition to the manufacturing jewel- 





THE 





JEWELERS’ CIRCULAR 
ers and concerns mentioned in this corre- 
spondence last week as having remembered 
their employes with turkeys and money <at 
Christmas are the following: Fessenden 
Co., Charles E. Hancock Co., Joyce Bros. 
& Co. A. J. Dennison Jewelry Co., Uncas 
Mfg. Co., General Chain Co., Japanese 
Wood Novelty Co., Irons & Russell Co., 
LaSalle Pearl Co., A. C. Stone Co., Hadley 
Co. and Goodwin & Gregory. 

The Juergens Jewelry Co., Inc. of 83 
Chambers St., New York, has leased two 
floors at 235 Eddy St., this city, and is re- 
moving its entire manufacturing plant to 
that address, which it will make the head- 
quarters of its business. George L. Slade, 
for many years with the Providence Stock 
Co., will be the factory manager. The con- 
cern also has a branch at Mexico City, 
Mexico, which was moved there from this 
city in 1918 when the Juergens company 
purchased the plant of the A. J. Juergens 
Co. at bankruptcy sale. 

The annual meeting of the New England 
members of the National Jewelers Board 
of Trade will be held at the Providence 
office at 12:30 o’clock Wednesday, Jan. 6. 
Two members of the New England di- 
rectorate will be elected, the candidates be- 
ing Samuel M. Einstein, of the Marathon 
Chain Co., Attleboro, to succeed himself, 
and Aldro A. French, of D. E. Makepeace 
Co., of Attleboro, to fill the vacancy caused 
by the death of Col. Harry Cutler, of the 
Cutler Jewelry Co., this city. Officers for 
the coming year will also be elected. 

The day before Christmas the Charles 
E. Hancock Co. distributed a liberal 
bonus to all its employes. Charles E. 
Hancock, president of the company, in 
distributing the bonus, called the em- 
ployes together and made a few well 
chosen remarks in appreciation of their 
loyalty and co-operation. In referring 
to the future, he spoke in a very opti- 
mistic way, advising conservation of 
those things which had been attained. 
Mr. Hancock’s remarks were well re- 
ceived and after wishing all a Merry 
Christmas and a Bright and Prosperous 
New Year, he was given a hearty round 
of applause by all present. The employes 
of the concern later through a commit- 
tee of employes sent a card of thanks to 
Mr. Hancock in which they expressed 
their appreciation for the bonus given. 

The William C. Greene Co., of which 
Frank R. Budlong is president and Edgar 
M. Docherty, secretary-treasurer, manu- 
facturing jewelers in the Manufacturers’ 
building, 101 Sabin St., announced under 
date of Dec. 31 that they had purchased 
as a going concern the entire business, ex- 
cepting accounts receivable, of Arnold & 
Steere, gold ring manufacturers, at 94 Point 
St., this city. An inventory is being taken 
by the Greene company and all the stock, 
tools, machinery, etc, of the Arnold & 
Steere plant removed to the Manufacturers 
building, where the company will be ready 
to fill all orders after Jan. 10, continuing 
the production of that line under the style 
of Arnold & Steere Co. The complete or- 


ganization of the old concern has been re- 
tained, including Frank P. Somes, who will 
remain in charge of the sample line at 3 
Maiden Lane, New. York. 
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TRADE CONDITIONS 
Jewelry business picked up considerably 


last 
week. Many of the jewelers received more orders 


than they have in the past six weeks. As a whole 
the manufacturers are optimistic over the outlook. 
There will be no reduction in wages among the 
skilled help. 

The Bugbee & Niles Co. will distribute 
the annual dividend to the employes this 
month. 

Harold Bishop, of the Bishop Chain Co., 
was in attendance at the optical convention 
held last week in Rochester. 

Louis Morse, Jr., has accepted a position 
as salesman for the Maintien Bros. He 
started on his initial trip last week. 

Elton B. Fisher and Ira Robinson have 
been named by the Y. M. C. A. to bring in 
a list of nominations for the officers of the 
association. 

J. J. Sommer has fully recovered from 
the injuries received in his recent automobile 
accident and was able to leave for the west 
on a business trip last week. 

The. Probate Court has approved the ap- 
pointment of Frederick P. Shaw, William 
C. Shaw and Walter B. Snow, as trustees 
of the estate of the late George A. Chisholm. 

The manufacturing jewelers are large 
contributors to the European Relief Fund. 
The following contributions have been 
noted: R. Blackinton & Co., $100; F. E. 
Sturdy, Sr., $100; F. E. Sturdy, Jr., $100; 
E. H. Cummings, $100; H. K. Sturdy, Sr., 
$100; H. K. Sturdy, Jr., $100; J. H. Peck- 
ham & Son, $100; V. H. Blackinton & Co., 
$10. 

Louis W. Wise, of the T. I. Smith Co., 
has retired from the active management of 
the concern and will take a well-earned rest. 
Mr. Wise is one of the old jewelers of the 
town who started at the bench and became 
a successful manufacturer. For many years 
he was associated with the late T. I. Smith 
in the management of the Smith concern. 
Mr. Wise retains his interest in the firm, 
but will not take active charge of the busi- 
ness. Theron I. Curtis and Raymond Wise 


will succeed him in the management of the 
business. 











Joseph Finberg is chairman of the Euro- 
pean Relief drive in Attleboro. 

The local manufacturers are taking a 
great interest in the fight that is being made 
against the proposed increase in the jewelry 
tax. 

Jules G. Bick will handle the lines of the 
Moore Bros. Co., Poole Silver Co. and the 
W. & S. Blackinton Co. lines in the south 
and southwest. 

Thomas F. Manning, the local manufac- 
turer, has been drawn to serve on the tra- 
verse jury, which convenes in Fall River, the 
second Monday in January. 

The prize stock of the Mirimichi Poultry 
Farm, which is owned by W. H. Saart, the 
local manufacturer, captured the $100 loving 
cup at the Boston show last week. 
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J. M. Keller, a watchmaker of 929 Chest- 
nut St., has returned after spending the 
Christmas holidays with relatives in Fitts- 
burgh. 

George Katz, a retail jeweler of 1943 Ger- 

mantown Ave., celebrated his 38th birthday 
anniversary on the last day of the old year, 
entertaining a party of jeweler friends at his 
home. 
‘J. J. Cohen, formerly a jeweler at 2230 S. 
7th St. who retired from business some 
months ago, is considering reopening his 
business in the vicinity of 7th St. and Sny- 
der Ave. 

Jewelers throughout the city have been 
busily engaged since Christmas in making 
post-holiday inventories. The majority of 
them report that while the Christmas sea- 
son business fell considerably behind last 
year, the total for this year is equal and, 
in many instances, better than last year. 

Two colored men threw bricks through 
the show window of the jewelry shop of 
S. Friedman, 1339 South St., Tuesday even- 
ing and stole three diamond rings and two 
gold watches, valued at $450. Scores of 
persons were near the scene of the rob- 
bery, but the bandits ran into an alleyway 
and escaped. 

The wind up of the Christmas rush has 
witnessed the arrival of an unusually large 
number of salesmen for this period of the 
year. Among those noted here in the past 
few days have been Louis Glick, of Hammel, 
Riglander & Co., New York; M. Rothschild, 
of Brod & Co., Newark; J. G. Slater, of the 
Farber Silver Co.. New York; Charles Par- 
ker, of Bates & Bacon, New York.; and J. 
Rosenfeld, of Rosenfeld & Friedenthal, New 
York. 








Lancaster, Pa. 


TRADE CONDITIONS 


The jewelers of Lancaster had a prosperous year, 
everything considered, and most of them say the 
holidays, which wound it up, came up fully to the 
corresponding period of last year. A few saw no 
change in the quality of goods purchased, while 
others report larger sales, but of a less expensive 
class of goods. The stores that have the real 
diamond and pearl sales say that they disposed of 
as much such valuable jewelry as they did last 
year. This holiday season the jewelry stores fell 
in line with the other stores as to evening opening, 
only being open the week before Christmas. Last 
year the jewelry stores tried going it alone for 
two weeks, but it didn’t pay. 


The Lancaster Red Cross has just raised 
$5,000 for the relief of the European 
sufferers. 

The J. F. Apple Co. is filling an order 
for gold rings for the Penn Hall School, of 
Chambersburg, Pa. 

The jewelry store of Louis Weber & Son 
had 30 salesmen on the floor one day dur- 
ing the holiday rush. 

Fred. A. Peters, a member of the H. S. 
Meiskey Co., is slowly recovering from a 
dangerous attack of double pneumonia. 

A. Wilson Dubbs is entertaining his 
brother, H: A. Dubbs, formerly of Lancaster, 
now a leading corporation lawyer of Den- 
ver, Col. 

The Lancaster Optometrical Society will 
hold a meeting the second Monday of Jan- 
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uary, having skipped the December meet- 
ing on account of trade. 

¥. A. Wheeler, Charles A. Foose and 
James A. McElligott, of the traveling sales 
force of the Non-Retailing Co., are spend- 
ing the holidays in Lancaster. 

The silver testimonial cup recently pre- 
sented to Frank Kreider, by the All-Lan- 
caster Football Team, for his able manage- 
ment of its business affairs, was furnished 
by S. Kurtz Zook. 

Jeweler G. Edward Fleisher has as his 
guest over the holidays, his father, Dr. 
David Fleisher, county superintendent of 
public schools, who lately left a hospital 
after a serious operation. 

Harry McNeal, watchmaker, who served 
overseas in the army during the late war, 
and was until recently with the Hamilton 
Watch Co., has taken a position with John 
B. Roth, manufacturing jeweler. 

W. W. Dudley and wife are spending the 
holidays at Trenton with a daughter. Mr. 
Dudley was formerly superintendent of the 
Hamilton Watch factory, but is now head 
of a manufacturing company having its 
factory in Penn Square. 

A record was broken when the big plate 
glass show window at J. D. Wood & Co.’s 
jewelry store, which was smashed one 
night- recently by thieves and robbed, was 
replaced within three days. So far the 
stolen jewelry has not been traced, nor the 
thieves either. 

Last week Jeweler Allen Kirk, Quarry- 
ville, received a mysterious telephone mes- 
sage apprizing him of the fact that Harry 
Graff, who disappeared several months ago, 
was to be found at a certain place in Lan- 
caster. He was not there, and the purpose 
of the telephone message has not yet been 
fathomed. : 

P. A. Armentrout, of Harrisburg, Va., 
has finished a course in watchmaking and 
returned home, it being his intention to go 
into business for himself near that town. 
The following students of the Bowman 
School are spending the holidays’ at home: 
J. Dexter Phinney, Providence, R. I.; Jo- 
seph De Angeles and Tobias Vanston, Bos- 
ton; Charles Ganse, Jr., New London, 
N. C.; Milton Young, Nazareth, Pa.; E. 
Smith, Steelton, Pa. 








Syracuse. 


Moses E, Cantor has reported to the 
police that he was held up in his jewelry 
store in the Seitz building recently by two 
men who cleaned out his cases, taking 
$12,000 worth of unmounted diamonds. The 
police are investigating. 

The jewelry burglary of the store of 
Moe Amdur, pawnshop, 228 E. Washington 
St., early last week, in which $600 worth of 
goods were stolen is believed to have been 
the work of tramps who smashed a win- 
dow with a brick wrapped in paper. After 
cleaning out the window they are believed 
by the police to have caught a train out of 
town. No clue except the brick wrapped 
in paper was found. A few years ago 
tramps passing along the street used to 
burglarize stores in this manner. As the 
engine approached the store the brick 
would be used, the noise of the locomotive 
drowning out the crash. After filling their 
pockets the tramps would jump on the 
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train and be outside the city before 

theft had been discovered. Amon - 
articles stolen from the store, wheel 
known as the Buffalo Loan & Jewelry CG. 
were six wrist watches, five bracelet 
watches, four gold chains, two gold rings 
seven gold filled rings, three white ou 
bracelet watches and five gold watch Cases 








TRADE CONDITIONS 
There has been a considerable amount of 

changing of gifts this season, and also a Nhe 
quantity of merchandise coming back for no 
graving, due to the fact that many of the Store 
refused to engrave some time before Christmas 
as the engravers were overloaded. The ona, 
quence has been that the local jewelry stores ap- 
peared busy when they were not, as sales hav. 
net amounted to much during the week, How. 
ever, getting people in always gives the jeweler 
an opportunity to interest people in something 
else. According to some of the leading local 
jewelers it is expected that business will be com. ' 
paratively light for the next month or g0, and 
ne big business is anticipated. However, it js 
not believed that the holiday season this year 
will be followed by a string of failures, as has 
been the case in some years, where business was 
not up to anticipations. 


George Osterholt, of this city, who op- 
erates two retail stores, has recently bought 
a farm near Louisville. 

A new store has been opened at Versailles, 
Ky., by L. L. Gooch, who has operated small 
stores in the Bluegrass section for some 
years. 

At Henderson, Ky., Herschel Heilbron- 
ner, formerly connected with the store of 
L. F. Blanc, has opened a new store for 
himself, 

It is reported that George F. Maurer, 
Lexington, Ky., has sold his jewelry busi- 
ness, retaining his optical department, 
which he expects to enlarge and extend. 

Some of the jobbers have been reporting 
collections as a little slow, but believe that 
it is due largely to the fact that retailers 
have been too busy to look after anything 
other than their sales. 

E. L. Gray, formerly with Ramm’s 
Jewelry & Novelty Co., and prior to that 
operating a watch repair shop of his own, 
has purchased the business of the National 
Jewelry & Leather Goods Shop Co., at 5th 
and Walnut Sts. 

Victor Bogaert, prominent Lexington 
jeweler, who was very active in war work 
in Belgium and France during the war, 
and who was later knighted by the King of 
Belgium, in recognition of his services, 
returned to Lexington on Dec. 10, after 
spending several months in Belgium on 
business and pleasure. 

At Lexington, Ky., the Caskey Jewelry 
Co. has been handling an auction sale to 
clean up, it being planned to discontinue the 
business, or dispose of the remainder, Mr. 
Caskey having done well, and having de: 
cided to retire from business. It is ru- 
mored that some oil investments which he 
made a few years ago when Eastern Ken- 
tucky was getting into the limelight, 
brought him fine returns. However, the 
sale made it a little hard on some of the 
other jewelers during the holiday period, 
as the Caskey store was one of the largest 
in the Blue grass section. 
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Trenton, N. J. 





The Aetna Cut Glass Works, Inc., Bridg- 
ton, with Charles D. Link as agent, has 
been chartered in the office of the Secretary 
of State to manufacture and deal in cut 
jass, etc. The concern has a capitalization 


$100,000, which is divided into 2,000 
ata at $50 each, while the incorporators 


and the number of shares held by each are: 
John A. Nixon, 1845 Wynnewood _Rd., 
Philadelphia, 20; Charles D. Ling, Bridge- 
ton, 20, and L. Colby, 5402 Catherine St., 

jladelphia, 1. 

Bee chciuring and dealing in pocket 
hooks, cases, handbags, etc., are the prin- 
cipal objects of the Manufacturers’ Novelty 
Co., which has been chartered in the office 
of the Secretary of State to operate from 
195 Washington St., Newark, with Henry 
Fleuchas as agent. The concern has a cap- 
italization of $60,000, which is divided into 
600 shares at $100 each, while the incor- 
porators and the number of shares held by 
each are: Albert L. Slavens, New York 
city, 4; Charles Slavens, Newark, 3, and 
Harry Fleuchas, Newark, 3. 

K. Kaufman & Co., dealers in leather 
novelties, traveling sets, etc., at 169 Murray 
St, Newark, has increased its capital from 
$125,000 to $750,000 of 4,000 shares of pre- 
ferred and 4,000 shares of common stock. 
This was done by amending the charter of 
the concern in the office of the Secretary 
of State. 

Manufacturing metal articles is one of the 
principal objects of the New Era Mfg. Co., 
which has been chartered in the office of the 
Secretary of State, to do business from 810 
Broad St. Newark, N. J., with Joseph 
Kahrs as agent. The concern has a capital- 
ization of 1,000 shares of preferred stock at 
$10 each and 2,500 shares of stock without 
nominal or par value, while the incorporat- 
ors and the number of shares held by each 
are: Howard R. Lewis, of 54 Camden St., 
Newark, N. J., 8; Frank A. Sepe, 106 Ches- 
ter Ave., Newark, N. J., 1, and Dora Walz, 
115 Hollywood Ave., East Orange, N. J., 1. 

The Metholoid Co., 210 Riverside Ave., 
Rutherford, N. J., with Monroe J. Levine 
as agent, has been chartered in the office of 
the Secretary of State to manufacture and 
deal in wholesale and retail articles, products 
and compounds wholly or in part of cellu- 
loid pyzalin and fiberloid. The concern has 
a capitalization of $50.000, which is divided 
into 500 shares at $100 each, while the 
amount that will be devoted to the starting 
of business is $2.000. The incorporators and 
the number of shares held by each are: Mon- 
roe J. Levine, Paterson. N. J., 9; Jules C. 
Levine, Paterson, N. J., 1, and Brian F. 
Philpot, Millburn, N. J. 10.- 

The Art Gold Novelty Co., Inc., 84 W. 
Kinney St., Newark, with S. Sidney Silver 
as agent. had filed a certificate of dissolu- 
tion in the offce of the Secretary of State 
by which it ceased to continue operations 
in New Jersey. The directors of the con- 
cern were Carl Schaefer, 84 W. Kinney 
St. Newark: William Golden, 328 Beek- 
man Ave.. New York city; Bernard Schan- 
fein, of 835 Riverside Drive, New York 
city, and Louis Tamis, of 257 E. 176th St., 
New York citv. The officers of the com- 
pany were Carl Schaefer, president; 
Augustus Tamis, secretary; Bernard Schan- 
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fein, assistant and William 
Golden, treasurer. 

A Trentonian gave a horological aspect 
to the annual New Year’s mummers’ parade 
in Philadelphia on Jan. 1. Wobbling down 
Broad St. in the Quaker City, a life-size 
grandfather’s clock created wonder and ad- 
miration from thousands of persons and 
captured first award as the most original 
character in the procession. The motive 
power of the walking clock was A. B. 
Lutz, of 1206 E. State St., this city, whose 
head draped with flowing whiskers in imi- 
tation of Father Time, protruded through 
the case below the dial of the immense 
timepiece. Lutz, who is employed at the 
Trenton Car Shops of the Pennsylvania 
Railroad Co., paraded as a representative 
of the Eastside Club, of Camden. He also 
received an award with the clock in a 
parade held on the holiday in Camden. 

Cutler’s Pearl Mfg. Co., Inc., 55 Commer- 
cial St., Newark, N. J., with Eugene Cowlin 
as agent, has been chartered in the office of 
the Secretary of State to operate in manu- 
facturing, buying, selling and dealing in 
mother of pearl goods of every kind and 
description and leather novelties and leather 
goods of every kina and description; to ac- 
quire lands in New Jersey for the erection 
of a mother of pearl manufactory and to 
take over and operate the business of Eu- 
gene D, Cowlin in Newark, known as the 
Cutler Pearl Mfg. Co. The concern has a 
capitalization of $50,000, which is divided 
into 500 shares at $100 each, while it is sub- 
divided into 300 shares of preferred and 200 
shares of common stock. The company 
will start business with $1,000. The in- 
corporators and the number of shares held 
by each are: Eugene D. Cowlin, of 178 N. 
3rd St., Newark, N. J., 8; James S. Cow- 
lin, of 530 Summer St., Newark, N. J., 1, 
and Francis Child, of Newark, N. J., 1. 


secretary, 








Harrisburg, Pa. 





Jacob Yoeselowitz, of the Ideal Jewelry 
Co., is very ill at his home. 

By smashing the bolts which held the rear 
door of the Gately & Fitzgerald Supply Co., 
29-35 S. 2nd St., thieves forced an entrance 
to the store and stole jewelry and merchan- 
dise valued roughly at $1,200. Everything, 
however, was covered by burglary insur- 
ance. Police officials have no clue to the 
robbers as yet. 

Invitations have been issued by Mr. and 
Mrs. Herman Cerf, of Pittsburgh, for the 
wedding of their daughter, Lucile Jeanette 
Cerf, to David U. Rothstein, of Johnstown, 
which took place at’ the Concordia Club, 
Pittsburgh, Tuesday evening, Jan. 4, at 9 
o'clock. Mr. Rothstein is a member of the 
firm of Lippman’s, Inc., jewelers of this 
city. 

When a masked bandit thrust a huge six- 
shooter into the face of William Zeigler, 
a prominent jeweler of Mechanicsburg, and 
ordered him to raise his hands, the bandit 
was surprised to see his supposed victim 
leap from the bench where he was working 
and disarm him. The revolver was dis- 
charged in the ensuing scuffle but neither 
man was hit. The bandit escaped unrecog- 
nized. 

Mr. and Mrs. Henry C. Claster, 2001 N. 
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3rd St., entertained at a dinner recently at 
which the betrothal of their daughter, Miss 
Jeanette C. Claster, to Charles Laubheim, 
of New York city, was announced. Miss 
Claster is a graduate of Central High 
School and attended the University of Chi- 
cago. Mr. Laubheim is a member of the 
firm of Laubheim Bros., wholesale jewelers, 
New York. 

Mr. and Mrs. Lewis Kamsky entertained 
at a party in the Penn-Harris grill recently 
in honor of the guests who attended the 
wedding of their daughter, Miss Lillian 
Kamsky, and Irvin Nassauer, of this city. 
The ceremony was solemnized at the Kam- 
sky residence in the presence of the immedi- 
ate relatives, by Rabbi Louis J. Hass The 
guests at the party included Mr. and Mrs. 
Joel J. Nassauer, of Baltimore; Mr. and 
Mrs. Will Gartner and Miss Margaret Gart- 
ner, of New York; Mr. and Mrs. Walter 
Rossbach, of Philadelphia; the Misses 
Florence and Sylvia Rosenberg, of Newark; 
Miss Kamsky and Mrs. Nassauer. 








Canada. Notes, 





L. S. Jaslow, Inc., Montreal, recently sus- 
tained a fire loss. 

H. M. Wilder, jeweler, of Kingston, Ont., 
has given a chattel mortgage to E. S. Smith 
for $4,250. 

The window of tke Imperial Jewelry 
Store, 915 St. Laurence Boulevard, Mon- 
treal, was smashed by thieves on Dec. 
27, and watches and jewelry to the value of 
$200 were taken. 

On the morning of Dec. 24 the establish- 
ment of Rubinstein Bros., electroplaters, at 
41 Craig St., Montreal, was broken into by 
burglars, who blew open the safe and ob- 
tained money, gold leaf and silver bullion, 
etc., to the value of about $5,000. ; 

A. T. Connolly, jeweler of Bassano, Alta, 
purchased diamonds to the value of $3,700 
from a Toronto firm for the Christmas trade. 
He received by mail a registered parcel 
which should have contained the diamonds, 
but on opening it, it was found to be empty. 
The parcel was insured by the Toronto firm. 
The postal authorities made an investigation, 
but so far no trace of the missing goods has 
been found. 








Trade Gossip. 





A new automatic-stop drill has been put 
on the market by the Wodack Electric Tool 
Corp., 23 S. Jefferson St., Chicago. The 
drill is motor-driven. It is the development 
of 15 years of experiment and is made in 
six sizes. 

* * x 

Jung & Klitz, manufacturing jewelers and 
diamond importers, New York, follow- 
ing their usual custom, have sent to their 
patrons, a neat leather bound pocket mem- 
orandum book containing much valuable in- 
formation in addition to the space for mem- 
oranda. Jewelers will find particularly 
handy the poem giving the birthstones of 
the various months, the illustration of the 
average size of diamonds of different 
weights, a list of wedding anniversaries, in- 
terest table, in addition to the usual infor- 
mation of a general character which such 
books are supposed ,to contain. 
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HE epidemic of 
robberies through- 
out the jewelry trade 
from which our mer- 
chants and manufacturers have suffered 
has not been contined wholly to the store 
and office but has spread to goods shipped 
by mail and express as well. In fact the 
robberies of goods in transit have grown 
to such great proportion that there is a 
question whether present insurance rates 
can be maintained either by the Govern- 
ment or by the insurance companies, and 
it behooves the jewelry trade to do every- 
thing in its power to help lessen this loss 
which eventually must fall upon our own 
people or result in their being unable to 
obtain insurance of any kind. 

The charge has been made by officials 
of the insurance and express companies and 
of the post office, and not without justifica- 
tion, that a large number of robberies that 
have occurred have been due to the care- 
lessness of the jewelers themselves and to 
the thoughtless manner in which they have 
shipped valuable packages without taking 
into consideration the temptation to the 
underpaid clerks in both the mail and ex- 
press services which results from their han- 
dling merchandise of such large value that 
is so easily concealed and convertible into 
cash. Of course, we realize the character 
of the help used in the transportation of 
merchandise, both in express and mails, 
has, to a large extent deteriorated.in recent 
years, that the express companies and mail 
service have had to take such men as they 
were able to get in order to do the work 
required. In addition, there is no doubt that 
theft has been systematized to a greater 
extent than ever before and undoubtedly 
clever criminals have been able to “plant” 
confederates in both the post office offices 
and express offices for the purpose of get- 
ting access to valuables shipped through 
their hands. 

For this reason the trade has been urged 
for a number of years, particularly in send- 
ing valuable goods by parcel post, to have 
nothing on the package outside the sender’s 
name and address that would indicate to the 
ordinary man who handled it that it con- 
tained property of unusual value. Our 
manufacturers and wholesalers have, to a 
large extent, heeded this advice, which has 
been dinned in their ears by the insurance 
companies and protective associations to 
which they belong, but, unfortunately, many 
retailers evidently have not had the subject 
called to their attention and still continue 
to send packages both to their customers 
and to the manufacturers and jobbers, stat- 
ing clearly that they came from jewelry 
stores, sometimes showing the earmarks 
or, even that they contain, gems of great 
value. If the retail jewelers would realize 
that in so doing they are exposing their 
goods to unnecessary risk, that they are put- 
ting temptation in the way of many clerks 
and above all are giving to the organized 
criminal bands the very information they 
want in order to obtain such valuables, 
they will undoubtedly change their prac- 
tice. 

At a meeting last week of the Good and 
Welfare Committee of the National Jewel- 
ers Board of Trade, the unusual losses 
of goods in transit was discussed and the 


Jewelers Can Mini- T 
mize Thefts of 
Goods in Transit. 
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committee made a recommendation to the 
trade, and particularly to retailers, that 
in the shipment of valuable packages, only 
the name and address and, if possible, only 
the post office box of the shipper be put 
upon the package. The president of the 
Jewelers’ Safety Fund Society recently 
called attention to the many losses to mem- 
bers that arise through the rifling of pack- 
ages in transit through mails and express, 
and called attention to the fact that the rules 
of the society provide that members shall 
be instructed not to advertise their business 
on the addressed labels which they send 
out. 

Therefore, we urge all subscribers to THE 
JEWELERS’ CIRCULAR to call this condition to 
the attention of their employes and see to 
it that the word “jeweler” or “diamond 
dealer” or any such description is not used 
on the shipping labels. No loss will come 
to them from the omission as the recipient 
nearly always destroys the wrapper on 
opening the package without giving atten- 
tion to the label and the advertising that 
such words give is of practically no effect. 
On the other hand, the omission may save 
them serious loss because the very words 
“jeweler” or “diamond dealer” serve to at- 
tract to the package the attention of all who 
handle it in transportation, arouse the 
curiosity of the honest and the cupidity of 
the dishonest employe, creating a tempta- 
tion which invites theft, even in cases where 
it does not come in the hands of a criminal 
or a criminal’s accomplice who is on the 
look-out for valuable packages of this kind. 





AN inquiry ya sn 
Sale of —_ * as 
“Sheffield” Ware, JEWELERS’ CIRCULAR 
* last week and which 
resulted in a prominent department store of 
New York losing one of its best customers, 
points a moral in merchandising generally 
to which jewelers in particular should give 
heed at all times; for it shows that mis- 
representation of quality, quantity, source 
of production or any other element that 
a customer may consider in making a pur- 
chase is bound to react upon the seller in 
the end, whether or not the misrepresenta- 
tion is done deliberately or, as in this case, 
through the ignorance of the clerk who 
made the sale. It also showed that the 
jewelers should not permit their merchan- 
dise to be sold by ignorant salespeople 
who do not understand the attributes of the 
merchandise and who may be led in their 
ignorance or enthusiasm to make state- 
ments not borne out by facts. 

The wife of a prominent man made in- 
quiry over the telephone to THE JEWELERS’ 
Circuar, asking if there was such a metal 
as “Sheffield” and when told “no,” asked 
what was the composition of the so-called 
Sheffield lines sold by certain stores in 
New York. When it was explained to her 
that this was silver-plated ware made in 
patterns, many of which reproduced those 
of the old Sheffield plate, she was highly 
indignant and wanted to know if she could 
not prosecute a certain department store 
with whom she had dealt for years, for 
selling these pieces under a misrepresenta- 
tion. The story she told was essentially 
this, as follows: 

She had wished to make a present of 


Fraud In the 









THE JEWELERS’ 





CIRCULAR 



































ITH sincere appre- 

ciation of your kind 
patronage and looking 
forward to its continu- 
ance through the coming 
year we extend our best 
wishes for a 


















































Prosperous and 
Happy New Vear 










































































Cross & Beguelin 


21-23 Maiden Lane 
New York City 
m. ae 




































































January §, 192) 


some hollowware and distinctly told the 
clerk she did not want plated ware, 

she asked the price of certain Sterlin; 

silver articles she found they were some 
what higher than she expected, whereupon, 
according to her story, the clerk said “Wh 
not give ‘Sheffield’ instead?” She was sho : 
some quainily decorated pieces within i 
price she wished to pay, and, on the repre- 
sentation of the clerk that “Sheffielq” Was 
entirely different from silver-plated wate, she 
bought and presented them to her friend 

Later she had been given some information 

about the so-called “Sheffield” line and hag 
telephoned THe JEWELERS’ CIRCULAR for 

verification. On learning the truth she be. 

came highly indignant and had vowed never 

to trade at that store again. 

Her complaint was not based on the fact 
that she had not received her money’s worth 
or had been given an inferior article, byt 
on the fact that she had been lied to for 
the sake of the sale; that the clerk had 
made her believe that “Sheffield” was some. 
thing different from “plated ware”; in fact 
had given her the impression that it was a 
particular kind of metal not quite as valus- 
ble as silver. As a result, this large store 
has suffered at least by losing a good cys- 
tomer even if it escapes a law suit. | 

Talks by representatives of THE Jews. 
ERS’ CIRCULAR with salespeople in some 
other large stores disclosed the fact that 
many clerks handling the so-called “Shef- 
field” lines appear to be entirely ignorant 
of what these lines were composed and 
in good faith believe they were selling arti- 
cles that were different from silver-plated 
ware. In -fact, the investigation disclosed 
that there is a conscious or unconscious 
movement on the part of some dealers to 
create the impression with the public that 
so-called Sheffield reproductions (many of 
which are not. reproductions of Sheffield 
plate at all) are something different from 
silver-plated ware. 

This is not only untrue but is a distinct 
misrepresentation of the merchandise for 
which any merchant should be thoroughly 
ashamed, and as soon as the public learns 
how they have been imposed upon, these 
merchants will reap a loss as a result of 
the indignation of their customers. 

If it be true (as the buyer of one store 
stated) that some jewelers do exactly the 
same thing, the sooner this practice is 
stopped the better it will be for our own 
trade. The sale of silver-plated ware as 
“Sheffield” or “Sheffield reproductions” may 
be legitimate provided the customer knows 
that the article is a reproduction of the orig- 
inal Sheffield plate and is silver-plated ware. 
But one of the great faults in the sale of 
this line lies in the fact that there is often 
a misrepresentation because the article is 
not a reproduction of Sheffield plate and is 
not even a reproduction of the patterns of 
the Sheffield plate. Sheffield plate was sil- 
ver rolled on copper and most of these so- 
called Sheffield reproductions are silver elec- 
troplated and not rolled and many are sim- 
ply ordinary electroplate on white metal 
without even the copper base. 

There is a perfectly legitimate demand 
for such articles which can be legitimately 
filled providing the jeweler will sell them 
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Members of the Jewelers Fraternal Asso- 
ciation were notified yesterday that dues 
for the year 1921 are now payable. 

Arthur Friendlich who was formerly with 
the Hoffman-Alliance Watch Co., importers, 
15 Maiden Lane, has severed his connection 
with that concern, 

The annual meeting of the American Jew- 
elers’ Protective Association will be held at 
the rooms of the National Jewelers’ Board 
of Trade, 15 Maiden Lane, on Wednesday, 
Jan. 26, at 2.30 P. M. 

On Thursday evening, Feb. 10, the Ster- 
ling Silverware Manufacturers’ Association 
will hold its annual banquet and meeting at 
the Waldorf-Astoria Hotel, 34th St. and 
Fifth Ave. The banquet is scheduled to be- 
gin at 7 p. M., and will be followed by a 
meeting. 

With the exception of manufacturers who 
have secured representation in the jewelry 
and silverware, luggage and leather goods 
division at the Bush Terminal Sales build- 
ing since last October, all but seven of the 
103 concerns represented are entering their 
second year of service at that location. 

On Tuesday, Jan. 18, the annual meeting 
of the New York Jewelers’ Benevolent As- 
sociation will be held at the Bloomingdale 
building. At this meeting officers will be 
elected for the coming year. In February 
the annual banquet and the installation of 
officers will be held at one of the large 
hotels in this city. 

The female employes of the local office 
of the National Jewelers’ Board of Trade 
enjoyed a Christmas and grab bag party im 
the directors’ room of the organization, 15 
Maiden Lane, several days ago. During the 
party many handsome gifts were distributed 
and excellent refreshments enjoyed. To add 
to the pleasure of the affair all of the food 
consumed at the party was prepared by the 
female participants. 

T. K. Fishel-C. A. Bugli, Inc., manufac- 
turers of rhinestone hair ornaments, 45 Lis- 
penard St., have just completed rearranging 
their sales organization. George S. Pollitz 
will cover the far west. He is now in Los 
Angeles. H. A. Rimbach who is to cover 
the middle west, leaves for his territory on 
Jan. 1. D. Bliss, covering Cuba and South 
America, is in Havana now taking orders 
for Spring delivery. D. Lewin will help T. 
K. Fishel in New York city and the nearly 
cities. 

In the United States District Court, this 
city, last Wednesday, creditors filed an in- 
voluntary petition in bankruptcy against 
Joseph Klein, jobber in diamonds and jew- 
elry, 320 Fifth Ave. Among the petition- 


ing creditors are James J. Loeb & Bro., 
$872.75: Peter E. Siskind, $113.35; and Wil- 
liam T. King, $139.90. The alleged bank- 
rupt is accused of transferring money with 
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the intent to prefer certain creditors. After 
the petition was filed Judge John C. Knox 
signed an order appointing Joseph H. Frier, 
receiver, under a bond of $2,000. This order 
alleges that the jeweler has liabilities ap- 
proximating $15,000 and assets amounting 
to about $4,000, consisting of stock, furni- 
ture, fixtures and outstanding accounts. 

At the recent December meeting of the 
board of directors of the National Jewelers 
Board of Trade, 16 new members were ac- 
cepted into the organization. Secretary 
Backus reported that up to the time this 
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A reporter of THE JEWELERS’ CiRCULAR had 
an opportunity of observing the effective- 
ness of this device at a demonstration held 
at the Gelula store last Wednesday. For 
the benefit of several photo service bureaus 
and reporters for daily and trade papers, a 
“fake” hold-up was staged at the jewelry 
store, at which the alarm was demonstrated. 
The alarm is operated by dry batteries and 
compressed air, so the blowing out of fuses 
or the breaking down of the store lighting 
system will not hinder the working of this 
device in any way. On a long ledge about 








The 1920 Record 


During the year 1920 The Jewelers’ Circular published 
6,701 pages of advertising, which was 4,143 pages more than 
appeared in any other jewelry journal during the same 
period, and which beat its own best previous record by over 
1,100 pages. For many years The Jewelers’ Circular has pub- 
lished more advertising than the 6 other jewelry journals 


combined. 


This is conclusive proof that the manufacturers, importers, 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for profitable advertising and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 








meeting had been held, over 200 new mem- 
bers had been admitted during the year and 
that the full membership of the Board now 
numbered more than 1,230, the largest in 
the organization’s history. Following the 
complaints received from members of the 
Board relative to the loss of parcel post 
packages, due to theft and otherwise, Secre- 
tary Backus stated last week that he had 
taken this matter up with the Postmaster 
General with a view to devising some means 
of eliminating these losses. As a result of 
this communication with the Postmaster 
General, Secretary Backus presented this 
matter to the Good and Welfare Committee 
of the Board at a meeting held last week. 
Secretary Backus is also taking up the same 
question with Edward Mulcahey on behalf 
of the New England members of the Board. 

Fearing that he may become a victim of 
hold-up men who have been terrorizing this 
city for several weeks, Max Gelula, a jewel- 
er at 1472 Broadway,.has installed in his 
store a new and novel burglar alarm system. 
The device was invented by B. G. Kahn of 
113 E. 24th St. and. is the first one of its 
kind installed in any store in the country. 


two inches above the floor, extending all 
around the store behind the counters are ar- 
ranged long strips of wood tipped with 
pieces of copper. On the outside of the 
store hangs an innocent looking sign read- 
ing “Repairing.” The natural impulse of 
any one who is told at the point of a gun 
to hold up his hands is to step back sur- 
prised. As the clerks or any one behind 
the counters in the Gelula store step back, 
the foot touches one of the wood strips on 
the ledge causing a contact and setting off 
a siren outside of the store which can be 
heard for several blocks. At the same time 
the sign reading “Repairing” fades out and 
the words, “Help! Police!” are flashed on. 
The siren is blown by compressed air, which 
is released when a contact is caused. Mr. 
Kahn, the inventor, states that the device is 
merely in its experimental stages and that 
sOme improvements will probably be made 
before it is finally placed on the market. 
The annual banquet and ball of the Re- 
tail Jewelers’ Association of the Bronx will 
be held*‘on Sunday evening, Feb. 13, at 
Ellsmere Hall, 126th St. and Lenox Ave. 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





‘ % ” Representative Watch Jobbers 
Pendant and Bow Patented. are Solidarity Jobbers 


70HN Boer? ~SOLIDARITY WATCH CASE CO.  *2&..mgxtscvon 


OSCAR M. GAMMON 4 (ESTABLISHED OVER GEORGE SALZB 
Vice-President 15 Maiden Lane, New York Tani oY GEORGE SALZBERGER 
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The annual meeting of the organization will 
robably be held some time in January. 

A special meeting of the Watch Import- 
ers’ Association was scheduled to be held on 
Tuesday afternoon, Jan, 4, after THE JEw- 
ELERS’ CIRCULAR had gone to press. 

The Hudson Jewelry Manufacturing 
Co., Inc., formerly located at 336 Mul- 
berry street, Newark, N. J., has moved 
to new quarters at 45 Lispenard St. 

W. H. Brokaw, jewelry auctioneer, 14 
Maiden Lane, has just returned from 
Lexington, Ky., where he conducted a 
sale, closing out the stock of the Caskey 
Jewelry Co. . 

Louis J. Schoolhouse severed his con- 
nections with the firm of Sig. Hirsch- 
berg, 65 Nassau St., on Jan. A Mr. 
Schoolhouse has started in business on 
his own account at 170 Broadway. 

L. Friedman, formerly traveling repre- 
sentative for Lowy & Kasdan, manufactur- 
ing jewelers, will in the future represent 
the Quality Jewelry Co. 7 W. 45th St. 
according to an announcement made last 
week. 

Leopold Stern, treasurer of the jewelry 
and silverware trade committee collecting 
money for the United Hospital. Fund, ac- 
knowledges the receipt of $20 from S. C. 
Powell & Co., making the total amount of 
subscriptions received $6,675. 

Members of the diamond cutting trade 
were deeply grieved to hear the report 
that reached this city that the wife of 
A. S. Van Wezel, who has diamond cut- 
ting establishments in Amsterdam and 
New York, had died in that city recently. 

Aaron Sverdlik, who for the past 14 
years has been connected with A. Schorr, 
importer of pearls, precious stones and 
antique jewelry, 15 Maiden Lane, has 
been admitted as a partner and in the 
future the firm will be known as A. 
Schorr & Co. 

The members of the Associated Jewelers, 
Inc., will hold their annual meeting during 
the third week in January. The exact date 
will be announced later. Adolph Pusrin, 
president of the organization, requests that 
all members be present to take part in 
nominating and electing officers for the com- 
ing year and to discuss topics of interest to 
the association. 

On Monday, Jan. 10, the assets of the 
Lion Watch Co., 15 Maiden Lane, against 
whom involuntary bankruptcy proceedings 
were instituted last month, will be sold at 
public auction by order of the court. Charles 
Shongood will act as auctioneer and will 
place on sale watches, crystals, jewelry 
watch parts, movements, safe, fixtures, etc. 
The sale will begin at 10.30 a. m. 

Louis Goldman, the assistant secretary 
of the Chicago Tewelers’ Association, and 
attorney for that association, was in 
New York last week on business. While 
here he was in consultation with Green- 
baum, Wolff & Ernst. counsel for the 
National Jewelers’ Board of Trade, in 
connection with the work being done on 
the several bankruptcies in the industry. 
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The last regular meeting of the year 
of the Good and Welfare Committee of 
the National Jewelers Board of Trade 
was held at the rooms of the board, 15 
Maiden Lane, Thursday afternoon. P. J. 
Coffey, chairman, presided and in addi- 
tion to the routine matters, brought be- 
fore the committee by Secretary Backus, 
a number of important questions were 
discussed. 

Samuel Rappaport, claimed by the po- 
lice to have a long criminal record and 
who was arrested on Dec. 15 charged 





Tax Expert Urges Fight 
Against Special Taxes 


“Much has been said from 
time to time about political ex- 
pediency, about which I know 
little and care less, but if I 
were engaged in a business the 
products of which along with 
the products of a comparatively 
few other businesses, were 
taxed to the exclusion of the 
vast majority of commodities, 
I should never cease fighting 
for recognition of my equal 
rights. Now that the war is 
over, some of the businesses 
which paid discriminatory war 
taxes without whining or eva- 
sion are going to be heard 
from if a specific sales tax pro- 
gram is to have serious con- 
sideration from Congress.” 





From an article by Hugh Satter- 
lee, former counsel to U. S. Col- 
lector of Internal Revenue, and 
noted tax law expert, read before 
Iowa State Bankers’ Association. 
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with stealing a lavalliere worth $560 
from Phelps & Perry, 3 Maiden Lane, 
pleaded not guilty to grand larceny in 
the second degree last week before Judge 
McIntyre, Part 1 Court of General Ses- 
sions. The prisoner was released on 
$1,500 bail to await trial. 

All the assets of A. Greenstein, a manu- 
facturing, retail and wholesale jeweler at 
90 Nassau St., will be sold at public auc- 
tion at 10:30 a. M., on Tuesday, Jan, 18. 
These assets will be sold by order of the 
court, and consist of desks, chairs, jewelry, 
scale, motor, safe, fixtures, etc. Mr. Green- 
stein filed a voluntary petition in bank- 
ruptcy last October and under his schedules 
placed his assets at $6,747.25 and liabilities 
at $21,294. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court this city recently against the New 
York Novelty Co., dealer in general mer- 
chandise, 621° Broadway. The petitioning 
creditors are Jacob Goldberg, who has a 
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claim for $300; Morris Steinman, $1,000; 
and Isaac F. Becker, $500. The firm, it is 
alleged, has assets amounting to $20,000 and 
liabilities approximating about $50,000. On 
the same day the petition was filed Judge 
Knox appointed Fred Stiefel receiver, under 
a bond of $7,500. 

Under the date of Dec. 27, The Jewelry 
Crafts Association, Inc., sent out to the 
trade a letter pointing out some pre- 
cautions which should be taken by those 
handling pistols. In this letter the 
jeweler is warned not to point a pistol, 
whether loaded or not, at any living ob- 
ject unless it is to be discharged; never 
to leave a pistol within reach of anyone 
not authorized to use it; never pick up a 
pistol without opening the chamber to 
ascertain whether it is loaded. It is 
pointed out that a pistol is the most 
dangerous firearm in existence, so for 
this reason jewelers should learn how to 
handle it intelligently. 


Complaints having come to the Mayor of 
Maiden Lane that there was very much 
dissatisfaction with many of the men hold- 
ing office under his administration, the 
Mayor decided to clean house. He stated 
that he regretted very much that it seemed 
to be the common practice of many of the 
officeholders to draw their large salaries 
regularly, but to do little work, nearly all 
of them adopting the motto that “Public 
office was a public snap.” Therefore, he had 
decided to start the new year right with 
practically a new deal. There are a few 
holdovers, however, and because of their 
services they deserved to be retained. The 
Mayor stated that he knew, to his personal 
knowledge, that the Commissioner of Parks 
could not find any parks to take care of 
and so, that Commissioner’s friends had 
actually presented him with a park and ever 
since he has spent his holidays and Sun- 
days mowing the grass and trimming the 
shrubbery of the park. The slate for 1921 
is said to be: Harry P. Dickinson, secre- 
tary to the Mayor; Lee Reichman, Lane 
Comptroller; Morris L. Ernst, Corporation 
Counsel; A. L. Brown, Commissioner of 
Accounts; Matthias Stratton, Commissioner 
of Police; J. Warren Alford, Commissioner 
of Fire; Robert Loch, Commissioner of 
Parks; John W. Sherwood, Commissioner 
of Health; Leopold Stern, Commissioner of 
Charities; David Kaiser, Commissioner of 
Correction; G. H. Niemeyer, Commissioner 
of Street Cleaning; William Linker, 
Commissioner Plants and Structures; Will- 
iam T. Gough, Commissioner Water Sup- 
ply, Gas, etc.; Arthur Lorsch, Commissioner 
Tenement Houses; Walter McTiegue, Com- 


missioner Docks and Ferries; M. D. 
Rothschild, Commissioner Taxes; Lev 
Wormser, Commissioner Public Amuse- 


ments; T. Edgar Willson, Commissioner 
Public Information; Dewitt A. Davidson, 
Chairman of Public Parole: Fred God- 
dard, Chairman of Board of Standards and 
Appeals. 

At a regular weekly meeting of the 
New York State Boxing Commission and 
License Committee held several days ago, 
Captain Charles J. Dieges, of Dieges & 
Clust, manufacturing jewelers, 15 John 
St., was licensed a timekeeper for boxing 
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bouts held in this State. Last summer 
Captain Dieges accompanied the United 
States Olympic team to Antwerp, Bel- 
gium, where he acted as one of the 
official timekeepers. 

Herbert L. Kreielsheimer, formerly 
with Stern Bros. & Co., has become 
affliated with the firm of Goldmuntz 
Bros., cutters and importers of diamonds, 
87 Nassau St. 

The house of Wolfsheim & Sachs, Inc., 
manufacturers of jewelry cases and 
novelties, 35 Maiden Lane, was recently 
added to the list of members of the Mer- 
chants’ Association of New York. 

William W. Braude has severed his 
connection with the Herald Novelty Co., 
and in the future will cover the south- 
western territory for the Boag Ribbon- 
craft Co., River Forest, Ill. This concern 
has a local office at 31 Union Square. 

On Jan. 1, Abraham W. Fagin, who 
for a number of years represented Abra- 
ham Bros., manufacturers of diamond 
mountings, 15 John St., severed his con- 
nection with that firm. In the future S. 
Abraham will call on the trade for the 
concern. 

On Jan. 1, Nathan Wallach, 29 Gold 
St., and Aaron Hechtman, 100 W. 2lst 
St., joined forces and in the future will 
do business under the style of Nathan 
Wallach & Co., at 29 Gold St. 

William I. Rosenfeld, importer of dia- 
monds and precious stones, 1 Maiden Lane, 
announced that on Jan. 1 Maxwell R. May- 
baum and William I. Rosenfeld, Jr., had 
been admitted to the firm. Beside William 
I. Rosenfeld, Sr., the other partner is Mil- 
ton B. Rosenback. 

Carl F. Kees, local representative of 
the D. & H. Manufacturing Co., maker of 
emblems, Providence, R. I., is starting 
out on a western trip in the interest of 
his concern. Boris N. Nelson is calling on 
the trade in this city. 

A meeting of the Metropolitan Retail 
Jewelers’ Aésociation will be held on Tues- 
day evening, at 8 p. m., at Laurel Garden, 
8 E. 116th St. Not only the members of 
the organization but all retail jewelers of 
this city are requested to attend the meet- 
ing. Officers for the ensuing year will be 
nominated and elected at this gathering. 

Among the visitors to THE JEWELERS’ 
CircuLar offices Monday was S. Herdan of 
the People’s Trading Co., Tulsa, Okla. Mr. 
Herdan’s firm has recently opened one of 
the largest stores of its kind in Tulsa, which 
in addition to jewelry will have several de- 
partments for silverware, phonographs, etc. 
Mr. Herdan has been in New York on busi- 
ness connected with his concern and leaves 
for home the latter part of this week. 

After being associated for 21 years with 
the firm of Charles Adler’s Sons, Harry 
C. Maybaum announced last week that 
he had severed his connections with the 
concern and in the future will conduct 
business with his brother, Samuel H. 
Maybaum, under the style of Maybaum 
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Bros., Inc. The Maybaum concern will 
manufacture platinum mountings and 
temporarily will maintain an office at 93 
Nassau St. 

Members of the Retail Jewelers’ Associa- 
tion of the Bronx held their first meeting 
of the year yesterday (Tuesday) evening at 
the Hunts Point Palace, 163rd St. and So. 
Blvd. The important matters to be dis- 
cussed were the details of the banquet which 
will be held at Elsmere Hall, at 125th St., 
Feb. 13, and also the question of the pro- 
posed new taxes on the jewelry trade and 
co-operation of the members with the work 
of the Jewelers Vigilance Committee and 
Jewelers War Revenue Tax Committee in 
fighting this increase. The election of the 
officers of the association will be held at 
the second meeting of the month, which 
will take place on the Third Tuesday, 
Jan. 18. 

A man giving his age as 25 years, and 
who the police warn was recently freed 
after spending 18 months in the death 
house at Sing Sing prison, was arrested 
last week, on suspicion of being impli- 
cated in the theft of $50,000 worth of 
diamond jewelry from a clerk of the 
Provident Diamond Co., 42nd St. and 
Seventh Ave. The prisoner denies any 
knowledge of the theft, but nevertheless 
the police are still holding him “on in- 
formation.” The man was arrested at 
First Ave. and 30th St. Readers of THE 
JEWELERS’ CIRCULAR will recall how David 
Saylor, a clerk for the diamond concern, 
had just left the Pacific Bank at 49th 
St. and Seventh Ave., on the morning of 
Nov. 27, when he reported he was held 
up by bandits who took a tin box con- 
taining the jewelry. 

Several firms and individuals in the 
jewelry and allied trades are leading exhibi- 
tors at the fifth exhibition of American 
industrial art now being held at the Metro- 
politan Museum of Art, this city. The ex- 
hibit is a selection of current work by 
manufacturers and designers showing studies 
of original articles in the museum. The 
display is open to inspection until Jan. 30 
from 10 a. M. to 5 Pp. M. daily and on Sun- 
day from 1 p. M. to 6p. M. There will be 
concerts by a symphony orchestra at 8 
o'clock on Saturday evening, Jan. 8, 15, 22 
and 29, in the Fifth Ave. Hall. Among 
exhibitors listed are: The Gorham Co., 
The Gorham Ecclesiastical Studios, Edward 
F. Caldwell & Co., Inc., A. J. Casse & Co., 
Jessie L. Clough, Fidyk. Hansen, Grace 
Hazen, Lionel Moses, Rockwood Pottery 
Co., Lenox, Inc., and Frank G. Holmes. 

Dr. George F. Kunz, well known gem 
expert, who is president of the American 
Metric Association, presided Thursday at 
the meeting of that body in Chicago and 
made the opening address at the session 
held in Cobb Hall at the University of 
Chicago, where the reports of the officers 
for 1920 were made. The session was pre- 
ceded by a factory inspection trip with 
reference to the use of metric weights and 
measures and a luncheon at the University 
of Chicago Commons. In the afternoon 
the session considered many topics, among 
them international standards, metric mark- 
ing for automobile tires and for packages 
and containers. While in Chicago, Dr. 
Kunz also talked on “The Diamonds of 
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Pike County, Ark.,” before the Mi 
ical Society of America, which held 
ond annual meeting on Dec. 29 jn 
wald Hall of the University of Chiga 
also gave a discourse on precioys ston 
before Section K of the American await 
tion of Advancement of Science, which mf 
in session at the same time in this City . 

An evidence of keen observation one 
demonstrated recently when the agent of the 
Jewelers’ Co-operative Bureau recovered q 
fine platinum and diamond watch worth 
about $1,000. Almost a month before the 
recovery of the watch the bureay received 
information from a retail jeweler in this 
city that the timepiece had been sent to a 
woman customer at a mountain resort, and 
although a registered mail receipt had been 
signed, the watch was never received by the 
woman. An investigation of the mail re. 
ceipt proved the signature to be a forgery, 
A search of the records of pawned Prop- 
erty by the Bureau failed to give any clye 
to the watch. Almost a month after the 
loss had been reported, Matthias Stratton, 
general superintendent of the Bureau, was 
looking into the display window of a small 
downtown jewelry shop when he spied 
watch which closely resembled the one re. 
ported lost. An investigation of the time- 
piece proved, much to Superintendent Strat- 
ton’s surprise, to be the one he was search- 
ing for. It developed that the watch had 
been bought by the jeweler from a man he 
knew for $375. The theft of the watch was 
finally traced to a cousin of the man who 
sold it to the jeweler and who it was found 
was a messenger at the mountain resort 
where the watch was sent. The case was 
finally settled out of court and the watch 
restored to its rightful owner. 
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for what they are, but the dealer who sells 
as a Sheffield reproduction, an article which 
does not reproduce the patterns of Sheffield 
work is not sticking to the truth and he 
who sells either under the name “Sheffield,” 
“Sheffield reproductions” or “Sheffield 
plate,” such electroplated ware and creates 
the impression that they are not silver-plated 
ware but are articles differing from silver 
plate and made of a different metal, has 
stepped across the line that divides fraud 
from honesty and will be lucky if he simply 
loses his prestige with his customers and 
does not have to face a criminal prosecution 
as well. 








Gold Bars Withdrawn and Ex. 
changed at New York 


Week Ended Dec. 31, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $307,310.21 
Gold bars paid depositors 60,951.15 


$368,261.36 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Jewelers’ 


Exchanged. 
Dec. 
Dec. 
Dec. 
Dec. 88,135.66 


$307,310.21 















TRADE CONDITIONS 

While local jewelers have not yet fully balanced 
for the past year, many of them have 
their preliminary examination that 1920 
t such a bad year as business during much 
ye ~ latter part of the year indicated. There 
gon ood Christmas trade, but not a rush busi- 
= But before the active Christmas trade there 
ae been a slack period covering several months. 
ad early months of the year, however, were 
usually good with most concerns, and the aggre- 
a volume of trade for the whole year will show 
ge with the average year previous to 1919. 
Shay jewelers figuring their balances for the 
ast year compare the results with those of a 
y ar ago, but this is hardly fair to themselves, as 
speryent did a phencmenal year’s business last 
; ar. It, is probably true, however, that concerns 
ie books show a volume of business in 1920 
equal to the average before 1919 may not have 
quite such large profits as in previous years due 
to the peculiar conditions under which | business 
was transacted. The outlook for the New Year 
is a little uncertain, but the local jewelers look 

forward to it with optimism, 


their books 
found from 


Theodore M. Woodland is a director of 
the new Fidelity Union Trust Co., which is a 
consolidation of the Fidelity Trust Co. and 
the Union National bank. 

Mr. and Mrs. Halsey M. Larter gave a 
dance at the Essex Club on the evening ot 
Dec. 28, to introduce their daughter, Miss 
Elizabeth Wilkinson Larter. Miss Larter 
is the first debutante of the season. 

Incorporation papers have been filed for 
the Cutlers Pearl Mfg. Co., Inc., 33 Com- 
mercial St. The authorized capital stock is 
$30,000. The incorporators are Eugene D. 
Cowlin, Hames S. Cowlin and Francis 
Child. 

Fred M. Felger returned from the middle 
west, and L. F. C. Bonner from his trip 
through the eastern territory for their con- 
cern, F. & F. Felger, manufacturing jewel- 
ers at 42 Marshall St. They will not go 
out again until the latter part of this month. 

Incorporation papers have been filed for 
Champenois & Co., jewelry manufacturers 
at 50 Walnut St., to take over the partner- 
ship business of Champenois & Co., among 
the oldest of Newark’s jewelry, manufactur- 
ing concerns. The authorized capital stock 
is $125,000. The incorporators are Dudley 
Farrand, of Newark; Charles Edgar Cham- 
penois, of South Orange, and Edward S. 
Astley, of Irvington. 

Most of the manufacturing jewelers of 
Newark closed their plants last Friday night 
for periods varying from a few days to two 
weeks for the semi-annual overhauling of 
machinery and engines, alterations, repairs, 
etc. Some of the firms at the same time are 
conducting their’ annual inventories. With 
other concerns this will come later in the 
month. Office forces will be maintained 
during the factory shutdown period for the 
handling of mail, filling orders, etc. 

The police are trying to find the identity 
of a man asphyxiated by gas during the 
night at.a furnished room house at 20 
Orchard St., where he had lived since last 
October. He was about 35 years old and 
was known at the boarding house as Frank 
Spear. A card of Local Union No. 2, 
Jewelry Workers’ Union and several letters, 
bearing the name.of Andrew Wissle, were 
found among his effects. The police believe 
that was his right name. On Christmas 
Day he told his boarding house keeper ‘hat 
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he had a wife and children, but did not say 
where they lived or give any further in- 
formation about himself. Gas was found 
flowing from a stove in his room. As the 
window was open the police do not think 
he attempted suicide. 
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Samuel W. Weinhaus, of the S. Wein- 
haus Co. has gone east to do some buying 
for his house. 

Department store sales in Pittsburgh are 
said to be running about 25 per cent. ahead 
of the same period last year, which is re- 
garded as another indication that trade in 
Pittsburgh is still good. 

Attention was called to the fact here last 
week that in Pennsylvania only a tax on 
land and buildings is levied, consequently 
Pennsylvania is one of the greatest manu- 
facturing States in the nation for that 
reason. The point was brought out by 
Councilman Robert Garland in a speech 
before business men. He said the tax ex- 
emption laws in this State had been passed 
to help manufacturing industries. 

Thieving and robbing has diminished 
somewhat in Pittsburgh as a result of the 
activity of the city police, county and 
private detectives and the determination of 
police officials generally to insist on swift 
justice to those who are caught and the 
demanding of sky-high bail to prevent free- 
dom, awaiting trial. It is also believed by 
some that if a little more prominence is 
given to sentences and not so much to 
crimes committed it will have a beneficial 
effect. This is said to be the English sys- 
tem, punishment of crimes being given 
more prominence than crime itself, although 
in no manner minimizing the importance 
of crime. 

An opinion has been given to President 
A. D. Sallee of the Retail Credit Men’s 
Association, by the law firm of Reed, Smith, 
Shaw & Beal to the effect that the compila- 
tion of an unsatisfactory account list is 
legal. It has been the habit of the associa- 
tion to read an unsatisfactory account list 
at stated meetings—the reading of the 
names of persons whose accounts have been 
charged off, because of their refusal to pay 
their bills. The legality of this, while it 
was not seriously questioned, was raised in 
any event and the opinion of the law firm, 
one of the highest paid firms in the city, is 
regarded as important. It is not the inten- 
tion of the association to maintain a black 
list or recommended that credit be refused 
to any person whose name appears on the 
unsatisfactory list. It is to be a matter of 
individual judgment as to whether credit 
should be extended to such persons as those 
whose names might appear thereon. The 
purpose of the list is to acquaint business 
men with the identity of those persons who 
have failed or refused to pay their bills and 
only such names have been reported where 
it has been found impossible to collect the 
money. In any event, the opinion is re- 
garded as important, paving the way, as 
many business men believe, to the formula- 
tion of a system of credit exchange in- 
formation. 
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Miss Esther Denekamp, of the Samuel J. 
Hart Jewelry Co., was in Hammond, La., 
recently, where she installed officers of Fern 
Leaf Chapter Order of Eastern Star. 

Louis Itzkovitch, now known as Louis 
Irwin, traveling for Benjamin Burger, Inc., 
out of New York city, was in New Orleans 


recently, visiting his relatives. Mr. Itzko- 
vitch announced that he had changed his 
name to Americanize it, since he was in 
New Orleans last and is now Louis Irwin. 

Considerable loot was taken by thieves 
when the store of J. J. Conway was robbed 
recently. The store is, or was, located on a 
highway just outside of New Orleans close 
to the Jefferson race track. One hundred 
cheap rings and other jewelry, raincoats, 
shoes, cigars, cigarettes and tobacco were 
included in the loot to say nothing of the 
cash register and telephone. The sheriff of 
Jefferson parish suspects two men seen loi- 
tering in the vicinity. 

Peter Catis, dealer in antiques, including 
antique jewelry and old coins, was robbed 
of $3,500, his life savings, by two swindlers, 
Dec. 29, in New Orleans. He was the vic- 
tim of an old trick. Mr. Catis was in his 
store when a man entered and got into a 
friendly discussion on the subject of old 
coins. The stranger suggested they might 
talk over the matter in some nearby res- 
taurant. In passing through Beauregard 
Sq. they encountered the third man. Con- 
versation led to a plan for all three to pool 
their money and start a big antique store. 
One of the men accompanied Catis to the 
bank, while he drew out his savings, $3,500. 
In the square they met the third man as 
agreed. Each then placed an equal sum in 
a tin cash box. It was locked and given to 
Catis to keep. He still has it. When he 
opened it in his store he found two one 
dollar bills and a package of paper. 

E. L. Roane, vice-president and manager 
of the A. B. Griswold jewelry store, Canal 
St., accomplished the unique feat recently 
of not only foiling a supposed crook, but 
making him leave some of his money behind. 
During the holiday rush a man selected a 
diamond in the Griswold store and tendered 
to Mr. Roane $35 in cash and a draft on the 
Exchange bank of Shreveport, La., for $250. 
Mr. Roane examined the draft and then 
requested the purchaser to endorse it. He 
objected, probably from the fear of exposing 
his handwriting, and made the excuse that 
the draft was not in his own favor, but that 
he had cashed it for a friend. Mr. Roane 
asked how he knew whether it was good. 
The man replied that he knew it was all 
right. “Do you object to me telephoning to 
the bank?” Mr. Roane asked. The stranger 
said he was willing and may have been un- 
der the impression that the message would 
go to a local bank. Instead Mr. Roane 
called up the Shreveport bank by long dis- 
tance and was told that while the drawer of 
the draft once had a small account it never 
warranted a draft for $250. All the while 
Mr. Roane had possession of the $35 cash 
the man had tendered with the draft. Sohe 
deducted $3.85, the cost of the telephone 
message and returned the remainder to the 
man, who left the store at once. 
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PRICES FOR 1921 


With the exception of a few items in watch material and vari- 
ous supplies, with which the jobber is over-stocked we 
do not look for any appreciable reduction in prices in 
the Watch Material business for 1921. 


For a long time, there has been a shortage of high quality 
merchandise such as staffs, jewels, mainsprings, and 
other items; the demand as yet is far beyond the sup- 
ply and will continue so for sometime to come. We 
therefore believe the jeweler should keep his stock up 
to his requirements. 


The majority of jewelers are far behind in their watch repair 
department. The most essential need is a good sup- 
ply of the best materiat to be had, the kind that will 
fit quickly and accurately. We are prepared to give 
this kind of merchandise and service. 


In sending your orders to us you can rest assured that you 
will not only have them handled by high-class work- 
men, but that you will receive the lowest market price 
on every item ordered, quality considered. We do not 
advocate the use of low priced merchandise, especially 
watch material. However, our stock includes goods 
of all kinds and prices. 


We take this opportunity of extending to our friends and pa- 
trons our thanks and appreciation for their valued 
support for our most successful year, and wish each 
and everyone a prosperous and Happy New Year. 


Everything to be had in Jewelers’ Supplies ”) 
Why Chance Sending Elsewhere ¢ 


THE C.&E. MARSHALL CO. 


: DETROIT, MICH. CHICAGO COLUMBUS. O. 
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Chicago Notes. 





D. D. Graft, retail jeweler, Elkhart, Ind., 
spent two days of the holiday week in the 
city. , 
‘4. L. Kramer, jewelry salesman here, is 

preparing to leave the city on a business trip 

about Jan. 6. 

Harry Smith, Pontiac, Ill, and O. F. 
Harry, of Hoopeston, Ill., were both visitors 
to the trade here last week. 

“Billy” Little, with George H. Fuller & 
Son Co., left the city Jan. 3 on a business 
trip for three weeks through the Mississippi 
Valley. 

R. H. King and F. A. Haller, both with 
the Ostby & Barton Co.’s Chicago office, left 
the city Jan. 1, for a two weeks’ trip through 
cities of the northwest. 

F. S. Crossin, representing the T. I. Smith 
Co., in Chicago and the west, spent his New 
Year’s in the east, having left this city for 
the east on a business trip last week. 

Mack Goldsmith, identified with the 
Seligman line here, returned from a business 
trip covering, Illinois and Iowa, Dec. 22. 
He will not go on the road again until the 
first week of February. 

August Henrich, a jeweler at 2138 Bel- 
mont Ave., is reported to have suffered a 
loss of $5,100 as a result of the recent 
robbery of which he was the victim. He 
carried no insurance on his stock, so his 
loss is a total one. 

W.S. McMillan, who has been represent- 
ing the John T. Mauran Co. in Chicago and 
through the middle west, has severed his 
connection with this company. What his 
future connections will be is not known. 
It is said that he is going to enter a busi- 
ness not allied with the jewelry trade at all 

George G. Gubbins, manager of the Chi- 
cago office of the Illinois Watch Case Co., 
of Elgin, was taken suddenly ill last week, 
and has been spending the past few days at 
his home in bed. He is suffering from a 
pain in his leg, which is said not to be seri- 
ous. Friends in the trade here express their 
sympathy to him. 

Most of the jewelry houses here, that is, 
the wholesale houses, closed their doors 
early on the last day of the year. A number 
of wholesale firms completed their inventory 
work last week and in appreciation of the 
energy put forth by their employes during 
the past year allowed them a half holiday to 
Prepare for an evening of jovial hilarity, 
which most of them look forward to. 

Friends in the trade here have extended 
their sympathy to C. Arthur Lundquist, 
manager of the Chicago office of George H. 
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Fuller & Son Co., upon hearing of the death 
of Mr. Lundquist’s mother, Dec. 30. Mrs. 
Lundquist died rather suddenly, and her 
passing proved quite a shock to Mr. Lund- 
quist. He has been absent from the office 
for a few days. The funeral was Jan. 3. 

In the State St. window of C. D. Peacock 
& Co., this year, as in former years, at 
Christmas time, appeared the replica of the 
birth of Christ. When a number of years 
ago this company first put this wonderful 
work of art in the window, it was the topic 
of conversation all over the city and the 
newspapers were filled with stories of it. 
Year after year as it appears anew, the con- 
versation is repeated and the papers give it 
mention. This store realizes the worth of 
windows and makes use of them. Crowds 
of hurrying shoppers bent on the task of 
buying Christmas gifts, pause to look at it, 
and some go inside to ask about it. 

If jewelry firms were busy prior to 
Christmas, they have been more so during 
the week between Christmas and New Year. 
With pads and pencils the clerks, stenog- 
raphers, bookkeepers and even the proprie- 
tors are taking stock. One of the very first 
things most of the retail trade did after the 
Christmas rush was concluded, was to dis- 
cover what the extent of their trade was. 
Many of them report that from a first com- 
putation of their figures they discover that 
they did better business this year than last. 
Jewelry salesmen are returning to the city 
from short trips between the holidays and 
report that the whole country is steeped in 
a siege of inventory. 

The annual dinner of the Chicago Jewel- 
ers’ Association to be held on Jan. 21, is the 
talk of the day. The banquet will be held in 
the country’s latest, most modern hotel, the 
Drake. The Drake was completed last 
month and is considered by hotel men here 
to be not only one of the most modern hoteis 
in the city, but is listed as among the very 
best in the world. The Drake is said by 
association members to have a_ personnel 
which will be able to handle the Jewelers’ 
Association dinner better than it has ever 
been handled before. Already reservations 
are flowing in fast to the executive offices 
of the association and even at this early date 
it looks as though the attendance is going to 
surpass anything on the records. 

Nearly everyone in the trade knows 
“George.” He is the character of the trade. 
One sees him on State St., pushing his way 
through the shopping throngs, his hands 
dug deep in his pockets, his shoulders 
slightly stooped and his eyes riveted to the 
sidewalk. Usually he is humming an old 


and forgotten song, popular years ago. 
“George” runs messages for a number of 
firms in the trade. He is in and out of the 
Heyworth building, the Mallers building and 
the Columbus Memorial building from morn- 
ing till night. Passerbys on Wabash Ave. 
glance at him as he shuffles by and then for- 
get him entirely. To them he is merely one 
of the Loop characters. But to the jewelry 
trade he is more. Little do these glancing 
eyes see of “George’s” real purpose. His 
shuffle, stoop, indifference, and general ap- 
pearance mark him for anything but what 
he is, one of the best delivery men the trade 
here possesses. 

Some jewelers take theis Summer vaca- 
tions on a golf course, some fish, and some 
just lounge around; here’s two wo spend 
their leisure hours contributing to the arts 
and the footlights, Warren Piper and Jack 
Nelson. Warren Piper, vice-president of 
J. F. Newman, Inc., is a member of the 
Class of 1910 of the Northwestern Univers- 
ity. And almost steadily ever since that 
date he has been writing the annual show 
for the university. The latest achievement 
in this line is the “Love Thief” given by the 
Student corporation of the Northwestern 
University last month. Jack Nelson, in 
charge of the stationery department of the 
J. F. Newman Co., here collaborated with 
Mr. Piper and composed the music for the 
songs. Among their numerous plays are: 
“Miss Romance,” “Isle of View,” “For 
Heaven’s Sake,” “The Midnight Son,” “Oh; 
Go On,” and the “Love Thief.” 

Due to the recent onslaught of bandits and 
robbers upon jewelry houses here, and the 
murder of one jeweler a few days before 
Christmas, the managers of buildings occu- 
pied chiefly by the trade have given some 
attention to the safety of their tenants. 
Managers of the Columbus Memorial build- 
ing, 31 N. State St., read of the recent 
atrocities against jewelers and tried out their 
burglar alarm system. It didn’t work. So 
during the past few days electricians have 
been working on the system. This bell sys- 
tem is one of the best. In every jewelry 
house in the building wires are strung 
around the walls with push buttons placed 
at short intervals. If a bandit should hap- 
pen to enter, someone in the place pushes the 
button, a huge bell in the hall sounds and 
the elevators stop where they are, the doors 
to the street are locked and it is impossible 
for anyone to get out of the building until 
after a search has been made. 








Luther J. Murdock, Montezuma, Ind., has 
been succeeded by the Cummings Pharmaey. 
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Casper Fenzel, Middletown, O., spent 
Thursday in the city as the guest of Peck, 
Selmeier & Peck. 

Mr. and Mrs. Lee Loeb returned Thurs- 
day from a visit over Christmas with his 
daughter in Selma, Ala. 

Whitehouse Bros. will hold their sales- 
men in until Jan. 15, when they will all 
leave for their respective territories. 

Klein Bro. Co. put on a new salesman for 
the Oklahoma-Texas territory on Jan. 
1. He is James W. Williams, Houston, 
Texas, who is well known in jewelry circles 
throughout the territory he is to handle. 

Israel Michaelson, member of the firm of 
Michaelson Bros., refused to comment upon 
the divorce charges made by his wife, Lil- 
lian Michaelson, who is 20 years his junior, 
after the suit was filed Tuesday. Michael- 
son was enjoined from disposing of his 
property pending a hearing of the charges. 
They were married in 1912. 

Local jewelers spent the week straighten- 
ing up their stocks following the Christmas 
business and some of them found it neces- 
sary to work evenings to get their stock in 
shape for inventories. The business was 
so good, however, that they did not mind 
the extra work imposed upon them. The 
trade did not equal that of last year but as 
one jeweler put it, “Only a fool would ex- 
pect to equal the volume of business we did 
in 1919, which was a vear that will live 
long and favorably in our memories.” 
Gratification was heard in all quarters from 
the holiday business. 








Evansville, Ind. 





S. P. Hammond, former retail jeweler 
of Petersburg, Ind., was a business visitor 
in Evansville a few days ago. 

Hovey H. Tislow, retail jeweler of Peters- 
burg, Ind., is mentioned as an applicant 
for the postoffice at Petersburg under the 
Harding administration. Mr. Tislow has 
been a prominent Republican for many 
years and his friends say that he is en- 
titled to some reward for his long party 
service. 

Pearl button factories in the towns in 
southern Illinois are being operated on 
part time now. Some of the factories report 
they have only a short supply of mussel 
shells on hand at this time. The factories 
during the past year have been operated 
on fairly good time and have had a nice 
volume of business. 

The Retail Merchants’ Bureau of the 
Chamber of Commerce here has re-organ- 
ized by the election of new officers and the 
bureau has many plans for the coming year. 
Ben Kruckemeyer, of Kruckemeyer & Cohn, 
retail jewelers of 407 Main St., kas been 
elected as one of the directors of the bureau 
to serve during the coming year. 

Oliver Artes and wife, who spent the 
holidays in Evansville as the guests of rela- 
tives and friends, have returned to Chicago 
where they have resided for a number of 
years, Mr. Artes being connected with a 
well known watchcase company. Mr. Artes 
is the son of the late Charles F. 


Artes, 
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who was one of the pioneer jewelers of 
the city. He is still interested in Charles 
F. Artes, Inc., 321 Main St., that is man- 
aged by his brothers, Charles F. Artes and 
William Artes. 








Des Moines, Ia. 





Ralph Plumb, head of the Plumb jewelry 
store, was recently elected a director of the 
Iowa National Bank, the largest financral 
institution in Iowa. 

Gerritt Vander Aarde, jeweler, Milford, 
has been a sufferer with what physicians 
assert are ulcers of the stomach. His re- 
covery is expected. 

L. O. Weaver has purchased the jewelry 
stock of W. M. Higbie & Co. at Fairbank. 
The new proprietor is busy redecorating and 
otherwise improving the appearance of tue 
store. 

Donald E. McConnell, Des Moines 
jeweler, was married Dec. 22 to Miss Pearl 
M. Howard, of Jolley, by the Rev. M. P. 
Arrasmith at Fonda. They will make therr 
home in this city. 

C. R. Barnum, Leon jeweler, who has been 
much annoyed by a baffling ear ailment, 
spent several days at Creston recently under 
the care of a specialist. At last reports he 
was feeling much improved and able to re- 
sume charge of his business. 

The Carl Jewelry Co., successors to B. E 
Wycoff at Fontanelle, have taken possessiun 
of the business, and Roy Carl is the new 
manager. Mr. Wycoff will continue in the 
optical line and will assist in a general way 
until the new proprietors learn the stock. 

Two recent Iowa burglaries resulted wn 
the loss of a quantity of several strings of 
imitation pearls, rings, watches, purses, ete., 
from the stock of the Exline Drug Co., and 
the loss of watches, pins, fountain pens and 
silverware from the store of Frank Buren, 
Clinton. 

Caught in the act of robbing the jewelry 
store of W. H. Jericho at Mt. Pleasant, 
Leslie Brown, Danville, Ia., was lodged in 
the county jail, where police stated he con- 
fessed to several other jobs done in secent 
months. A passerby saw Brown in the store 
shortly after midnight. As a result, when 
he made his exit from the back door with 
his loot he was confronted by a shotgun in 
the hands of Paul Jericho, son of the pru- 
prietor. He made no resistance. 

M. E. Nabstedt & Sons’ Co. new store at 
Davenport is declared to be one of the must 

handsome and complete in the middle west. 
An entire new equipment of dark American 
walnut has been installed. The lighting 
fixtures were especially designed to har- 
monize with the interior. The vaulted ceil- 
ing is done in blue-grey with silver leaf trim. 
Artistic windows add to the attractiveness 
of the store. The firm will celebrate its 40th 
anniversary in April. The business was 
founded by Martin E. Nabstedt in 1881, but 
for the past eight years has been under the 
active management of Fred Nabstedt, a son. 
The new location is in the Kahl building. 

The C. W. Bollinger jewelry store at 
Oskaloosa was the scene of an exciting 
shooting episode recently when Al. Wilson, 
divorced husband of -Mrs. Bollinger, was 
foiled in an alleged attempt to shoot her. 
Prompt action on the part of Flovd Dean, 
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an employe of the store, who grappled With 
Wilson, caused two shots from Wilson's 
revolver to go wild. In the hand-to-hand 
encounter a mandolin was smashed over the 
head of the salesman, while Wilson Was 
badly lacerated by glass and bruised by two 
blows administered by Dean with the 
weapon wrenched from the hands of Wilson 
Wilson and Mrs. Bollinger were married 
about a year ago. They were recently q. 
vorced. Mr. Bollinger died two years ago. 











TRADE CONDITIONS 
Christmas business seems to have been generally 


satisfactory. There was not much repetition of the 
reckless buying of 1919 when Liberty bonds were 
offered in exchange for diamonds and high priced 
goods were bought regardless of price. While there 
were some very high priced articles sold for gifts 
the majority of the trade was in less expensive 
goods and the buying ran more to jewelry and 
silverware than to diamonds. The Cady & 
Olmstead Jewelry Co. ran 100 per cent ahead of 
December a year ago. The first two weeks of 
the month and on Christmas Eve they were just 
seven per cent behind the same time last year, 
They have not yet checked up for the entire month, 
On the year they are far ahead of any previous 
year in their history. The Edwards-Ludwig-Fuller 
Jewelry Co. had a rush of business all month. 
The week before Christmas their salesrooms were 
thronged with out of town buyers. The wholesale 
houses all report late buying very heavy. One 
retail jeweler reported that his holiday business 
this year was just double what it was in 1919, 





Mr. and Mrs. C. C. Hoefer will leave 
shortly for Florida. 

Mr. and Mrs. J. H. Trowbridge spent the 
holidays with relatives in Argentine, Kans, 
Mr. Trowbridge is manager of the Harris- 
Goar Jewelry Co.’s store in Wichita, Kans, 

C. P. Woodbury and C. L. Daniels, of the 
Cady & Olmstead Jewelry Co., have re- 
served places for the annual dinner of the 
Jewelers 24 Karat Club of New York city. 

J. C. Barker, formerly in business in 
Kansas City, Kans., and later manager of 
the Rambo Jewelry Co. in this city, has 
opened a retail jewelry store on 12th St. 
between Walnut and Grand Aves. 

J. H. Whiteside, of Liberty, Mo., has been 
quite ill for the past six weeks. If his con- 
dition permits he will be brought to Re- 
search hospital in this city within the next 
few days. During his illness Mrs. White- 
side and her daughter have taken care of the 
business. 

Among the recent visitors in the city 
were: Mr. and Mrs. J. H. Fuoss, Brook- 
field; C. L. Frost, Odessa; Joseph Thomson, 
Lawson; W. S. Noble, Drexel; W. S. Staf- 
ford, Pleasant Hill; Homer Neff, Spring 
Hill, Kans.; C. E. Bagshaw, Belton; Monte 
Woods, Newton, Kan. 

J. S. Jacobson, 83 years old, Thomas 
county, Kans., says he has a watch which 
he has carried for 62 years without ever 
having had it cleaned or repaired. Jacobson 
received the watch on his 21st birthday from 
his father and has carried it ever since. 
The watch is of Swedish manufacture. It 
has a silver hunting case. 








Edwards & Zanner Co. will discontinue 
its store at 432 Seventh St., N. W., Wash- 


‘ington, D. C., and will engage in business 


at 704 Seventh St., N. W. 




















TRADE CONDITIONS 
k has been one of seasonable dullness 
e usual case of oe ee — 

, ew Year in retail circles generally. 
Christmas 206 both retail and wholesale, are busy 
eT yearly ‘cleanup and inventories. The prin- 
on ; business activity has been taking care of ex- 
-~ s, alterations of sizes and engraving of 
Coat purchases for Christmas gifts. Reports 
— af on holiday business conditions are ex- 
serie iy favorable, although final accounting of 
ya month’s business has not yet been completed. 
‘Although last year was probably the biggest re- 
tail year in the history of the jewelry business 
with industries running full force and wages high, 
the 1920 holiday season was in most cases equal 
and in some instances an improvement. This is 
due to several causes, such as the fact that this 
city is not suffering as much from unemployment 
as are many other large cities of the country; 
that local people are thrifty and have saved 
money during the period of high wages; and that 
the mild weather conditions this Winter allowed 
many to satisfy their desire for jewelry with money 
that might otherwise have been spent for new 
Winter garments. Summing up the situation on 
the whole, Milwaukee jewelers enjoyed good busi- 
ness in 1920 and are looking forward to a 
prosperous New Year. 


This wee 
which is th 


William J. Boszhardt, of the Boszhardt- 
Possin Co., 209 Grand Ave., left on Friday 
for a short mid-Winter vacation with his 
family to visit friends and relatives in vari- 
ous cities of the State. 

The many friends in the jewelry trade of 
Frank Kopsa will be interested to learn that 
he will be associated with the Stein & Ell- 
bogen Co. in the future, having resigned his 
position with Benjamin Allen & Co., Inc., 
Chicago. Mr. Kopsa covers the State of 
Wisconsin in the capacity of sales repre- 
sentatives, making his headquarters in Mil- 
waukee. 

That jewelers in the uptown districts in 
Milwaukee enjoyed a good volume of 
Christmas business is indicated by the fa- 
vorable reports from these sections. Albert 
G. Schreiber, 1610 Center St., experienced 
one of the biggest years in his 25 years’ ex- 
perience in the jewelry business and the 
best in the seven years he has been located 
in the present store. 

Transient merchants who come to Beloit, 
Wis., for the purpose of establishing tem- 
porary retail connections without contribu- 
ting to the paying of expenses of the city 
such as the established retailer does through 
taxes, etc., will find an obstacle in the city 
ordinance. To insure payment of $5 per 
day as provided, transient merchants will 
have to put up a $500 bond to protect the 
city’s interests. Retail jewelers advocated 
the measure. - 

Archie Tegtmeyer, Grand Ave. and 4th 
St., was one of the group of prominent 
citizens of Milwaukee who had charge of 
arranging the community Christmas tree 
and Yuletide celebration at the Court of 
Honor on Grand Ave., between 9th and 10tt: 
Sts. Christmas eve. Mr. Tegtmeyer’s ef- 
forts have been recognized by his reappoint- 
ment on the committee in charge of the 
Mayor each year that the community affair 
has been in existence. 

One of the features of the retail business 
this season was the unusual demand for 
pearl necklaces, ivory sets and wrist watches, 
in addition to splendid business in other 
lines. According to A. C. Possin, of the 
Boszhardt-Possin Co., not only were the 
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regular sales of these articles mentioned 
larger than usual, but there were many 
last-minute calls from retailers who had 
disposed of their stocks before Christmas 
buying by the consumers was completed. 
From reports of retailers who called on the 
local establishment last week, the volume 
of holiday business is most gratifying and 
with the few exceptions where the volume 
equaled last year, a satisfactory increase 
in sales was noted over previous seasons. 
An attempt by an armed bandit to rob the 
diamond department of Harry Harris, on 
the second floor of the Merchants’ & Manu- 
facturers’ building, 218 W. Water St., at 
the point of a revolver was frustrated late 
Wednesday afternoon, by Edward Knippel, 
a clerk. According to the report to the 
police, the man entered the department at 
5.30 o’clock and as he approached the barred 
window in the enclosure of the cashier’s 
office, suddenly whipped a revolver from his 
pocket and ordered Knippel to throw up his 
hands. Instead of complying with the ban- 
dit’s order, Knippel threw himself on the 
floor and pressed a button of a private flash 
system into central police headquarters, 
summoning the officers. On their arrival, 
however, no trace of the bandit could be 
found. The man was described as about 
30 years old, 5 feet 6 inches tall, of dark 
complexion and weighing about 135 pounds. 








Minneapolis and St. Paui. 





TRADE CONDITIONS 

St. Paul jewelers did a holiday business that 
far exceeded their fondest expectations. Of 
course, the retailers had hoped for the best, but 
the industrial depression throughout the country 
had led the majority of them to fear that the 
holiday buying—not from the jewelers alone, but 
from all retailers—would be light. But such was 
not the case in St. Paul. St. Paulites bought 
Christmas presents this year the same as in former 
years and the jewelers got their share of the busi- 
ness. Some merchants did their best business in 
the higher priced goods, they sold many high 
priced diamonds, while others report the medium- 
priced merchandise made up the bulk of their 
sales. It was generally agreed that there was not 
as big a sale of diamonds as a year ago, which 
of course was an unusually big year. The mer- 
chants report a nice business since Christmas. 
One retailer explained the sale of a large number 
of diamonds by saying that the employes of large 
concerns who dealt out Christmas bonuses, are 
spending their money. Merchants in the smaller 
communities did not share the prosperity of the 
city men, according to reports reaching St. Paul 
jobbers. Farmers were holding their crops for 
better prices and didn’t have the money to spend 
for Christmas merchandise. Since the small town 
merchants are largely dependent on the rural 
trade, this situation hit them pretty hard. How- 
ever these merchants are optimistic that the farm 
products prices soon will adjust themselves and that 
business conditions will improve materially. Job- 
bers report that collections continue poor. 





A recent fire in the jewelry store of Emil 
Gustafson, Minneapolis, caused damage to 
fixtures and building estimated at $3,000. 

Edward Holmes, junior member of Geo. 
R. Holmes & Son, retail jewelers, is con- 
fined at his home by sickness, following 
a strenuous holiday season. 

Damage ¢stimated at $3,000 was done to 
the jewelry store of W. S. Prey at Canby, 
Minn., recently. The fire originated in the 
basement of the store. 

St. Paul police are on the lookout for 
bandits who robbed the Equity Co-operative 
Exchange and the Equity Hardware Store 
at Prescott, Wis., near here, of $1,000. in 
cash and a quantity of watches and silver- 
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ware. The robbery was committed between 
midnight and morning. Entrance was 
gained by forcing a rear door. The time 
lock on the vault had not been set and the 
robbers apparently had little difficulty in 
obtaining the money which it contained. 
The cash register was forced open with 
a chisel. 

Judge O. B. Lewis, of the district court 
of Ramsey county, handed down a decision 
in favor of George W. Wooley, manufac- 
turing jeweler, 401 Ryan Annex, for $1,714 
against the National Surety Co. of New 
York city. Mr. Wooley’s place of business 
was robbed Feb. 25, last, the thieves taking 
jewelry and merchandise belonging to Mr. 
Wooley’s patrons. Mr. Wooley made a 
claim to the insurance company, which 
issued a burglary insurance policy to him 
in December, 1919, but the company re- 
fused to pay the claim. The suit was then 
started. 

G. Sommers & Co., jobbers, have filed 
suit against J. S. Swenk and Henry Skill- 
ingstad as individuals and co-partners, do- 
ing business as the Community Store, to 
recover $2,146.11 and interest. In the com- 
plaint it is alleged the defendants shortly 
before Oct. 19, 1920, delivered to G. Sommers 
& Co. a signed statement representing their 
financial condition as a basis for purchase 
of goods on credit. It is alleged the plain- 
tiff, relying on the statement, delivered 
merchandise valued at $3,155.28 on cash 
terms and the defendant agreed to pay $2,- 
857.08 Nov. 1 and the balance on or before 
Dec. 1. The complaint says only $1,009.17 
has been paid and merchandise was re- 
turned, leaving a balance of $2,146.11. The 
complaint alleges that the financial state- 
ment was fraudulent. 








Omaha. 





Charles Adams, of the Byrne-Duff Jewel- 
ry Co., is spending his holiday vacation in 
California. 

E. W. Bruner has taken a position with 
the T. J. Bruner Co., to travel northern 
Iowa, Minnesota and South Dakota. 

The Barnes Jewelry Co., Avoca, Ia., 
is holding an auction with a view to 
closing out the stock and retiring from 
business. 

John Levine, Wahoo, Nebr., is closing 
out his business at that place. Mr. Le- 
vine has been appointed to a good posi- 
tion in the county treasurer’s office at 
that place. 

I. W. Pope and W. H. Wiker, of the T. 
J. Bruner Co., are in off the territory at 
present replenishing their sample stocks 
and expect to start on their respective 
territories about Jan. 10. J. F. Krohme, 
of the concern, is visiting his mother in 
Cincinnati. 

Among the jewelers who called on the 
trade in Omaha during the past week 
were E. E. Freeman, Oakland, Ia.; J. E. 
Levine, Wahoo, Nebr.; George Halde- 
man, Tabor, Ia.; H. J. G. Anderson, Fre- 
mont, Nebr.; J. V. Barborka, Denison, 
Ia.; Peter Seivers, West Side, Ia.; John 
Kegrice, Ida Grove, Ia.; M. D. Brown, 
Plattsmouth, Nebr.; L. C. Stoll, McCook, 
Nebr.; Eggers Bros., Atlantic, Ia.; Mr. 
Tinsley, Harlan, Ia. 
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J. W. JOHNSON 


New Price—New Size—New Style 





Established 1869 


Silverware 


14 MAIDEN LANE 
NEW YORK 


Our new telephone number is pat BO 
Cortland 290. bs 


COMMUNITY 
PLATE 
UNIVERSAL 


Silver Overlaid 
Table Service 


F. B. Rogers Silver Co.’s 


High Grade 
Hollowware 























eagle claws. 


L. W. STILWELL 2a rac 


the colors in synthetic sapphires of fine quality. 
Rough gem minerals for cutters. 
Price list free. 


ELK TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 2 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and manufacturers of emblems. 
name about the sizes and number wanted. As 
low as the lowest at wholesale prices. 
and cabochon stones of all kinds on memo. All 









Have many 


When ordering 
Faceted 


Lion, cat and 
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The Jewelers’ Circular Publishing Co. 
11 John Street, New York 














AND NEW Elgin, Waltham, 


Howard, Hamil. 
ton, Rockford, 
South Bend, 
Hampden, Illi- 
nois. Samples 
sent to rated 


concerns on memo 
or mail $5.50 for 


2:4 sample Elgin, Wal- 


tham, Rockford. 


Walrus Teeth 


‘Hk Teeth 


Unmounted, assorted 
sizes samples to rated 
coneerns On memo, or 
nell, $1.00 for sam- 
ple. 


CHAS. J. MaeNALLY, 
21 Ann St., New York 
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Made by J, 0. POLLACK & CO., Chicago 
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DO IT NOW 


Telephone Cathedral 9364 


=H. P. METZLER 


JEWELRY AUCTIONEER 


1756 Madison Ave. 


New York 


DO YOU NEED MONEY? 


I Can Raise It Quick, Agreeable 
and Pleasantly for You 


No sale too small for my attention, 


none too large 
I have personally conducted 285 auction sales, as many 


for my 


merchants of sound standing are ready to testify that I proved 
f have proved a man of excellent ability, in- 
tegrity, highly capable and trustworthy. 
do not use tricky, misrepresenting methods. 
Remember, what I have done I can do again. 
matter strictly confidential. 


their benefactor. I 


I protect your interests, 
Profits guaranteed. 
Write or wire. All 












































whose word is his bond. 
jewelry auctioneer in the world. 


years without a failure. 


This is Dan I. Murray 


The most celebrated 
Twenty 
I guarantee 25% to 


30% profit on sale for myself or men, to reduce 


stock or sell you out complete. 
of profits or commission. 


Dan. I. Murray 


and 411 Race St., CINCINNATI, OHIO 


Terms, share 


3 Maiden Lane 
New York 
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Wetmore, manager of the optical 

t of the E. W. Reynolds Co., has 

his health sufficiently to be able 
his place in the store. 

Od Friedman, who sold his jewelry 

business on 5; Broadway, Los Angeles, some 

time since to make his home on a ranch near 

this city, went to Sacramento to help one 

of the jewelry houses there through the 
i ason. 

yr Adams, former president of the 
Adams & Abel Co., wholesaler, is spending 
a holiday vacation among his old frienas 
here. He has been for some time past as- 
sociated with the Byrne-Duff Jewelry Co., 
Omaha, Nebr., as traveling salesman. 

George H. England, after helping Feagans 
& Co. through the pre-holiday rush, lett on 
Christmas morning for New York, whence 
he and Mrs. England will start early im 
January on their long journey to South 
‘Africa via Egypt and the Nile. 

The streets and stores of Los Angetes 
were never before so thronged with people, 
except on some extraordinary occasion, as 
they were during the week before Christmas 
and it is believed that the jewelers had their 
full share of the patronage that resulted. 

Joseph Lawton, who has been in the 
jewelry business, wholesale and retail, in 
Los Angeles for many years, took a tem- 
porary position on the sales force of Feagans 
& Co. during the holiday rush. Just previ- 
ously he had been confined to his home tor 
a week or two by ill health. 

William Preuer, who has been for some 
time past in the watch department of Fea- 
gans & Co., left on Christmas morning for 
Tucson, Ariz., where Mrs. Preuer has been 
visiting their married daughter and her 
husband for several weeks. He expected 
to be gone for a week or more. 

The following out-of-town jewelers have 
been in Los Angeles recently; George B. 
Witman and Leonard S. Lee, Pomona; Mr. 
and Mrs. R. B. Wilson, San Bernardino; 
George Bonelli, Kingman, Ariz.; M. A. 
Stallmeyer, Fullerton; F. Mel Smith and 
J. H. Padgham, Santa Ana; George B. 
Bower and A. L. Palis, Upland. 

A considerable number of out-of-town 
retailers took advantage of the opportunity 
to replenish their stocks just before Christ- 
mas by visiting the Los Angeles wholesale 
houses on the Sunday and the evenings of 
the week before the holiday. The whole- 
salers remained open for their accommoda- 
tion and that of local jewelers who coutd 
not leave their own businesses during regu- 
lar business hours. 

Many, if not all, the principal jewelry 
houses gave bonuses or otherwise rewarded 
their employes by special gifts on Christmas 
eve. At S. Nordlinger & Sons’ store each 
emplove who had been with the company 
for six months was given two weeks’ salary 
as a Christmas gift. Those who had been 
in service longer than that received some- 
what more, and those who had been in 
service less than six months slightly less. 

E. W. Reynolds, president of the E. W. 
Reynolds Co., who is a lover of the out-of- 
doors, was presented with a fine shotgun 
by his employes on Christmas eve. Every 


Roy 1). 
departmen 
recovered 
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employe in the establishment contributed to 
its purchase and thereby expressed his ap- 
preciation of Mr. Reynolds’ kindness and 
fair treatment. Needless to say, the recipi- 
ent appreciates the gift more for the senti- 
ment it expresses than for its intrinsic value. 

George J. Germain, of the E. Bastheim 
Co., and who is to succeed Sidney L. Moyse 
as manager of that company when Mr. 
Moyse retires to engage in another line of 
business about the middle of January, has 
returned from a tour of about six weeks 
through Arizona, New Mexico and Texas. 
The company’s annual inventory will be 
taken early in January. The traveling 
salesmen are now all at home and probably 
will not start out again until after the in- 
ventory is finished. 











The Denver Watch 
to a new location at 1634 Court PI. 
move was from 1620 Champa St., where 
the concern had been located several years. 

Mrs. Carolina Campbell came in from the 
road and assisted in the Wathen store dur- 


The 


ing the holidays. She left Saturday for a 
visit in Kansas City. She expects to resume 
traveling for Charles Wathen & Co., on 
Feb. 1. 

Dave Goldstone, of Blaur-Goldstone Co., 
Chicago, was a recent Denver visitor. He 
assisted the A. E. Brandler Jewelry Co., at 
Cheyenne, Wyo., during the holidays and 
will go to Los Angeles for a vacation last- 
ing several weeks. 

Max Goldstein enjoys the distinction of 
being the first jeweler in Denver that has 
had nerve enough to open a jewelry store in 
a public market. Further, Mr. Goldstein is 
already making good. The new public mar- 
ket opened two weeks ago and, by reason 
of its central location and fine, thorough 
equipment, has caught the public eye. Max 
is operating under the name of “Murph’s 
Jewelry and Gift Shop.” He has enjoyed 
a good business from the start, and it is 
steadily growing. He has plenty of store 
space carries a first class stock and his store 
is altogether very attractive. He expects to 
go east in the latter part of January to add 
to his stock. 








The manufacturing jewelers of Providence 
have suffered from an unusual number of 
robberies of their plants during the year 
1920 and the remarks of Judge Jerome Hahn, 
who by the way is owner of several large 
business blocks in Calender and Sabin Sts., 
occupied by manufacturing jewelers and 
kindred trades, in sentencing a man charged 
with breaking into and robbing a jewelry 
factory are highly commended. Among 
the indictments returned by the grand jury 
was one against James Dorsey, a 20-year- 
old youth, on the charge of breaking and 
entering the manufacturing jewelry estab- 
lishment of the G. & B. Mfg. Co., at 425 
Richmand St. In the Superior Court Judge 
Hahn sentenced the young man, who had 
twice been placed on probation for other 
offenses, to hard labor in the Rhode Island 
State Prison for five years and warned him 
that if he committed crime again he would 
be liable to a sentence of 25 years. 





The handsome, remodelled store of 
Shreve, Treat & Eacret, on Geary St., at- 
tracted much Christmas business. 

In consequence of a good holiday trade, 
especially in novelty jewelry, manufactur- 
ers representatives and jobbers, in this city, 
are expecting orders to come in actively, 
after the first of the year. 

California jewelers were too much occu- 
pied with the holiday trade to visit San 
Francisco Christmas week. Hurried orders. 
were sent in for filling depleted stock. 
Howard W. Stackpole, San Jose, and M. C. 
Noack, Santa Rosa, recently visited a few 
members of the trade here. Both reported 
good business. 








Pacific Coast Notes. 


Mrs. J. O. McClintock, retail jewelry 
dealer of Hollywood, Cal., has suffered a 
burglary loss, reported at $5,000. 

H. L. Amstutz & Sons, Napa, Cal., has 
had the stock, fixtures and business trans- 
ferred to E. H. Amstutz, who continues. 
under the trade style of E. H. Amstutz 
& Co. 

Alfred E. Springborg is holding a stock- 
reducing sale at his retail jewelry establish- 
ment in Fresno, Cal. It is stated to be his 
intention to dispose of the remaining stock 
and fixtures in January. 

Dr. Keith M..Walker, of Pomona, will 
have charge of the new office opened in the 
Colonial Theater building by the A. Tenney 
Smith Optical Co., Pomona. He specializes 
in children’s eye troubles. 

Beland Bros., who have jewelry stores at 
Orland and at Willows, Cal., are now ad- 
vertising the closing out of business at both 
these stores. It was thought, at first, that 
one of the stores would be continued. 

James T. Colyer, retail jeweler of Paso 
Robles, Cal., has published notice of sale of 
his business there to Frank Grey, formerly 
of Brawley, Cal. The sale was to take place 
at the Citizens’ Bank of Paso Robles, on 
Monday. 

William A. Lamb, Pacific Coast and 
‘Hong Kong” representative of George H. 
Fuller & Son Co., has been in New York 
looking after his firm’s interests. ‘Bil?’ 
says he would rather be shooting wild cats in 
Texas than “shooting orders” on Maiden 
Lane at this season of the year. 

Theodore Roberts, Anaheim, Cal., has 
now completed the sale of his stock and 
jewelry business to M. C. and Arthur E. 
Cohen, of Los Angeles. The transfer was 
made on Dec. 18 and the purchasers are con- 
ducting a business at the same location, 
under the trade name of the “Jewelry Box.” 

The M. A. Furlong jewelry firm, Reedley, 
Cal., is receiving many congratulations on 
its remodelled store. There are two hand- 
some show windows and eucalyptus wood, 
polished in the Circassian walnut style, 
makes an attractive interior. The outside 
tilings harmonize with the richness of the 
other colorings. 











Wm. H. Brinkley, Duck Hill, Miss., has 
moved to Shrewsbury, Mo. 
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We take pleasure in advising the 
Trade of the Opening of our New 
Pottery and Show Rooms at Trenton, 
New Jersey, February 1. 


The Annual Spring Exhibit in New 
York will be discontinued. 


We extend to the Trade a cordial 
invitation to inspect our New Plant 
and view our complete line for 1921. 


SLLLSSS SASL 
OT EEEEZZZZZZZZ_Z_ZZEZ_EZ_E_L_Z_L_L_L_EEEEEL_ELL LE SLA. 


Lenox, Incorporated 
Trenton, N. J. 
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Helping Your Employe to Make Good 





Written Expressly for The Jewelers’ Circular 




















OME jewelers’ attitude toward their 

selling force, their clerks and salesmen 
or saleswomen, is that those people have 
no claim on them except for what is com- 
ing to them in their pay envelopes. Plenty 
of jewelers have the feeling that if they put 
full wages in the pay envelopes every 
Saturday night, with no deductions for ill- 
ness or time off for special causes, they are 
doing all any employe can ask. 

Probably they are right enough in a 
strictly technical sense. They are giving 
the worker his guid pro quo and defraud- 
ing no one, but if you are to get the best 
kind of service and develop the best class 
of sales people, you can afford to go 
farther than strictly technical justice. 
When you stick to mere justice in your re- 
lations with employes, keeping to a dollar 
for dollar basis, you do not develop that 
human interest that makes for better serv- 
ice and greater business development. 
Lack of human interest in relations between 
employer and employed usually develops a 
lack of enthusiasm for the job. 

Of course it is up to every man to make 
good for himself and the jeweler is per- 
haps justified in thinking that he cannot be 
expected to supply the qualities his em- 
ployes lack. The trouble with that de- 
tached, disinterested viewpoint is that it 
does not take into consideration the fact 
that the business profits by the improve- 
ment of the salespeople and that it will 
pay to do every possible thing to help them 
to better their work. It is not good busi- 
ness merely to take your salespeople as 
you find them without assuming any re- 
sponsibility in connection with helping them 
to improve. 

The jeweler who stops with being mere- 
ly a boss to his force, telling them what 
work they are to do and scolding when they 
fail to do it, or when they do it wrong, 
will find that those employes will stop with 
being mere hired men and _ hired girls. 
They will do only what they must do to 
live up to the letter of their instructions. 
They will never feel any interest in look- 


ing around to see what extra work they 
can find to do. 

We are all anxious to sell more goods 
and to make more money. We want to see 
our sales force selling as many goods as 
possible. We are quite keen to urge them 
on, but we are not so keen to help them 
and to teach them. It seems to be easier 
to urge than to teach, but we might find 
that teaching is more profitable than urging 
if we would try it out. 

The intelligent young man of today, going 
into the jewelry business or any other, is 
just as anxious to find the right kind of an 
employer as the employer is to find the right 
kind of a salesman or repair man. Every 
jeweler has a reputation, a rather wide- 
spread reputation among the men interested 
in his line of work. That reputation will 
have its influence upon his getting the right 
kind of men and women to work in his 
store. 

If your reputation is that of taking on a 
man and expecting everything from him 
while doing practically nothing to help him 
to make good, you will find that ambitious 
young men will not care to come and work 
for you. On the other hand, if you have 
the reputation of being anxious to see your 
salesmen get ahead on. their own account 
as well as for the benefit of your business, 
you will find that ambitious and energetic 
young men who want to get into the jewelry 
trade will be glad to sign up with you first. 
It is worth something to be the most desir- 
able jewelry storé employer in town. 


The man who comes into your business to 
sell goods for you may be quite experienced 
in the jewelry trade, but for all that, he 
needs help and information about your in- 
dividual stock, about your policy and meth- 
ods, about a score of matters peculiar to 
your store. He will improve and increase 
in value to you about in proportion as you 
help him. 

If you think you can take on a clerk and 
have him develop into a first class jewelry 
salesman merely by turning him loose in 


the place and giving him the combination 
to the cash drawer, you are as much mis- 
taken as you would be in expecting a child 
to acquire an education just by being kept 
so many hours a day in a library. 

When you hire a green hand, inexperi- 
enced in your line, is it fair or even safe 
for the business, to leave it to that green 
clerk to go on and make sales without 
supervision or instruction? He will cost 
you the loss of sales and make dissatisfied 
customers and perhaps end by leaving just 
when you have kept him long enough to 
begin to want to see some return for the 
wages paid him while he was learning. 

You are pushing certain lines because you 
believe they give the best values and show 
the best chance to make buyers satisfied. 
How can you expect your salesmen to be 
able to explain the reasons why certain 
brands are best unless you have explained 
those reasons? Your salesmen have not 
had the values and advantages of your lines 
explained to them by manufacturers’ sales- 
men as you have. You cannot expect them 
to know by instinct all the things that you 
have had drummed into you by persistent 
salesmanship on the part of the men who 
sold you the line. You ought to see that 
everyone behind your counters is sold on 
your lines just as completely as you are. 
One good way of getting at this is to have 
the salesman who sold you, talk to your 
selling forces and convince them of the 
merits of his proposition just as he had to 
convince you in order to sell to you. 

If you do less than you should in inform- 
ing the new clerk about the goods, about 
the grades and qualities and where the stock 
is, about prices and terms, he is going to 
appear at a disadvantage with prospective 
purchasers, and there are many customers 
who will be discouraged and deterred from 
buying by the very slightest handicap. 

The ambitious, energetic employe will be 
anxious to learn, to know the business bet- 
ter, to get ahead in ability as well as in 
salary. Every man’s success is primarily 











Don’t take a glib “competitor” employe’s valuation of a fellow-employe. Your loss may be irreparable. 
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Let him help you 


There is a better way to keep 
the store records you need 


In your city there is a representative of The National 
Cash Register Company. He is a student of business 
systems. He has been trained to be of service to mer- 
chants—to help them solve their problems. 


Let him show you how you can get the store records you 
need without working overtime on day books, pass 
books, ledgers, and memorandums. 


He will show you the easiest way to get these records. 
You need them once a year for your Income Tax report. 
You need the same figures every day to control your 
business. 


We make cash registers for every line of business. Priced $75 and up. 


NATIONAL 


CASH REGISTER CO. 


DAYTON, OHIO. 
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own hands, but you can develop in 
men ambition they may lack, and often 
‘ou cai inject ambition where it does not 
any You can make your salespeople in- 

: ‘cient by taking an interest in 
poy ane Pick out one clerk and 
oo working with his development in mind 
for a few months. See what you can do to 
make that one man a better jewelry sales- 
man. The result will satisfy you that you 
can improve your whole force with profit 
to your bank account. 

When you make a man a better worker 
or a better salesman, you make him worth 
more money to you. You will have to pay 
him more sooner or later, but you can af- 
ford to do so. You can better afford to 
pay a good man a good salary than to have 
a poor man at any price. 

It is quite natural to devote most of the 
instruction to the new men, with the feel- 
ing that they are the ones to need the in- 
struction and the information, but also you 
need to keep the other salespeople advanc- 
ing if they are to be increasingly valuable 
to you. Because your clerks are already 
familiar with the lines you have been sell- 
ing does not mean that they will know all 
about the new additions to stock. They 
need to be informed about the new goods, 
not left to pick up what knowledge they 
can about them merely by seeing them in 
stock. 

An employe who feels that the boss does 
not notice how well he is doing his work 
feels less incentive to go ahead and do it 
better. If he has the opinion that nobody 
is appreciating his good efforts, he is going 
to let up on those efforts. And the only 
way a clerk is going to know you appreciate 
his work is by your expressing that appre- 
ciation. Your salesman is not a mind 
reader. He cannot see that you like his 
work when you make no sign of apprecia- 
tion. Don’t be afraid to loosen up a little 
and tell your men what you think of the 
service they are rendering to you. A little 
expressed appreciation goes a long way 
toward making a man satisfied with his lot 
and developing his interest in your business 
success. 

The money you pay a salesman may be 
all you owe him for his work, all he can 
compel you by law to pay, but if he shows 
a live interest in your business success, you 
owe him some appreciation, and you owe it 
to yourself to be appreciative if you want 
to continue to command the enthusiasm of 
the people in your employ. 

Every jewelry store worker ought to be 
studying and trying to practice successful 
salesmanship just on his own account. You 
ought to be encouraging better salesmanship 
in your employes just on your Own ac- 

count. Successful salesmanship in your 
business means sales, more sales, bigger 
sale. 

Provide your clerk with reading matter 
about salesmanship and provide them, too, 
with literature about the goods. Help them 
to feel an interest in the study of gems and 
timepieces. See that they know about manu- 
facturers’ announcements about what is 
coming in your line. Help them to keep up 
to date by aid of the jewelry trade journals, 


in his 


exist. 
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so they will know what is doing in compet- 
ing lines and in the market in general. You 
and your selling force ought to know some- 
thing about the lines your competitors 
carry. 

No salesman can know too much about 
what he is selling. Give them the whole 
story in the lines you handle. 

Personal interest in your clerks will help 
them to feel a personal interest in your busi- 
ness. It will keep them with you longer. 
You know that every time you lose a clerk 
and take on a new one there is more or 
less expense due to the change, even if the 
new man is as good a salesman as the old. 
People like to buy from salesmen they 
know. They have learned to believe in the 
reliability of the man who leaves. Ie may 
take with him some trade. The new man 
will be a definite length of time in getting to 
where he can exhibit hundred per cent. effi- 
ciency in your store. Some people when 
met by a strange clerk will make some idle 
query and go out. The new man does not 


know people and he does not know partly . 


sold prospects. He is not worth his salary 
at first. There is everything in favor of 
maintaining the sales force without changes 
in personnel. 

Helping your salesmen counts for you 
from every angle. It makes them more 
deeply interested. It enables them to sell 
mere goods. It retains them when com- 
petitors seek their services. It makes the 
whole force contented. It develops team 
work. It makes you a more willing pay- 
master and it prevents wage holdups and 
demands for increased salaries merely on 
the basis of length of service. Helping your 
force helps you more than it helps anyone 
of them and it counts more for you than 
for anyone else. 





Another Use for Watches with 


Luminous Dials 





OTWITHSTANDING that he _ pos- 

sessed a display window of very nar- 
row depth a Connecticut jeweler succeeded 
in introducing an impressive exhibit which 
illustrated a new service that illuminated 
watch dials could perform. In the center of 
his window, which was less than two feet 
deep, he arranged a framed photograph of 
a fast express train, the photograph being 
in an upright position. At each end ap- 
peared two watches of the illuminated dial 
kind. In front of this display and nearer 
to the window—the display being mounted 
on a small stand—appeared a neatly worded 
sign on grey cardboard which called the 
shoppers’ attention to the fact that illumi- 
nated watch dials were very handy articles 
to have when traveling in sleepers. This idea 


the jeweler also played up in his copy. 
“% F. mh. 








O Gosh! 





“T’ll never ask another woman to marry 
me as long as I live.” 

“Refused again?” 

“No—accepted.”—Columbia Jester. 





Hunter & Pharmacy has succeeded to the 
business of .P. S. Holtzinger, Pleasanton, 
Nebr. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Spectacle Cases 


N article which, while carried by most 

jewelers, has not been over-featured in 
the way of display or advertising is that of 
spectacle cases. Every jeweler has in stock 
either a large or small supply of these cases 
in all kinds of designs and workmanship. 
They can be used to provide a rather unique 
window display either entirely by themselves 
or enhanced with the addition of some win- 
dow novelty such as a pair of overgrown 
spectacles used as a means of attracting the 
gaze of the shopper. A large pair of eye- 
glasses can be constructed out of wood or 
metal or even cardboard so far as the 
framework is concerned and the oval por- 
tion reserved for the crystal section can be 
filled in with a thin netting or a light silk 
gauze which will permit the holding of a 
sign-and at the same time be transparent. 
In fact, by using a thin netting or gauze 
cut out paper letters of a quiet material can 
be pasted on as a means of signs. One side 
may be devoted to his sign calling attention 
to the frequency with which glasses are 
broken due to their being pushed off tables 
and so on, while the opposite side can in its 
lettering recommend the stock of spectacle 
cases exhibited as a remedy. In this way 
a very unique, yet practical window display 
can be created, and should the jeweler wish 
to take extreme pains in its get-up real 
glass could be cut and used to fit the large 
spectacles, which can be made of a size to 
entirely fit the window or of dimensions that 
will be sufficient to attract attention.— 


Cs, 


Getting Full Window Value 

HAVING in mind that his windows are 

not dressed entirely to please the im- 
mediate passer-by one jeweler makes it a 
firm point to prepare a number of displays 
that will in their layout meet the attention 
of those farthest away from the window. 
He endeavors when possible to arrange an 
exhibit which will even be noticeable to 
those who pass in automobiles and trolley 
cars. 

In fact with two windows at his dis- 
posal, one on each side of his store entrance, 
he tries very earnestly to keep at least one 
of these windows decorated to carry out 
this plan. This he accomplishes in the use 
of signs which are painted large to read at 
a distance and in the display of articles 
which can be seen from far distant points. 
By also giving attention to decorating the 
upper parts of his window in the way of 
drapings and embellishments that will at- 
tract attention, he succeeds further in car- 
rying out this idea. It is his contention that 
to rely only upon those who almost brush 
against the window is to gain but a small 
audience. Along the same lines of endeavor 
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ANNOUNCEMENT 









On and after January Ist, 1921, the firm oe of MELE MFG. CO., will 
be changed to 


Mele & Nere Manufacturing Company 


and introduce the name of Mr. Nere, who has for the past five years been Mr. 
Mele’s partner. 


We have both had over twenty years of experience in manufacturing and 
will continue to make the same high and medium grade jewelry cases, displays, 


etc., as heretofore. 















While thanking you for your past support, we solicit a continuance of 
your business, which will always receiv? our prompt and special attention. 






MELE & NERE MANUFACTURING CO. 
39-41 Fulton St., New York 










Address—Feb. Ist—256 W. 23rd Street 
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he also arranges his displays so that those 
who look at them from the side can like- 
wise see the layout to advantage. By means 
of a small screen or a few articles allowed 
to face the small side portion of his win- 
dows facing the entrance door, he is able 
to bring this about. In other words it is 
part of the plan of this jeweler to try to at- 
tract the attention of all shoppers regardless 


in what direction they may be — m 








Filling Out the Corners 


A RATHER unique window display can be 
accomplished in displaying articles of a 
nature which serve to help “Fill Out the 
Corners,” ina home. In fact this suggestion 
is one which any jeweler can apply regard- 
less of the amount of window space he has 
to devote to the purpose. Such articles as 
jardinieres, vases, flower holders, candle- 
sticks and various pieces of hammered brass, 
cut glass and silver can be used as articles 
of demonstration. To effectively exhibit 
them several screens can be used and opened 
at right angles to face the street. In the cor- 
ner so formed the various articles for dis- 
play under the heading suggested can be 
placed. Instead of the screens mentioned, 
pieces of bent cardboard can be applied 
for the same purpose or if the jeweler 
prefers, simply articles of the type men- 
tioned can be shown and the sales sugges- 
tion applied through a sign of some sort 
which calls attention to the articles as being 
of the kind that will appropriately help 
to fill out the corners of a home. 


a ee. 


Originality in Selling Plans 
Originality in the development of selling 


plans and schemes is a good thing. There - 


is a merit of its own in originality. People 
will speak well of a jewelry store just be- 
cause they have noticed that it is always 
creating original selling methods, apart 
from feeling an interest in the special propo- 
sitions to which the plans draw attention. 

A selling scheme will have a greater ap- 
peal and a wider interest for the public if 
it is new and original, but.don’t think that 
a plan must be original, or even new, in 
order to produce results. You might easily 
spend so much time looking up original 
stunts that you would have no time left to 
use in putting them into effect. 

‘Bear in mind that, no matter how old a 
plan may seem to you, there are plenty of 
people in town to whom it is new. And 
anyway it is with such plans as it is with 
the gags in the minstrel show. The old 
ones get over best in many instances be- 
cause the audience knows when to laugh 
and it does so. So, with the selling plan 
that is familiar to some of your public, they 
know what to expect of it and, if it is a 
good scheme, it will pull them in better 
than a new one they have to figure out 
carefully. The main value of selling plans 
and stunts is in keeping something doing 
all the time so your store will seem to be 
alive, so it will not be forgotten. 

Make people think about you and your 
business—by new methods if you can, but 
make them think anyway. 
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New York Jeweler’s Yuletide Dis- 
play Pulls Big Business 








Photographed Expressly for The Jewelers’ Circular 

















ERE is a window display made by a 
New York jeweler that has many 
attractive features. The window is covered 
with black velvet. Silverware and cut glass 
occupy a prcminent position in the display. 


the right is old Kris Kringle himself enter- 
ing the time-honored chimney, which is 
made from a small wooden box covered 
with paper and decorated to resemble red 
bricks. The face of Santa Claus is made 
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A CHRISTMAS TREE AND SANTA CLAUS IN THIS DISPLAY BY D, PRINCE, A RETAIL JEWELER 
OF NEW YORK 


In the center of the window is an artificial 
Christmas tree and upon this are shown a 
number of rings, bracelets and other suit- 
able gifts for men and women. 

The tree is illuminated by electric lights 
and trimmed with silver. In a corner at 


from a mask stuffed with paper to form a 
solid head. 

The jeweler represented this particular 
Santa Claus as being somewhat myopic, 
for he has decked him out with a pair of 
eyeglasses. The chimney is “erected” on 
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Exquisite 
Color Effects 


The all important matter of COLOR is an 
outstanding characteristic of STEINMAKE 
Ostrich Feather Fans. In gorgeous primary 
tones and delicate pastel shades not attempted 
by other manufacturers. 


Individual handles a STEINMAKE feature. 
Of real amber, shell or pearl, plain and 
jeweled. 


Always a wide range of Fans in novel and 
authoritative styles. Special color dyeing 
without additional charge. 


Send for an assortment 
and descriptive catalog. 


J. A. STEIN 
7 East 37th Street, New York 
Established since 1882 
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Actual Size 13%” x 134%” 


Has Easel on Back for Display Purposes 


This SALBRO Window Display 
Will Sell More Pens for Yoy 


"ak SELF-FILLING FOUNTAIN PEN | 


GOXC,) — GUARANTEED FOR PERFECT SERVICE LEAKABLE 





Printed in beautiful colors, this handsome window dis- 
play easel not only will attract customers to your 


store, but it will help you sell more 


Salbro Self-Filling Fountain Pens 


It's a winner! And the one dozen thoroughly depend- 


able Salbro Fountain Pens placed on it will sell like 


hot cakes—and at an extra good profit. 
Ask Your Jobber or Write Direct. 


SALZ BROS., 71 W. 35th St., New York 
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Westminster and Canterbury 
Chimes on seven tubes 


Westminster and Whittington 


Chimes on nine tubes 


ERA PCNA: 


Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U.S. A. 


New York Salesroom: 586 5th Ave. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 
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upon which is thrown artificial 





ite cloth, “Ts : ; 
a The whole exhibit is well devised 
te manifests considerable enterprise and 
ingenuity. 


All About Operating Costs in the 
Jewelry Business 





ULLETIN No. 23, which gives operat- 
B ing expenses in retail jewelry stores 
during 1919, has just been issued by the 
Harvard School of Business Research of 
Harvard University. The findings of the 
university agree with an investigation made 
by THE JEWELERS’ CIRCULAR some time ago 
as to the average cost of doing business, 
which is 33 1/3 per cent. In figuring the 
cost of doing business the Harvard Re- 
search Bureau excludes the 5 per cent. war 
tax on jewelry, treating it as a direct de- 
duction from gross sales, similar to returns 
and allowances. Several jewelers figure 
the tax in the cost of doing business. 

The bureau found that the common figure 
in 1919 for wages of sales force was 8.5 
per cent. of net sales, while the range ex- 
tended from 4.3 per cent. to 14.6 per cent. 
It was also discovered that the larger stores 
paid about 1.5 per cent. less. The average 
turnover, it was found, is about 1.1 times 
while the average turnover in the shoe trade, 
was found to be 1.8 per cent. in the 
hardware trade 2.1 per cent., in the drug 
trade 2.3 per cent., in the grocery trade 8.3 
per cent. 

The percentage allowed for rent ran from 
8 per cent. up to 10.7 per cent. Many jew- 
elers, it was found, did not take full ad- 
vantage of the opportunity for decreasing 
their costs by cashing in on their discounts. 

There is a great fund of information in 
this bulletin, which ought to be read 
studiously by every retail jeweler. Copies 
may be had by writing to the Harvard 
Bureau of Business Research, Harvard 
University, Cambridge, Mass. 


The Lazy Lout 


I wisht I wuz a little rock 

A-settin’ on a hill: 
An’ doin’ nothin’ all day long 

But jest a-settin’ still. 
I wouldn’t eat, I wouldn’t drink, 
I wouldn’t even wash— 
But set and set a thousand years, 
And rest myself, b’gosh. 

—Jack Squire. 








Satisfaction Guaranteed 





A Westmount lady relates this: “I never 
saw anyone get out of a difficult situation 
more deftly than an expressman’s helper the 
other day. I wanted to see his employer, 
and he from the sidewalk called down: 
‘Boss, come up! There’s a lady wants to 
see you.’ 

“From the depths below a voice called, 
‘Is she young, John, or old?’ 

“This, of course, was not intended for my 
ears, but it reached them, nevertheless, and 
the young fellow knew it. 

“You'll be satisfied, boss, when you come 
up,’ he said tactfully.” 
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Inventory at Cost or Market? 











Read This Accountant’s Views and Let 
Us Hear Yours 














162 Park AVENUE, 
East ORANGE, N. J., Dec. 20, 1920. 
Editor Storekeeping Department, THE 
JEWELERS’ CIRCULAR. 

My Dear Mr. Nattan: 

I was attracted by the letters written to 
you by Mr. Wright and Mr. Engard, and 
published for the interest of your readers 
in the issue of Dec. 15 of THE JEWELERS’ 
CIRCULAR: 

Letters of this kind are of great benefit 
to readers, and in most instances arouse 
keen interest among close followers of 
trade papers. It gives great pleasure to a 
writer, who knows that his article has at- 
tracted attention. I have had the privilege 
of presenting many articles through THE 
JEWELERS’ CrrcuLarR and other magazines, 
as you know, and have always regretted 
that they had not promoted more extended 
criticism by the readers. This would have 
given me pleasure, and admitted of further 
elucidation of the subject. 

In reference to the question of determin- 
ing inventory values, Mr. Engard does not 
agree with Mr. Wright, which is the reason 
I am prompted to address you this letter. 

Mr. Wright briefly states: “The inventory 
should always be taken at cost, or market 
value, whichever is lower.” Mr. Engard 
replies: “I have always advocated the 
taking of the inventory at the market price, 
no matter whether the market price be 
lower or higher than the original cost. It 
seems to me that to take inventory at 
market price when the market price is lower 
than the original cost, and not to take in- 
ventory at market price when the market 
price is higher than the original cost is 
inconsistent, and not in accord with good 
business practice. If the merchant should 
take a loss when the market price is lower, 
surely he is entitled to the gain when the 
market price is higher. It is a poor rule 
that will not work both ways.” 

The question of the correct method to be 
followed in the taking of inventories is not 
a new one, and may be considered as old 
as the question about the correct method 
of figuring percentages. I have had the 
auestion presented to me many times by 
the merchant. My first contention is, that 
the merchant never makes a profit until he 
sells something. His inventory is an asset. 
If he inventories his merchandise at a price 
greater than it costs him, he increases his 
assets, which results in the showing of un- 
earned profits in the balance sheet. No one 
can contend that such a plan is correct. To 
illustrate, if the inventory, at cost, totals 
$100,000, and the market advance shows 
that to repurchase the goods will cost 
$125,000, the merchant who inventories his 
stock at $125,000 will show on his balance 
sheet a profit of $25,000 which has not been 
realized. If we pay $10 for an article it 
is impossible to convince ourselves, at in- 


ventory time, that it cost us $15, because we 
know that if we wished to buy another it 
would cost $15. If a merchant succeeded 
in acquiring a 10 per cent. better discount 
than his competitor, it cannot be conceded 
that he should inventory his merchandise at 
a price 10 per cent. in advance of what it 
costs him. If the merchant is farsighted 
enough to buy on a low or rising market, 
good and salable merchandise, it is agreed 
that he is a shrewd merchant, and the re- 
sult is reflected in the profits realized at 
the time the goods are sold. Presenting 
these few simple reasons, I contend that 
under no circumstances should the mer- 
chant ever inventory his merchandise at a 
price beyond what it costs him. 

On the other hand, if the market falls, 
between the time of purchase and inventory, 
all unsold merchandise is to be inventoried 
at market prices. The fall .of the market 
compels: him to sell at a lower price to 
meet competition, thereby shortening his 
profits, which means a loss in his profits, 
at the time this merchandise is sold during 
the coming year, which loss should not be 
passed on to the next year, but is to be 
taken in the year in which the purchases 
were made. If he believes himself a 
shrewd buyer, by being well stocked on a 
rising market, thereby increasing his prices 
to the customers, then he must not fail to 
acknowledge and take his losses, when he 
finds himself overstocked on a falling 
market. To avoid future difficulties, this 
loss must not be passed on to the coming 
year’s business, If goods are not inven- 
toried at market values, the taking of the 
next year’s inventory may show the busi- 
ness has been operating at a loss. There 
are two values to every piece of merchan- 
dise, a cost, or market value, and a selling 
price. The difference between them is the 
gross profit. Every sale should realize its 
equivalent, or true gross profit, that we 
may be assured of each day’s business 
bringing a profitable result, as applied to 
gross profits. If a diamond is lost, no 
merchant will reason that it should be in- 
cluded in his inventory, because he believes 
that it may be found at some later time. 
It is imperative that we take our losses 
when they occur. 

I have tried to convey the thought that 
the principle which is applied to the taking 
of inventories on a falling market cannot 
be applied to the taking of an inventory on 
a rising market. Mr. Engard is of a dif- 
ferent conclusion, as his final statement is, 
‘Tt is a poor rule that will not work both 
ways.” 

I must agree with Mr. Wright, who 
states: “Inventory should always be taken 
at cost, or market value, whichever is. 
lower.” 

Very truly yours, 
BENJAMIN F. CorFtIn. 
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You can make “dollars” instead of 
“cents” every time you sell this unique, new 
thermometer. There’s as much profit in 
the sale of one Thermo-Vane as there is in 
a dozen or more ordinary thermometers. 
And to simply show it means a sale. For 
its novelty, its artistic handsomeness in- 
stantly appeal to everyone. 

The Thermo-Vane is a distinct adorn- 
ment to the most attractively furnished 
drawing room, boudoir or office. Adds to 
the richness and refinement of any home. 
Men and women of good taste “jump at the 
chance” to replace unsightly, hard-to-read 
wall thermometers with the attractive 


Thermo-Vane 


The Thermometer Beautital” 


The flag, traveling around the raised dial, 
which is graduated as plainly as the face of 
a watch, indicates the correct temperature at 
a glance. 

So sensitive that the warmth of your 
breath quickly moves the little flag that points 
to the temperature on the raised dial. And it 
is guaranteed to be absolutely accurate and 
durable. 

Made in many artistic designs and finishes. 

Don’t pass up this chance to get the big 
share of Thermo-Vane profits in your town 
before competitors skim off all the cream of 
the business. 

Write now for prices and our special propo- 
sition to dealers. 


Schaeffer & Budenherg 


MFG. CO. 
Manufacturers of S. & B. and Columbia Gauges, 
Recording Thermometers, Counters, Etc. 


Brooklyn, N. Y. 





















Zionist Candelabra 










PRICE The Only 
5 light—$20.00—list Candelab 
3 light—$ 17.00—list by a 
Stamped made 


H. & Z. in the United States, 


Delivery 
Immediate 


No. 283. Height 19 inches 
Controlled by 


HYMAN & ZASLAV 83 Bowery 














Take Advantage 


of our 


Quick Deliveries 


Large Assortments 


Adjusted Prices 
on 


SILVERWARE 
IVORY GOODS 
CUT GLASS 
CLOCKS 


Every Profit Counts 
Don’t Lose Sales 


L. LURIA & SON 


The Silver House 
100 E. Broadway New York City 


Tel. Orchard 3646 
































January 5, 1921. 


THE JEWELERS’ CIRCULAR 








y ———_— 


The Principles of Color Preference 























By M. Luckiesn, in Advertising and Setting. 
———[——> 
HERE are various strategic points AVERAGE FAVORABLE CHOICES. in many ways. As the infant of civilized 
7 from which to invade the vast, un- ie colors...... i po pos parents grows older he is taught and thus 
ig mM ¢ _ a eee 2 5 x ae 4 ° 
explored wilderness of the psychology of gg. 44.0 44.5 44.3 accumulates associations which combined 


color by means of experimental research. 
Obviously, it would appear possible to ob- 
tain a measure of the ranks of colors in 
their order of preference. In fact, by 
conducting the experiments in an approved 
manner very definite data has been ob- 
tained. One of these more extensive in- 
vestigations will be reported upon more 
or less in detail and the results will be 
supplemented by those of other researches. 


Six pure colors, namely, red, orange, 
yellow, green, blue and violet were first 
chosen for the work. The violet was in 
reality a bluish purple as most violet colors 
are in actual practice. Then six medium 
shades and six medium tints of these re- 
spective colors were chosen. This series 
of eighteen colors was then presented to 
the subjects by the approved method of 
“paired comparisons;” that is, each color 
was compared with each of the remaining 
seventeen colors. There are 153 combina- 
tions of eighteen colors taken two at a time. 
The order of presentation of the 153 pairs 
was determined by chance beforehand and 
was very haphazard, thus eliminating mem- 
ory factors. Furthermore, the greatest 
precautions were made to prevent the 
slightest suggestion. The subjects were 
instructed to forget everything else and 
live in a world of the color they were 
viewing. The aim was to eliminate asso- 
ciation as much as possible and to obtain a 
measure by means of the _ preferential 
method of the innate appeal of the various 
colors. The results are those of “absolute” 
preference of colors in so far as possible. 

The subjects were first and second-year 
college students; 115 males and 121 fe- 
males. The level of intelligence of the 
subjects in this investigation is of less im- 
portance because the fundamental prefer- 
ence is to be obtained as free as possible 
from the influences of association, and 
therefore of intelligence and culture. 


The investigation involved more than 
35,000 individual records of the preferred 
color of a pair of colors. Some of the 
readings were thrown out owing to illegi- 
bility or very obvious errors. The colors 
were numbered and were referred to en- 
tirely by number. 

In order to give an idea of the magni- 
tude of the investigation and to show the 
relative preference of the subject for 
tints, shades, and pure colors the following 
table is presented: 


TABLE NO. 1. 
Totat FavorasBle CHOICEs. 
115 Males. 121 Females. Both. 
Pure colors...... 7,399 6,836 14,235 
are 4,900 5,977 10,883 
| Serer 5,004 5,378 10,442 


This indicates conclusively that for this 
group of subjects pure colors are much 
preferred; that is, when considering colors 
for color’s sake, the pure colors are more 
preferred than tints and shades. The same 
results have been obtained for infants and 
savages, and evidences of this preference 
for the purer colors are available on every 
hand among primitive beings. From the 
viewpoint of absolute color preference, it 
appears that we are all savages regardless 
of age, nationality, creed, intelligence, or 
culture. 


Color for Advertising 

The interpretation of these results for 
use in advertising indicates that at least 
wherever color is used purely for color’s 
sake, pure colors should be chosen. ‘Thar 
is, where the color has no bearing upon 
the advertised product or its use, it should 
be pure or saturated. This is an important 
point in choosing a color for a trademark, 
for a package, or for any purpose where 
the color does not involve esthetics, har- 
mony, or anything measured by intelli- 
gence or culture. This does not mean 
that pure colors should not be used in 
other cases. This general preference for 
pure colors indicates that attention will be 
gained by their use and therefore they 
should be used in every case where other 
considerations do not rule against them. 
Furthermore, it is well to choose colors 
which possess the most powerful innate ap- 
peal; that is, colors ranking high in the 
preference order of pure colors. This 
further step is discussed later. 

At this point it is well to dwell upon 
the difference between absolute and rela- 
tive color preference. There are sufficient 
data to prove that savage, infant, and civil- 
ized man are similar in their absolute 
erence. That is, when colors are chosen 
for color’s sake, entirely divorced from 
associations such as artistic usage, pure 
colors are predominantly preferred. Prim- 
itive races display their taste for pure col- 
ors in their dress and in their primitive art. 
Their languages contain words for only 
the conspicuous colors. Names for red 
appear in nearly all primitive languages; 
yellow in most of them; green in com- 
paratively few; and blue is rather rare. 
There still exists among civilized beings 
a tendency to confuse bluish green, blue- 
green, and greenish-blue. 

Intelligence and culture are the results 
of associations. Taste, for example, is a 
development of civilization or culture. The 
infant of civilization possesses few associa- 
tional ties. He is like a primitive man in 
this respect. In fact, he is a primitive man 


are in reality what is termed education. 
Intelligence, taste, culture, etc., conspire 
toward complexity. The infant of uncivil- 
ized parents, as he grows older, does not 
progress far from his original mental. state, 
as compared with the first infant. 

In studying the environments amid 
which civilized beings choose to live, it is 
obvious that the purer colors are no longe1 
preferred. Tints and shades of pure col- 
ors and shades of tints predominate. Thus 
absolute preference gives way to taste. 
For the sake of a name as opposed to ab- 
solute preference, the term relative prefer- 
ence is used here to indicate the preference, 
as indicated by normal civilized subjects in 
which associations and all the complexities 
of civilized life play parts. However, the 
data already presented is of real value to 
the advertiser if he will use it with judg- 
ment based upon a broad view of the com- 
plex psychology involved. 

The data obtained in the investigation 
under consideration will be analyzed fur- 
ther. Owing to the confusion arising from 
the large figures representing the actual 
number of choices, the data has been re- 
duced to percentages and preference orders. 
In Table 2 the results of the total prefer- 
ences for each of the eighteen colors have 
been reduced to percentages of the average. 
For example, the sum of the figures in one 
column is approximately 1,800, and there 
being 18 colors, the average number of 
choices would be 100 for each color. The 
actual numbers represent the percentage of 
preference attributed to the respective 
colors by the averaged group. The mean 
values are presented to the nearest whole 
number. 

TABLE NO. 2. 
PERCENTAGE OF AVERAGE PREFERENCE. 


Mean of Mean of Mean of 
115 121 236 
Color. Males. Females. Subjects. 
Red— ' 
BO cc hvien soe 148 141 145 
602s Pauls 104 80 92 
A ere 97 99 98 
Orange— 
WME ua diea weders 112 103 108 
i a er eee 56 89 72 
ee eee 71 65 68 
Yellow— i 
sa rsa 93 91 92 
eee ae 68 97 83 
CIMMO oelieis on 55 44 50 
Green— 
Pure Vuceddag. San 105 113 
EERO.) 244 ood ca 70 94 82 
NE et caedews 84 101 93 
Blue— 
i 164 120 142 
Eis 5: Sepa 4 117 112 114 
ee 109 111 110 
Violet— 
3 128 116 122 
BiB 3. Sick et 94 119 107 
So ee ae 108 113 111 
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Arrow Manufacturing Co, 


77-89 Wooster St. New York City 


Manufacturers of Better Grades of 


JEWELRY BOXES—DISPLAYS—TRAVELERS’ TRAYS 


Made for all Articles of Jewelry. 


Stock Numbers:— 


No. 100 to hold 16 Convertible Watch No. 104 to hold 30 Belt Buckles. 
Bracelets. “104% to hold 24 Belt Buckles and 1] 





: , * 102 to hold 36 Knives. Belt. 
- * 103 to hold 15 Ribbon Watches ** 105 to hold 18 Gents’ Watch 
All Trays Have Reinforced (with Grooves). Ligne. er 
** 10314 to hold 20 Ribbon Watches “106 to hold 15 Gents’ Watches 16 
Metal Corners (20 Individual Pads). Ligne. 
Also for Lockets, Links, Scarf Pins, etc. * 107. to hold 10 Sautoir Watches 


(10 Individual Pads). 
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Full Size Newspaper Cut 
Ask for No. J 120 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co., Inc. 
Brisbane Building Buffalo, N. Y. 


American Art Enamelers 
ENAMELERS 


on Dials, Watches, Vanity Cases 


Work of the Highest Grade 
315 Fifth Avenue New York 


BEN. F. SHUMSKY MAX SHUMSKY 


ete. 





























The Buyers’ Directory 
Price, $1.00 The Jewelers’ Circular Pub. Co., New York 
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SAMPLE CASES—TRAYS—TRUNKS 


Complete Outfits for Jewelry Salesmen 








AGENTS FOR “FABER UTICA” JEWELRY TRUNKS 


Rueckert Manufacturing Co. vie tile 
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een in Table 2 that the pure color 
s more preferred than the other 
me group with the exception 
Even in this case there is 
fittle difference between the rank of - 

“pyre” yellow and the “tint.” In general, 

the colors near the ends of the spectrum 

(violet, blue, red) and purple are generally 

more preferred than the colors near the 

middle of the spectrum, namely, green, 

d orange. 

a waotinr >a in which twelve 
pure colors were used, but only fifteen 
observers of both sexes the order of pref- 
erence for the colors was: deep blue, deep 
red, red-purple, blue, green, orange-red, 
yellow-green, orange, yellow-orange, yel- 
low, lemon yellow. These results: are not 
as dependable as those under consideration 
because of the fewer observers, neverthe- 
less they check the conclusion that the 
colors near the ends of the spectrum and 
purple are more preferred than the other. 
This apparently is an established fact and 
speculation upon the reason for these re- 
sults will not alter the facts. However, it 
appears that the preference order is quite 
the reverse of the order of preference, as 
indicated by our surroundings such as wall- 
coverings and furnishings. It appears that 
with the freedom from the ties of taste 
the novelty of the rarer pure colors, blue, 
violet and red, appeal to us in our “savage” 
state. Surely where color may be chosen 
in advertising without regard for anything 
else, the foregoing is a guide which, if 
followed, will result in the choice of colors 
of superior initial appeal and consequent 
attention value. 

In Table 3 the colors have been listed 
according to their order of preference. 
This permits of a quick survey, but the 
reader is cautioned that Table 2 contains 
the fundamental data. In Table 3 a whole 
step in rank is not of equal value in every 
case as will be seen in referring to the 
actual data in Table 2. In Table 3 it will 
be noted that the pure colors predominate 
at the top and the tints and shades of mid- 
spectrum hues predominate toward the bot- 
tom. The pure color is indicated by the 
name, and tints and shades by the addition 
of T and S, respectively. A pure color, 
though preferred to its tint or shade, may 
be so low in the preference scale as to rank 
far down in the order of preference of the 
18 colors. This is true of yellow, for ex- 
ample. 

In Table 4 the pure colors, tints, and 
shades have been separated and the prefer- 
ence order for each group is given. It is 
seen that the admixture of white (a tint) 
and the admixture of black (a shade) in 
some cases greatly displaces the color from 
the position of the pure color in the pref- 
erence order of pure color, nevertheless, the 
ranks are surprisingly consistent. 

A similar investigation though not as 
extensive was conducted with the aim of 
obtaining definite data pertaining to prefer- 
ence for combinations of pairs of colors. 
Fifteen different colors were laid on a table 
and the subject was asked to choose the 
pair which he most preferred. Almost in- 
variably this was a pair of closely comple- 
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mentary colors. After recording these 
colors they were separated and placed again 
among the scattered group. Another pair 
was then chosen by the subject, any color 
TABLE NO: 3. 
ORDER OF PREFERENCE OF 18 Cotors. 


Rank. Male. Female. Both. 

1 Blue Red Red 

Red Blue Blue. 

3 Violet Violet T Violet 

4 Green Violet Blue 5 

5 Blue ye Violet S Green 

6 Orange Blue T Violet S 

7 Blue S Blue S Blue S 

8 Violet S Green Orange 

9 Red y Orange Violet T 
10 Red Ss Green S Red Ss 
11 Violet T Red S Green S 
12 Yellow Yellow T Yellow 

13 Green S Green T Red ¥ 
14 Orange S Yellow Yellow T 
15 Green T Orange T Green T 
16 Yellow T Red. T Orange T 
17 Orange T Orange S Orange S 
18 Yellow S Yellow § Yellow §S 
being used as often as desired. This pair 


was recorded and again placed amid the 
group. This was continued until ten pairs 
were recorded. At least one-half of the 
pair chosen were approximately comple- 
mentary colors and rarely were combina- 
tions chosen which were close together in 
the spectrum or “color-circle.” The color- 
circle is an arrangement of the circumfer- 
ence of a circle. The order of the spectral 
colors is violet, blue, green, yellow, orange, 
red. The two ends are joined by a se- 
quence of purples beginning with red-purple 
at the red-end of the spectrum and joining 
the violet end with a violet-purple. 

Area exerts an influence or preference 
and there is some indication that as the area 
increases, that is, as the space which the 
color occupies in the visual field increases, 
there is a tendency to prefer less saturated 
colors. This point is unestablished and has 
little value in considering color in adver- 
tising because advertisements occupy such 
a small portion of the visual field. 

Certain sex differences are to be noted. 
For example, the female group preferred 
the pure red above all the colors with blue 
second. The order is reversed for the male 
group, blue ranking first and the red sec- 
ond in the order of preference. This has 
been firmly established by other experi- 
ments. In fact, all the points emphasized 
in the foregoing have been corroborated by 
other investigations so that the general 
conclusions may be considered as _ thor- 
oughly established. 


TABLE NO. 4. 
Orper OF PREFERENCES FOR HuvEs, TINTS AND 
SHADEs. 
Male. Female. Both. 
F © ’ aa é 
g-2 9 ¢ v3 gz 3 
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Summary on Absolute Color Preference 

The following are the general conclusions 
pertaining to color preference when the 
colors are chosen for color’s sake alone, 
that is, apart from any other consideration. 

Pure or saturated colors are more pre- 
ferred than tints and shades when colors 
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are considered apart from anything else; 
that is, when colors are judged for color’s 
sake alone. 

Civilized man, infant, and savage ex- 
hibit in general the same absolute color 
preference. 

The innate appeal of pure colors is gen- 
erally much more powerful, at least, ini- 
tially, than tints and shades. 

Pure colors possessing hues near the 
ends of the spectrum are more preferred 
than those of a mid-spectrum hues. That 
is, red, blue and violet and their tints and 
shades (also purple) have a stronger innate 
appeal than green, yellow and orange, and 
their modifications. 

These absolute color preferences are quite 
opposed to those resulting from taste. 
That is, when colors are judged in connec- 
tion with their use and combinations, in 
other words, when the elements of taste 
and culture enter, the tints and shades are 
chosen which are least preferred under the 
other condition or basis of judgment. 

There are various possible reasons for 
this preference for pure colors such as blue, 
violet and red, but the simplest and appar- 
ently the strongest is that of novelty. 
These colors are relatively rare amid every- 
day environments. When they do occur 
they usually occupy very small areas or 
very small portions of the visual field. 

In advertising, wherever color is used 
merely for color’s sake without any rela- 
tion to taste or harmony or to the de- 
scription or application of the advertised 
product, the choice of colors should rest 
largely upon the foregoing absolute color 
preferences. This would be true in such 
cases where a spot or border of color on a 
page is used solely to attract attention; in 
the case of a color for a package, symbol 
or trade-mark; and in many other applica- 
tions of color in advertising. 

The most generally preferred pairs of 
colors consist of complementary colors. 
Pairs of colors possessing hues close to- 
gether rank low in the scale of absolute 
color preference. 

Blue is more strongly preferred than 


_ other pure colors by men with a red a close 


second. Red is more strongly preferred 
by women with violet and blue closely fgl- 
lowing. 
Relative Color Preference 

Color preference of the relative type 
may be studied upon every hand. The use 
of color as influenced by taste, habit, intel- 
ligence, environment, etc., is evidenced in 
decorations and furnishings of. interiors, in 
dress, in painting, etc. The choice of color 
in advertising may be safely based upon 
the artistic sensibility or the taste of the 
individual if he is certain that his sensi- 
bility and taste are representative of the 
group to which his advertising is intended 
to appeal. Scientific investigation is of 
little value in this field. Daily observation 
and studies of taste and harmony of color 
and appropriateness will yield the data 
necessary. 





Teacher—“Can anyone give me a sen: 
tence with the word “disarrange” in it?” 

One of her most promising, a young son 
of Italy, said, “Yas, teach; evera morn 
wen da fire she go out, my ol’ man. he 
say, “Dam disa range.” 
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Pendant 
and Bow 
Patented 
. 


Waltham Colonial A 


Extremely thin at no sacrifice of accuracy 


Maximus movement 21 jewels 
Riverside movement 19 jewels 


$200 to $325 or more 


depending upon the case 





The Waltham Scientific Main Spring— 


The Power That 


HE Main Spring is to a 
watch what gasoline is to 


an automobile—the power 
that drives the mechanism. 


With this difference—that the 
Main Spring of a watch must 
supply power with a constant and 
even tension—with no accelera- 
tion or diminution in order to se- 
cure accurate time-keeping. 


A Main Spring should measure in 
length, width and thickness cor- 
rectly for the particular size of 
watch it is to fit—as, for example, 
a Main Spring for a gentleman’s 
size high-grade watch should 
measure 25 inches in length and 
be approximately three times the 
thickness of a human hair. 

The problem that confronted watch- 
makers was to produce a Main Spring 
without any variation of thickness for 
its entire length. This problem was 


solved by John Logan, an inventor of 
the Waltham Watch Company, who 


“Drives” Your Watch 


perfected a method and created the 
machines which have made Waltham 
the largest and most famous Main 
Spring producers in the world. 


The superior time-keeping ability of 
Waltham Watches created a_ world 
demand for Waltham Main Springs, 


You will observe in the illustration 
(above) that a unique feature of the 
Waltham Main Spring is the reverse 
curve, so difficult to produce, yet so 
essential to time-keeping depend- 
ability. 

This reverse curve adds power as the 
spring tension diminishes, giving the 
Waltham Watch an equality of mo- 
tive power during the twenty-four 
hour interval of winding. 


From the brief description and proof 
it is easy to understand that the un- 
scientific hand-made Main Spring will 
cause erratic time-keeping and dissat- 
isfaction. 


The Waltham Scientific Main Spring 
protects the money you pay for a 
watch and provides another important 
reason why your Watch Selection 
should be a Waltham. 


This story is continued in a beautiful booklet in which you will find a liberal watch 
education. Sent free upon request. Waltham Watch Company, Waltham, Mass. 


WALTHAM 


THE WORLD'S WATCH OVER TIME 
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Written expressly for The Jewelers’ Circular by Lester B. Pratt 




















Autnmor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast in ustrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a_ com 
petent watchmaker or watch repairer should bh- 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘“‘old 
stuff”? to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Dec. 1.) 

QuesTIon—How shall we proceed to fit 
the hour wheel, so that it will operate 
properly in the dial train? 

ANSWER—Assuming that we have figured 
the dimensions of the hour wheel teeth cor- 
rectly, they should mesh properly with the 
leaves in the minute pinion; we can be abso- 
lutely sure of this by an actual trial. Our 
first operation will be to ream out the pipe 
of the hour wheel to fit the cannon pinion. 
The best way to do this reaming is to grip 
the pipe of the hour wheel in a wire chuck. 
We should grip the pipe loosely at first, then 
run the lathe slowly and observe if the face 
of the hour wheel runs true. We can easily 
true it by holding the thumb nail against it 
while the lathe is revolving. When the 
wheel runs true then we should grip it se- 
curely enough to stand reaming. With a 
tube of thin metal, such as the pipe of our 
hour wheel is, we should not grip it any 
tighter than barely necessary to hold the 
wheel as the metal is easily distorted and 
the wheel thrown out of true. Assuming 


that the wheel is held true in the chuck, 
then we will select a cutting broach of 
proper size and proceed to ream the pipe 


carefully to fit the cannon pinion. We 
should try the cannon pinion in the hole 
frequently to determine when the proper 
size hole is made, as the metal is reamed 
out very rapidly. If we wish an extra nice 
job, we may do the final reaming with a 
round broach, which will smooth the hole 
and leave it highly polished. 

Assuming that the hole fits the cannon 
pinion properly, then we may remove the 
wheel from the chuck, and try it in the dial 
train with the minute wheel and pinion and 
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cannon pinion in position. Assuming that 


the teeth of the hour wheel mesh properly 
with the leaves of the minute pinion, then 
we may examine the thickness of the teeth. 
The teeth of the hour wheel should not 
extend above the top of the minute pinion 
leaves. The best condition is attained when 
the upper surface of the hour wheel is 
slightly below the upper surface of the min- 
ute pinion. This allows ample contact ot 
the teeth and leaves with no tendency for 
the hour wheel to “ride” on top of the 
minute pinion. To attain this condition it 
may be necessary to turn a slight amount 
of metal from the under side of the hour 
wheel to fit over the base of the cannon 
pinion. The proper condition is attained 
with just a slight amount of freedom be- 
tween the under surface of the hour wheel 





and the upper surface of the minute wheel. 
Then we may reduce the thickness of the 
hour wheel, if necessary, so it will be below 
the upper surface of the minute pinion. 

Our next operation will be to fit the top 
of the hour wheel pipe, which should be 
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formed so that the top of the pipe is slightly 
lower than the minute hand shoulder of 
the cannon pinion. Then we should turn 
the diameter of the hour wheel pipe to fit 
the hour hand. Each of these operations 
may be quickly performed with the hour 
wheel held in a wheel chuck. 

If we wish a first class job in every re- 
spect, we would gild the finished hour 
wheel, and make it the equal of any factory- 
made product. 

Question—How shall we proceed to 
make a train wheel,.such as a center, third 
ar fourth wheel? 

ANSWER—The dimensions of the train 
wheel and teeth are figured in the same 
manner as given for the hour wheel, but 
the wheels must be sawed out to produce 
the five arms and web in such wheels. This 
is easily marked out, by cementing a piece 
of brass plate of the proper thickness to a 
cement chuck. Having determined the 
proper outside diameter of the required 
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5 Reasons Why You Should Use 


V.T.F. Watch Glasses 








Because they are the most perfect in quality. 
Because they are most exact in size. 


Because large stocks of them are carried by nearly 
all material jobbers. 


Because you can get better and prompter service 
when you order them from jobber. 


Because they cost only a -trifle more than inferior 
glass. 


HAMMEL, RIGLANDER & COMPANY 


Exclusive Importers 


New York U. S. A. 
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e will mark a circle of this diam- 
wheel, a tees of the brass plate, by hold- 


eter on the 
ing a scri 
Jathe is Trev 


ber against the plate while the 

olving. Then we —— 

within this circle, allowing 
another circ in which to cut the teeth. 
niga also scribe a circle in the center 
ihe diameter of the pinion to fit the 
ser » also a circle to form the hub of the 
wheel. ; ; 

We will mark the width of the arms by 
setting the hand rest slightly above center 
and drawing five straight lines from the 
center to the outside, setting the index plate 
to divide the wheel blank into five equal 
spaces. Then we will set the hand rest slight- 
ly below center and draw lines parallel with 
those previously drawn. Our next opera- 
tion will be to remove the plate from the 
cement chuck, clean of the cement and drill 
a hole in each segment to be removed. Then 
we will saw out the segments with a fine 
jeweler’s saw. Then we may soft solder 
the wheel to a cement brass and proceed to 
cut the teeth in the same manner as de- 
scribed for the hour wheel. The final siz- 
ing to fit the pinion may be done after the 
teeth are cut and the wheel stoned smooth, 
by holding the wheel lightly in a wheel 
chuck. 

Question—What type of cutter is most 
suitable for cutting steel wheels, such as 
crown, inter-setting and  inter-winding 
wheels and pinions? 

ANSWER—While a fly cutter is very good 
for cutting all kinds of brass wheels, it is 
not at all suitable for cutting steel wheels 
and pinions. For such work, we shall re- 
quire a multiple-edged cutter which is 
termed a “pinion cutter,” and in the case 
of larger machine gears, etc., a “gear cut- 
ter.’ The various types of “pinion cutters” 
will be described in detail later on. 

Question—What kind of an attachment 
is necessary in order to use the pinion 
cutters? 

ANSWER—To use the pinion cutters, we 
shall require an attachment similar in de- 
sign to the fly cutter attachment, but it 
must be made heavier and more rigid to 
avoid vibration as much as possible. 

There are regular pinion cutter attach- 
ments made to fit most lathes and excellent 
cutting may be done wih them, but we 
are going to describe an attachment which 
can be made by the ambitious student and 
much useful experience will be gained in 
the making of this attachment. 

Referring to Fig. 41, which is a sectional 
drawing in elevation: “A” is the frame, 
which should be made of soft steel, and any 
first class machinist can do the rough work. 
A hole five-eighths of an inch in diameter 
should be drilled and reamed through the 
frame to take the spindle bearing “H.” The 
part of the frame shown at “Al” should be 
formed to fit the tool post of the slide rest. 

A hole should be drilled and tapped for a 
3/16 by 32 thread screw, shown at “I.” 
The screw, “I” (which is also shown in 
detail), is a taper locking screw, and is 
used to lock the spindle bearing “H” in 
Position. Fig. 42 shows respectively, the 
top and bottom view of the frame “A,” and 
indicates the action of the locking screw. 
The spindle bearing “H,” should be made 
of Stub’s tool steel, five-eighths of an inch 
in diameter by one inch in length, and a 
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three-eighths hole drilled clear through to 
take the spindle, shown at “B.” The spindle 
bearing should be turned to a 45° angle 
inside each end. The spindle bearing 
should be hardened by heating to a cherry 
red, and quenching in cottonseed oil, then 
drawn to a dark straw color. Then the 45° 
angle on each end should be lapped smooth 
and polished. The lapping may be done 
with a 45° brass taper made to fit the tail- 
stock spindle. The spindle bearing may be 
held in a wheel chuck while being lapped. 

The spindle shown at “B” should be 
made of Stub’s tool steel five-eighths of an 
inch in diameter by two and one-half inches 
in length. The spindle should be centered 
carefully, then drilled and tapped to take 
the % by 40 thread cap screw shown at “C.” 
The cutter shoulder may then be turned. 
It should be one-quarter of an inch in 
length by .190 in diameter. Another 
shoulder one-quarter of an inch in length 
by one-half inch in diameter should also be 
turned just back of the cutter shoulder. 
The opposite end of the spindle is next 
turned to five-sixteenths of an inch in diam- 
eter by two inches in length, and the end 
threaded to take a 40 thread adjusting nut 
shown at “G.” 

The cutter end of the spindle we will 
turn to a 45° angle to match the 45° angle 
in the spindle bearing “H.” The spindle 
should next be slotted to take the thimble, 
“D,” and the steel pulley center, “E.” The 
spindle may be hardened by heating to a 
cherry red and quenching in cottonseed oil. 
It should then be drawn to a dark straw 
color. Any piece of steel of such dimen- 
sions should always be plunged lengthwise 
in the quenching fluid to avoid danger of 
distortion. 

The spindle may next be ground and 
lapped smooth on the end to take the 
thimble “D.” The thimble should be made 
of Stub’s tool steel and turned to a 45° 
angle to match the spindle bearing “H.” A 
small hole is drilled in the thimble and a pin 
fitted to engage the slot in the spindle, but 
the pin should not be driven in until the 
thimble is lapped to fit. The pulley center, 
“E,” may be made in the same manner with 
a small hole drilled and pin fitted to engage 
the slot in spindle. The thimble and pulley 
center should each be turned about .002 
undersize to allow for lapping, after they 
are hardened and tempered. 

We wil! next assemble the thimble, pulley 
center and adjusting nut on the spindle, and 
lap the 45° angles true to match the angles 
in the spindle bearing “H.” The pufley 
“F” may be made of hard rubber two 
inches in diameter by five-sixteenths of an 
inch in thickness. The hole in the pulley 
should be turned about .005 undersize and 
forced onto the pulley center “E.” This is 
easily done by rounding off one edge of 
the pulley center a trifle and using a heavy 
vise to force the wheel on. The cap screw 
“C” may have a one-sixteenth hole drilled 
in the edge, and a small rod is used for 
drawing the cap screw tight against the 
cutters 

The cutter shoulder should be ground and 
lapped with the spindle running in its own 
bearings, to insure accuracy. It should be 
lapped to .1885 diameter. Then when we 
make a new cutter, we may drill a hole in 
our pinion blank with a standard 3/16 drill, 
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which will allow .001 for lapping to size 
after hardening. We will also make two 
washers about 1/16 and % to fit the cutter 
shoulder, to be used as fillers with cutters 
of various thicknesses. The washers should 
be of the same diameter as the cap screw 
“C,” and must be lapped to fit the cutter 
shoulder accurately and also lapped flat and 
of uniform thickness. It is hardly neces- 
sary to harden them, but they must be true 
in every respect. 
(To be continued) 





What Time Is It by the Sun, 
Earth and Moon? 


W Hat is said to be an improved astro- 

‘nomical clock represents the ideas and 
unrelenting work of an ingenious Chica- 
goan, Michael Bulka. This clock exempli- 
fies and illustrates the movements of the 
earth and moon around the sun, with the 
moon swinging about the earth. These 
various movements, in concert with the 




















INTERESTING ASTRONOMICAL CLOCK 


actual happenings, typify the four seasons. 

In a glass dome surrounding the clock 
are three globes representing the sun, earth 
and moon. This group shows how the sun 
illuminates the earth and moon; how the 
earth revolves around its axis every twenty- 
four hours, giving us both day and night; 
how the earth travels around the sun, giving 
us the four seasons of the year; how the 
moon revolves around the earth, thus chang- 
ing its illuminated area; and how the earth 
and. moon together revolve around the sun, 
giving us the twelve months in the year. 
The eclipse of the sun and moon, when they 
occur, are plainly depicted by the mechan-- 
ism. The globes representing the sun and 
the moon have been coated with phosphorus 
preparation which radiates rays of light. 
The clock has two dials indicating time of 
the year and of the day.—Scientific Ameri- 
can, 
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CROWN WATCH GLASSES 


The Standard for over fifty years 


Always Made in France 
At One and the Same Factory— 
Now, Before and During the War 


Clear and White—Easiest to Fit— 
Least Breakage 





Crown Watch Glasses are Labeled with the 
Correct 16th and Corresponding Metric Size 





FOR SALE BY JOBBERS 


SUSSFELD, LORSCH & SCHIMMEL, Importers 
90-94 Maiden Lane, New York 
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Why a Good Watchmaker Will Quit His Job 


Interesting Correspondence of a Watchmaker to The Jewelers’ Circular 


























_ 
_— 
es have been written in THE 
acess’ CircuLar on horology and 
tts of subjects, but for the past 10 
all ~f" h , t come across the very deli- 

ears I have no : m 
on and important question, Why are so 
peal good watchmakers quitting their j — 
with concerns for which they have worke 
4 number of years * 

No doubt there are many answers, some 
quite complex. In the following paragraphs 
| will relate a series of facts which led one 
good watchmaker to quit his job. I am 
sure, that although this story 1s only a 
single instance, the manner and circum- 
stances which led to the rupture are to- 
day being duplicated in many firms. The de- 
tails may vary, but the motives, the cir- 
cumstances have their exact counterpart in 
hundreds of concerns. If I succeed by 
means of this article in bringing about a 
realization on the part of employers as to 
the possibility of the existence of similar 
conditions in their shops and their investi- 
gation, I shall feel that I have done a 
service to our great industry. 

A few weeks ago I met an old friend of 
mine, a watchmaker who has a wide repu- 
tation as one of the finest mechanics in the 
watch-world. He was foreman in the re- 
pair shop of a large concern. This shop 
was at one time the pride of the concern, 
and was made up of expert watchmakers. 

i asked him about his firm and, to my 
great surprise, I learned that he had quit, 
that he is now with a much smaller con- 
cern where in spite of less remuneration 
he was perfectly satisfied and happy. I 
could not understand why he had left a 
big firm where he had been for so many 
years and gone to a small insignificant one. 
I asked him to tell me the reasons for his 
doing so and this is his story: 

“My job as foreman in the large firm re- 
quired that I have an assistant in the store. 
This assistant would take in the work, set 
the price, and deliver the goods. He did 
his work very satisfactorily. It happened, 
however, that he had under him a Mr. ——, 
who was unscrupulous, ambitious, not much 
of a worker but very glib of tongue. This 
latter quality gained him much influence 
with the heads of the firm. He used this 
influence against my assistant, finally dis- 
placing him and getting his job. 

_ “T now had a man under me, who knew 

nothing of the essentials necessary to the 
management of that department. You see, 
it wasn’t his ability as a worker—it was his 
influence that got him this important posi- 
tion. You can readily imagine the trouble 
the change of men meant for me. 

“For 15 years the firm never dictated to 
me as to the amount of work to be gotten 
out of the men. The motto of the shop 
was good work. Quality was the object, 


not quantity. This principle was at once 
smashed by the new assistant, who, wishing 
to make an impression, cut prices and piled 
all kinds of work on me. Complaint upon 
complaint came from all sides that the 
work was not done on time, it wasn’t done 
well, that the men in the shop were irregu- 
lar, in short, Mr. —— complained that 
there was no system in the shop. There 
again, the man’s glib tongue helped him. 
He blamed it all on me. He told the heads 
of the firm that if he could only get a fore- 
man who saw things the way he did, every- 
thing would be alright. Being a worker 
and not a talker, I could not make as good 
an impression as he did. The bosses did not 
investigate. They yielded to Mr. ——. A 
new foreman was obtained and I was rele- 
gated to the bench. 

“The new foreman was a mediocre watch- 
maker, not very particular about the work 
and, above all, had no system. He had no 
idea of how to divide up the work among 
the men. The distribution of work is very 
important. Not all men possess the same 
degree of skill, dexterity and speed. Some 
men are good at one thing, others at an- 
other. A sane distribution of the work to 
the men, according to their qualities and 
capacities, saves time, labor, and grumbling. 
The heads of my firm should have looked 
for such executive ability in the man they 
chose for foreman but this they neglected 
to do. 

“The result is obvious. The men in the 
shop became discontented and began to drop 
out one after the other. The place went 
to pieces. We had to send our work to 
other repair shops. At last it became evi- 
dent to my employers that their new choice 
was a failure and I was recalled to save 
the shop. 

“But it was no longer the same shop. 
Only a couple of the old men remained. I 
realized that I must take things in my own 
hands if I were to accomplish anything. 
I insisted on taking care of everything, 
setting prices, distributing work and exam- 
ining it.when returned from outside re- 
pairs. I had no faith whatever in Mr. 
I knew that he was not capable of 
even regulating a watch, and he knew that 
I knew. He feared lest he lose his job, for 
were I to succeed in putting life into 
the shop, that would certainly be the 
case. He therefore put every hindrance 
in my. way in every manner. He forced 
his way into everything. He cut prices, de- 
layed work. Again, complaints came from 
all sides. 

“The bosses couldn’t understand it. They 
inquired—but here Mr. ——’s cunning saved 
him. He made a scene and threatened to 
leave, saying he would establish a business 
of his own, and knowing everyone in the 





jeweler’s field he would drive our firm out 
of business. That was ridiculous. But he 
had his friends among the bosses. He was 
their ‘favorite son’; he had his ‘standpat- 
ters.’ They decided to keep him. There 
was only one thing for me to do, and that 
was to leave. So I left, disgusted with the 
whole place. 

“I now have a job in a smaller firm— 
but I am happy. My work is appreciated.” 

This case is certainly an interesting and 
instructive one. It shows how an inefficient 
and incapable worker can, through cunning 
and politics, drive a good worker from his 
job And by the way, the good 
worker, for some reason or other, is not a 
man who consciously procures for himself 
influence with the firm. Perhaps, it is be- 
cause he is too busy with his work to think 
of that. Many are the firms that have their 
“favorite sons,” their “standpatters” and not 
only do they lose money and trade through 
inefficiency, but also the services of their 
more conscientious and able men. The 
case shows how important it is to make a 
thorough investigation of conditions as 
they exactly are before making a change of 
men in a repair shop. aoe 


Helpful Rules for Watchmakers 


Rules and Practice for Adjusting Watches. 
—By Walter J. Kleinlein, Author of “The Watch 
Adjuster and His Work.’ Published by Walter 
Kleinlein, Waltham, Mass. 

THE author of this little book has con- 

tributed some very excellent articles 
to the Horological Department of THE 
JEWELERS’ CIRCULAR, and readers are famil- 
iar with his name. He is a practical watch- 
maker of several years’ experience. Every 
watchmaker will find this a handy little vade 








mecum. Among the interesting chapters 
are the following: “The Compensation 
Balance,” “Equipment for ‘Temperature 


Adjusting,” “Difference in Observatory and 
Commercial Systems,” “Some Practical 
Methods of Correction,” “The Middle Tem- 
perature Error” (why this error exists and 
what it consists of; how nickel steel bal- 
ances overcome this error). 

In Part 2 are described “The Adjustment 
to Isochronism and Positions.” This con- 
sists of ten chapters and is very compre- 
hensive. 

Part 3 comprises “Special Notes,” with 
suggestions for truing the balance, posing 
the balance, truing hair springs, treating a 
rusty hair spring, essentials and non-essen- 
tials in treating watches, etc. The volume 
is illustrated. 








Splitting the air with noise—Shake- 
speare. 
Loudness is impotence.—Lavater. 
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WATCH GLASSES 
None Better! 








FOUR FUNDAMENTALS: 
GAUGE FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 
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CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuEsTION No. 3779.—Water Proof and 
Acid Proof Cement.—What kind of cement 
can I use that will not be affected by water 
or acids? J. L. 

Answer—A very reliable cement, one 
that will resist the action of water and most 
of the acids, is prepared as follows: Finely 
powdered litharge, fine, dry, white sand and 
plaster-of-paris, each three parts, pulverized 
resin one part. Mix the above ingredients 
into a paste with boiled linseed oil, to 
which a little Japan drier has been added, 
and let it stand for four or five hours be- 
fore using. Best results are obtained by 
making the cement up fresh for each job, 

_as it loses strength if allowed to stand very 

long after preparing. This cement is espe- 
cially good for cementing enamel letters to 
store fronts, also for repairing marble, slate 
and onyx clocks. 


Question No. 3780.—Proper Use of Ring 
Stick—Please explain the proper way to 
measure a ring on the ring stick. Should 
the edge of the ring come to the size mark 
or should the center of the ring be on the 
line? I am continually getting mixed on 
this proposition? G. P. 

ANSWER—There seems to be considerable 
difference of opinion in regard to the proper 
method of using the ring stick for measur- 
ing rings. We always say that the edge of 
the ring should come to the mark, while 
others and even some manufacturers, con- 
tend that the center of the ring should be 
on the mark. This is not correct, because 
any ring which is properly made is a sec- 
tion of a tube inside, and consequently is 
the same size in the center as it is on either 
edge. The ring stick is made tapering, and 
when a ring is pushed on the stick as far 
as it will go, it is obvious that the edge of 
the ring indicates the size clear through the 
ring, center and both edges are alike. If 
we measure a ring on the center, it would 
make very little difference in a narrow ring, 
but in a wide ring, the difference would 
amount to quite a bit. An allowance must 
be made for wide rings, but this does not 
change the correct method of measuring 
as explained. 

Question No. 3781.—Gold Varnish for 
Fine Instruments.—/ recently had in for 
repairs, a physician’s microscope. The in- 
strument did not have a very good finish 
and I put some shellac on it, which made it 
look worse yet. What kind of varnish is 
used to produce the golden shade on such 
instruments? I have quite a bit of such 
goods for repairs. G. M. M. 

Answer—The class of instruments which 
you mention are usually finished with a 


special golden lacquer, at the present time. 
We have used a special golden varnish for 
this purpose, though, and have obtained 
most excellent finishes; in fact, very much 
superior to any lacquered surface. The 
varnish is prepared as follows: Gum shel- 
lac, in flakes, 90 parts; gum copal, 30 parts; 
dragon’s blood, 1 part; red saunders wood, 
1 part; grain alcohol, 600 parts. Any drug- 
gist can prepare this formula for you if you 
are unable to obtain the grain alcohol; de- 
natured alcohol may be used also, but it 
does not give quite as good results. The 
varnish may be applied with a fine camel’s 
hair brush and the instruments should be 
previously cleaned and highly polished. 


Question No. 3782.—Annealing Furnaces. 
—Is there such a thing on the market as 
an annealing furnace which does not tarnish 
the surface of gold and silver when it is an- 
nealed. We understand that there is a va- 
cuum annealing furnace which does such 
work, H. & Co. 

ANSWER—There have been several elec- 
tric and gas deoxidizing furnaces brought 
out for the above purpose. Some of them 
will do fairly good work but none of them 
are entirely satisfactory. If you wish to 
thoroughly protect alloyed gold and silver 
from oxidation during annealing, it is best 
to coat the metal with boracic acid. To ob- 
tain best results, the metal must be chem- 
ically clean and well coated with the boracic 
acid, which should be mixed with water 
and applied with a brush. 

QuesTIon No. 3783.—To Blue Steel with 
a Solution.—/ am making some small tools 
to put on the market and I want some quick 
method of coloring them blue in quantities. 
They are steel and while I can color them 
by the heat method, I find it is too slow. 
Can you help me? P. J. 

ANSWER—The saltpeter process is the 
most satisfactory and effective method of 
bluing steel articles in quantities. Procure 
an iron kettle or pan of sttitable size for the 
quantity you wish to handle at one opera- 
tion. Then make a mixture of 20 parts 
sodium nitrate and 1 part potassium per- 
manganate. Heat the mass over a slow fire 
until the chemicals are melted to a trans- 
parent liquid and the bottom of. the kettle 
turns dull red. Clean the articles as for 
plating, dry thoroughly and dip for a few 
moments in the nitrate bath, then dip in 
hot water and dry them at once. By vary- 
ing the amount of heat employed and the 
time of immersion, almost any color from 
blue to black may be produced. Finish the 
articles by rubbing with any thin mineral 
oil. 
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Question No. 3784—Croix de Guerre 
Finish.— How can I produce the finish as 
used on the French croix de guerre? I 
want to produce a red-brown smut in gold. 
D. K. 

ANSWER—The French croix de guerre is 
finished in oxidized copper. The crosses 
are acid dipped, then oxidized in a weak 
liver of sulphur solution. The high lights 
are relieved on a muslin buff wet with 
powdered pumice stone and run at a low 
speed. Some of the crosses are finished by 
using a black lacquer in the low lights, 
but this does not produce as nice a finish. 
Any fine gold solution that is fairly rich 
in metal may be used to produce a red- 
brown smut by -adding sufficient carbonate 
of potash. The solution should be used hot 
and small amounts of carbonate of potash 
added until the desired shade is produced. 
A gold solution for this purpose should con- 
tain at least 4 dwts. of gold to the gallon. 

QueEsTIon No. 3785.—Green Gold Solu- 
tion.—Please tell me how to make a green 
gold solution for electroplating. H. L. 

ANSWER—Green gold may be made by 
alloying 19 parts fine gold and 5 parts fine 
silver. This makes an excellent green gold, 
although some of the popular alloys are 
made in other proportions. The usual 
method of making a green gold solution is 
to take-a fine gold solution and add suffi- 
cient silver solution to produce the desired 
shade. To obtain the dark green shade, 
dissolve a small quantity of carbonate of 
lead in caustic soda and add a few drops 
at a time until the desired effect is produced. 

Question No. 3786.—Clock Troubles.— 
Is it advisable to oil the impulse pins and 
pallet pins in alarm clocks? Some of them 
do not take a good motion after cleaning 
and it secms to help when I oil the pins. 
Also, how can I make a good job of polish- 
ing the pits out of clock verges? F. F. 

ANnswer—We do not oil the roller jewel 
in a watch, so we would not advise oiling 
the impulse pin in clocks, as dust collects 
and eventually causes stoppage. But a 
small amount of oil may be applied to the 
pallet pins. The principal cause of poor 
motion in alarm clocks is the condition of 
the balance pivots. If they are cut or 
rough, they should be repolished. This may 
be easily done by spinning the wheel in 
the lathe and stoning the points to shape 
with a fine oil stone, then polish with 0000 
emery paper held on a flat file. Properly 
finished pivots will improve the motion 
very much, more than oiling the pins. 

Pitted verges may be repolished by grind- 
ing out the pit marks on a fine emery wheel, 
then polishing on a box-wood lap with No. 
2 diamentine. Care must be observed when 
grinding out. the pit marks, to preserve the 
original angles as far as possible. 








The foreman of a gang of railway men 
had more than his share of Irish wit. 

The other afternoon he was walking along 
his section of the line when he found a 
laborer asleep in the shade of a hedge. 

Eyeing the man with a stern smile, he 
said slowly: 

“Slape on, ye idle spalpeen, slape on. So 
long as ye slape ye’ve got a job; but whir 
ye wake up ye’re out of wurruk!”—The Do- 
minion, 
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WATCH CRYSTALS 


H AVE you ever tried to 


dress a watch? Peculiar? 
Not in the least. 





Oy, your next repair job use a 
KK. KK. watch crystal and note how 
the thorough grinding and grad- 
uation makes the watch look 
“dressy” —and your customer 
will be satisfied. 


Service is an outstanding 
feature of these superior watch 
crystals. 


THE PERFECT WATCH CRYSTALS 





Manufacturers and Importers 


KONISHI KOTAKUDO CO. 


110-116 Nassau Street, New York City 
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Japanese 


rt and Clever Craftsmanship in 


Bronzes 








By R. I. Gear, in the Metal Industry. 

















N early times the bronze used by the 
I Japanese was either of Chinese or 
Korean origin. Five principal kinds were 
recognized; Karakane, made of copper and 
tin; Shakudo, made of copper, silver and 
gold; Shibuichi, containing 5 to 50 per cent. 
of silver toecopper ; Shirickiu (brass), from 
25 to 50 per cent. of zinc to copper, and 
Seido, composed of copper, lead and tin. 
Although the Japanese doubtless imported 
bronze mirrors and other objects from 
China and Korea prior to the Christian era, 
bronze composed of metal from Japanese 
ores was probably not made much earlier 
than the end of the seventh century A. D. 
The descendants of imported Koreans, 
mingling with the Japanese, were the first 
native bronze manufacturers. Swords 
and arrowheads were among the first ar- 
ticles made; and later, objects of enormous 
size were cast, such as the colossal image 
called Yakushi Niorai in the temple of 
Yakushi, at Nara, cast about 700 A. D., 
and believed to have been made by the 
Korean monk Giogi; the great bell in the 
grounds of the Todai temple, at Nara, 
which measured 13 ft. 6 ins. high; the 
gigantic image of Rochana, in the same 
temple, measuring 53 ft. in height, and said 
to contain 500 pounds of gold, 16,827 
pounds of tin, 1,954 pounds of mercury, and 
986,080 pounds of copper. 

Japan was overrun by revolutions from 
1200 to about 1600, during which time 
bronze images and bells still continued to 
be made, but it was not until the Tokugawa 
period (1603-1868), during which Japan 
was ruled in the name of the Emperors by 
Shoguns of the Tokugawa family, that 
bronze-making regained its greatest im- 
petus, and it is to the Shoguns, Saimios 
and others that credit should be given for 
the wide spreading of the industry. Then 
flourished the artistic age of bronze, the 
decorations varying from simple examples 
of flowers, etc., to the most intricate de- 
signs representing Buddhistic motives. 
Pure gold was often used, and the era of 
Japanese art was fairly ushered in. The 
objects which then began to be manufac- 
tured included almost everything relating 
to personal adornment, figures for temple 
and house decoration, gigantic figures for 
the gables of buildings, etc., besides a host 
of lesser objects, such as mirrors, medicine 
boxes, tobacco pouches, pipes, cases for 
writing implements, hairpins and many 
other things designed for the use of a cul- 
tured people. 

Representations of the entire human 
figure were not often made in bronze, and 
those which were cast were not altogether 
satisfactory, as the artists were apparently 
unable to free themselves from the conven- 
tional styles of the old Japanese schools. 
in the early centuries, models made of stone 
were used for casting weapons in bronze. 
Later, clay molds were introduced. Cast- 
ing in molds of sand or loam was also 


practised at an early date, and at the begin- 
ning of the eighth century this process was 
employed in the mint for the production of 
bronze coins. The method as now em- 
ployed in Japan is here briefly described 
and embraces the following operations: 
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and in employing this kind of core almost 
all castings, even of vases, braziers, etc., are 
without a bottom, the bottom of the object 
being cast separately and afterwards sol- 
dered on. After the core has been com- 
pleted and dried, the object is modeled on 
it in wax of the proper composition. The 
wax model is then coated with successive 
thin layers of fire-clay applied with a brush, 
until the crust is thick enough to allow 
coarser Clay-layers to be applied, this being 
necessary in order to give the desired 
strength to the mold. The mold is then 
dried very slowly in a warm part of the 
foundry, and when dry, the core is removed 
and the wax melted out with a charcoal 
fire. By this means both the hollow core 








Fig, 1 goer 

(1) Preparation of the mold and core; (2) 

the furnace appliances; (3) the process of 
casting. 

The materials used in the preparation of 

the molds are vegetable wax, beeswax, 

resin, clay (raw and burned), river sand, 





Fic. 2 





re. 3 


and the outside of the mold are heated. At 
the same time any moisture is expelled and 
the walls of the mold are baked hard. 
Sometimes the models were prepared in 
sand or loam, but as this method has not 
been extensively practised by the Japanese 














Fic. 4 Fic. 5 


chopped rice straw, and rice husks. The 
molds are tempered by long exposure to the 
weather, which causes them to become very 
hard. The core, or piece around which the 
metal is poured, is generally solid when 
small figures are to be made, but in other 
cases it is hollow. The hollow core is 
either open at one or both ends, generally 
the latter. In: this case its thickness is 
about the same as that of the outer shell of 
the mold, forming in reality its inner wall; 








Fic. 6 


except for casting flat objects, the details 
will be omitted. 

The furnaces and appliances for melting 
and casting bronze consist of a series of 
cupola furnaces in segments, several cru- 
cible furnaces, and two kinds of blowing 
machines. When only small castings are 
to be made. the bronze is generally melted 
in crucibles, but for larger ones, one or 
more cupola furnaces are used. The lowest 
segment consists of a cast iron pan lined 
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The Moseley Profit Producer} | .... pera 
mews Over 37,000. “ews 





The era of Sound Investments and increased 
Production is here. The No. 2 Moseley Lathe 
is a life long Production Investment. Its Pul- 
ley will Pull you trade, good-will and Profits. 


Wise Watchmakers Invest in Genuine 
Moseley Lathes, Chucks, Face Plates 


Prompt Service Highest Accuracy 
Free Bulletins 


The Moseley Lathe Co. 


Elgin, Illinois, U. S. A. 


Write for bulletin “Chucks and Their Correct Use.” 





Lie!” Watches Repaired — tie!” 


Our Success is not due to the Profits We Make but the 
Service We Render. After two (2) years of Service 
to the Retail Jewelers throughout this Country we have 
fostered a Confidence that is hard to shake—Especially 
with the Discriminating Jeweler who always Plays 
Safe, that has convinced himself of our Sincerity and 
Integrity. It is Safe to believe as a general proposition 
that the man who Knows he is giving full value for 
Money Received is always willing to let the Customers 
see what he is getting, and stand the Acid Test. 


Today, after repairing over 37,000 Watches of all 
Grades and Makes, we are the Leading Independent 
Watch Repair Organization to the Trade in this Coun. 
try, with a Force of the Highest Grade, Well Expe- 
rienced Watch Makers that can be had; in fact, None 
are too Good for us. Many Jewelers know this, and 
have built up a Reputable Watch Repair Business by 
sending their work to us—Because of a Responsible 
representation, 


Respectfully yours, 























8 South Dearborn St., CHICAGO, ILL. 

















Greetings 


A Happy and Prosperous New Year to the 
thousands of ex-Bradley Horological Students 
located in every state in the Union and in many 
foreign countries. 









we Cg 


# _——a 


ANNOUNCEMENT 


Bradley Polytechnic Institute is the ideal place to 
get knowledge and experience along the lines of 
Watchwork, Jewelry and Engraving, offers the most 
thorough and at the same time the shortest course 
consistent with good results, that is possible. 
Positions assured at fine salaries as soon as courses 
are finished. 

We have had scores of letters from former students 
stating that the money spent in getting one of our 
catalogues was the best investment they ever made, 
as it put them on the right track to success. Write 
today, asking for our latest catalogue. Address: 


Bradley Polytechnic Institute 


Horological Department C., Peoria, — IIl. 




















Better Acquaintance 
Leads to Better Understanding 





Our returns on your WASTES 
Gold, Silver and Platinum will en- 
able you to better understand why a 
concern 


Once Our Customer Is 
Always Our Customer 


PEASE & CURREN 


REFINERS _ Smelters 
403 Richmond St., Providence, R. I. 





Assayers 
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with fire- 





clay and a coating of clay and 
charcoal. The aperture in front is used for 
ing out the metal, with another one at 

gto for the insertion of the “twyer, 
h which the blast is introduced. The 

a or “tuyere,” is the pipe or nozzle 
pense which the air is forced into the 
cupola. The other segments are cylinders 
of fire bricks or slabs, cemented together 
with fire-clay and firmly bound with iron 
hands. Two kinds of blowing machines 
are in use for producing the blast. One of 
them, called the “fulgo,” is a rectangular 
wooden box, fitted with a piston which 
works horizontally, and is provided with 
four valves which cause a blast to be pro- 
duced by both the forward and backward 
motion of the piston. The other one, called 
“tatara,” consists of two air-chambers of 
wood or clay, the bottoms of which con- 
stitute an inclined plane sloping from a 
central ridge. 

When the mold is ready for the operation 
of casting, the bronze is tapped into four 
iron ladles, each held by a workman, and 
a small quantity of wood ashes is thrown 
on the surface. The men stand opposite 
the lower ingates, or openings into the 
mold, and at a signal pour into them the 
contents of their ladles. This operation is 
repeated until the mold is filled, and dur- 
ing its continuance finely powdered rice 
bran is thinly sprinkled on the metal as it 
flows from the ladles. The mold is then 
allowed to stand for six hours before break- 
ing it off from the casting. In making large 
castings ladles are not used, the bronze be- 
ing allowed to run from the cupola fur- 
naces, first into a receptacle lined with fire- 
clay, and then from this, through an 
aperture in its bottom, into the mold. 

The art-instinct, which pervades all things 
Japanese, is well manifested in their bronze 
work, Japanese history abounds in myths, 
legends and fanciful conceits, and many of. 
them have been excellently portrayed 
through their art in bronze. A few care- 
fully selected subjects are here reproduced 
from original pieces in the National Collec- 
tions in Washington, several of which be- 
long to the celebrated Capron collection 
purchased by the United States Govern- 
ment many years ago. The figure of a 
cock standing on a drum, Fig. 1, typifies 
good government and a peaceful state of 
society. It was an ancient custom in China 
and Japan to station a drum on a stand in 
front of the magistrate’s office. Anyone 
who had been maltreated could by beating 
on the drum secure attention and receive 
proper redress. A long interval of peace 
has caused the drum to be neglected, and 
overgrown with vines. Rust has corroded 
it, and a large piece has fallen away, afford- 
ing an entrance to the mother hen, who is 
seen quietly reposing inside with her little 
brood. The second illustration, Fig. 2, de- 
picts, in bronze, Jiariya, or “Young 
Thunder,” who in his youth became chief 
ot a band of brigands. They started out 
one day to rob an old man named Senso 
Dojin, who had lived in the mountains for 
many centuries, and whose real body had 
assumed the form of a frog. When Jiariya 
met the old man, the latter undertook to 
teach him the elements, the manner of gov- 
erning frogs, etc. Jiariya departed with 


THE JEWELERS’ 


the determination of ceasing to rob the 
poor, and was afterwards made Daimio of 
Idzu. 

One of the seven Japanese patrons of hus- 
bandry is next shown, Fig. 3, mounted on 
a mythical animal resembling a reindeer, 
and engaged upon an errand of mercy. This 
object is cast in gold bronze, and is re- 
garded as a very spirited piece. 

The central figure, Fig. 5, is that of Shoki, 
destroying two demons of sickness. He has 
placed his foot on one of them, while hold- 
ing the other aloft in his left hand. It is 
difficult to conceive of any metal work more 
highly artistic than the object shown in the 
two remaining pictures, Figs. 4 and 6. The 
first consists of two Ho-hos which are sup- 
posed to visit the earth only as forerunners 
of some great event, or to announce the 
appearance of a great leader. These birds 
roost only on the most beautiful trees, eat 
only the seeds of the bamboo, and quench 
their thirst from the sweetest springs. The 
Ho-ho is the Japanese phcenix, and is em- 
broidered on the Mikado’s state robes. 

The last illustration represents a basket 
containing plants of different kinds with 
foliage and flowers of gilt and silver. From 
the sides of the basket arise two branches 
of the Japanese plum-tree, and on them are 
perched a Japanese nightingale and_ his 
mate. 





Major Chamberlain’s Watch 
Collection 





M 4JOR PAUL M. CHAMBERLAIN, 

whose excellent articles on horological 
subjects have appeared in different issues 
of the Horological Department of THE 
JEWELERS’ CIRCULAR, has just issued a cata- 
logue of his watch collection, at the Art 
Institute of Chicago.. The watches have 
been loaned by the Chamberlain Memorial 
Museum. Many of these watches have 
already been illustrated and described in 
THE JEWELERS’ CircuLar. The catalogue 
contains 64 pages, including the cover, and 
it is well printed and illustrated. 





Resident of Franklin, Pa., Has Old 
Watch with Diamond Jewels 





AN interesting watch is now owned by 

B. W. Bishop, Franklin, Pa. The watch 
was made by J. Medcalf, of 8 Malden Road, 
Kentish Town, London, Eng. The move- 
ment is in a large sterling case with an old 
bull’s eye glass. The hands are of gold. 
It has diamond and ruby jewels and a 
perfect dead beat’ escapement. The fourth 
wheel engages with the escape wheel pin- 
ion. The escape wheel has five very long 
teeth. The pallets and stones are of special 
design. The pallets are attached to the 
arbor of a large wheel which engages with 
the balance wheel pinion. 





About Jan. 10, the Merit Co., jobbers 
and importers of watchmakers’, jewelers’, 
engravers’ and opticians’ tools, materials 
and supplies, 647 Euclid Ave., Cleveland, O., 
will take over 2,000 square feet additional 
space adjoining the present office. This will 
give the concern more than double the pres- 
ent room occupied. 
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A Helpful Book for the Work Shop 





Electro-Deposition of Metals.—A practical, 
comprehensive work comprising electro-plating, 
galvanoplastic operations and_ electrotyping; 
deposition of metals by the contact and im- 
mersion processes; coloring of metals; lacquering; 
methods of grinding and polishing and hundreds 
of tested formulae and trade secrets, as well as 
descriptions and applications of voltaic cells, 
dynamo-electric machines and plating shop equip- 
ment. A complete exposition of all materials and 
processes used in every department of the art, by 
Dr. George Langbein, practical electro-plater and 
research scientist, translated with additions by 
William B. Braunt, editor of “Techno-Chemical 
Receipt Book,” ‘Metallic Alloys,” etc. Eighth 
Edition, revised and enlarged. Illustrated by one 
hundred and eighty-five engravings. Published by 
Henry Carey Baird & Co., Inc., New York. 

ETAIL jewelers have frequently asked 
where they could get information on 
the deposition of platinum. They were par- 
ticularly interested in this phase of electro- 
plating, as the inquiries indicated, during 
the war, when the price of platinum was 
prohibitively high. This volume answers 
the inquiry quite well in the paragraphs on 
platinum baths, their management, execu- 
tion of platinum plating, recovery of plati- 
num from platinum solutions, etc., ete. * 

The volume, which has proven itself to 
be of exceptional value, is now running in 
the eighth American edition and lacks very 
little of prime importance to the electro- 
plater. Important chapters are given on 
magnetism and electricity, sources of cur- 
rent, arrangement of the electroplating 
establishment, preparation of metallic ob- 
jects, deposition of nickel and cobalt, silver, 
brass, bronze and copper, gold, tin, zinc, 
lead and iron, antimony, arsenic and- alumi- 
num, There is an interesting chapter on the 
coloring and etching of metals. A large 
manufacturer of lacquers rendered espe- 
cially practical help to the author in the 
preparation of his chapter on lacquering. 
which is so important. Different types of 
apparatus used in lacquering are iiiustrated 
and methods of protection against deleteri- 
ous -fumes are given. 

Among the final chapters are hygienic 
rules for the work shop, which offer work- 
ers therapeutic measures which may be 
taken against poisoning by various sub- 
stances encountered in the plating shop, 
and “galvanoplasty” used rather extensively 
for the reproduction of medals, etc., ete. 
Chemicals used in electro-plating are de- 
scribed in the final chapter. The descrip- 
tion is given in a way calculated to be of 
real practical value to the plater. 

Ready accessibility to any subject de- 
scribed in the book is facilitated by a well 
arranged index. R. F. N. 





He was part of the advance guard of the 
American invasion, and passed the huge 
West End hotel with the Londoner who 
was showing him round. 

“How long did it take to put that up?” 
he asked. 

“Oh, about three months.” 

“Gee! We'd do a job like that in three 
days in New York.” 

Nothing more until the Houses of Par- 
liament. Then: “Say, that place looks 
mighty good to me. What is it?” 

“Don’t know,” said the Londoner, “It 
wasn’t here when I crossed the bridge last 


night.”"—The Dominion. 
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Refiners 


Gold 
Silver 
Platinum 











31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 











HANDY & HARMAN 





The Herpers’ Catch 
dy 


CLOSED OPEN 


799g aaa 


1289, $15 761 800 80! 855 Wl 


No. 855 May Be Had Assembled 


IN STOCK IN GOLD 
PLATINUM AND SILVER 





HERPERS BROS. 
18 CRAWFORD ST. NEWARK, N. J. 


ESTABLISHED 1865 


January 5, 192], 





























Established 1858 


Retfiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 








Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 




















PLATINUM 


Plate — Wire — Seamless Tubing 
Any Size—Any Hardness 
ONE-PIECE BRACELET BOXES 
(Catalog 5-10) 


GALLERIES — STAMPED, FLEXIBLE 
LACE WORK (Catalog 20) 


PLATINUM SOLDERS 








_ FOUNTAIN PEN IRIDIUM 


HARD—WELL, GRADED—NO WASTE 
FUTURE SUPPLY ASSURED 


STYLOGRAPHIC TUBING 


American Platinum Works 
225-231 N. J. R. R. Ave. 
NEWARK, N. J. 

New York Office 


CHARLES ENGELHARD 
30 Church Street 
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[Patents Granted by the United States. 


ited States Patents That Have Ex- 
rea and the Registered Trade-Marks.] 











UNITED STATES PATENTS 





Issue of Dec. 7, 1920 (Continued) 


7. SOFT-COLLAR HOLDER. Epwarp L. 
Anperson, Attleboro, Mass., assignor to R. & 
G. Co., Attleboro, Mass. Filed May 8, 1920. 
Serial 379,768. 3 Claims. 

In a soft collar holder, a channeled front bar 
having the sides of its ends cut away and the 
ends turned inwardly at an angle to the front 
bar to close the channel ends, lips at the center 
of the front bar and on opposite sides of the chan- 
nel thereof, and a resilient bar having a central 
part engaged in the channel with the lips engaged 
over the central part of the resilient bar to hold 
same in the channel, the resilient bar having bends 





adjacent the ends of the lips, and having curved 
jaws which are roughened and which lie opposite 
to the inturned ends of the front bar. 


Designs 


4,731 WATCH OR CLOCK DIAL, Paut 





THaMM, New York. Filed Oct. 8, 1919. Se- 


rial 329,369. Term of patent 3%4 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Registered Dec. 7, 1920. 

Ser. 125,740. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tueopvore Barcman, Detroit, 
Mich, Filed Dec. 9, 1919. 














No claim being made to the words “Shines Like 
a Cat’s Eye” apart from the mark as shown; but 
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the applicant does not waive any common-law right 
which he may have acquired by use of said phrase. 
Particular description of goods.—Clock and 
Watch Dials, 
Claims use since Jan. 15, 1919. 


Ser. 129,049. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Coun & Rosen- 
BERGER, Inc., New York. Filed March 1, 1920. 

Particular description of goods.—Chain and Bead 

Necklaces, Imitation Pearls, Slipper and Belt 

Buckles, Collar and Cuff Buttons, Shirt-Studs, Bar- 

Pins, Brooches, Hatpins, Watch-Chains, Watch- 


Coro’ 


Charms, Finger-Rings, Bracelets, Hair Ornaments, 
Beads for Necklaces, Vanity-Cases, and Lavalliéres, 
Which Articles are Made of, Plated with, or 
Mounted in Preeious Metals—i. e., Sheffleld Silver, 
Sterling Silver, and Gold-Plate on Brass Founda- 
tion. 

Claims use since July, 1919. 


Trade-Marks Published Dec. 7, 1920. 


137,816. AUTOMATIC-WINDING EYEGLASS 
OR PENCIL HOLDERS. Kercuam & Mc- 
Doveal1, Inc., Brooklyn, N. Y. 

Filed Feb. 20, 1920. Serial 128,688. 

Aug. 10, 1920. 


137,882, CLEANING AND POLISHING MATE: 
RIALS FOR JEWELRY AND METAL 
WARE, Tirrany & Co., New York. 

Filed Feb. 10, 1920. Serial 128,226. Published 

May 11, 1920. 


Published 





UNITED STATES PATENTS 





Issue of Dec. 14, 1920. 


1,362,384. LOCKET. Puitie Benyamin, New 
York, and SamMueEt Burcer, Brooklyn, N. Y. 
Filed June 8, 1920. Serial 387,345. 4 Claims. 

In a locket of the character designated, the com- 
bination of an incasement formed with an edge 
aperture, a keepsake container adapted to be in- 
serted into and removed from said incasement 





through said edge aperture in alinement with the 
main plane of said incasement, said container being 
formed with a suspender loop and with shoulders 
adjacent said loop on the exterior of the container 
for engagement with the end edges of said edge 
aperture in the incasement, and means actuated by 
the insertion of the container for detachably se- 
curing said keepsake container and said incasement 
together, for the purpose described. 


1,362,402. CUFF-LINK. Max EnrRenFEeLp, New 
York. Filed July 17, 1920. Serial 396,949. 
5 Claims. 

The herein described cuff link comprising an 
elongated link having a straight portion connecting 
bowed portions terminating in reduced ends pro- 
jecting toward each other in plan, a U-shaped mem- 
ber pivotally engaged with one reduced end and 





of a length to reach and engage the other reduced 
end and of a width to meet the straight portion, 
and means arranged in the U-shaped member and 
adapted to co-operate with the reduced end con- 
taining the pivot whereby to maintain the U-shaped 
member either in open or closed position. 

1,362,498. WATCH HOLDER. Water B. 


McMitten, San Francisco, Cal. Filed Dec. 
10, 1918. Serial 266,103. 1 Claim. 
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A watch holder of the class described comprising 
a case made of a resilient material and adapted 
to be placed around the watch, said case having 
an opening therein to expose the dial of the watch, 
a nipple on said case through which the stem of 





said watch passes, a spring plate arranged on the 
bottom of said case to engage the bottom of said 
watch and hold same against the front part of said 
case, and a rubber vacuum cup secured to the 
case at one end thereof so that when pressed upon 
a surface a vacuum is created and holds the de- 
vice to said surface by suction. 


DESIGNS 


56,793. TIMEPIECE HANDS. 
Wittiams, Fort Thomas, Ky., 


Loris McG. 
assignor to 


Elgin National Watch Co., Elgin, Ill. Filed 


July 10, 1920. Serial 395,387. Term of 
patent 14 years. 
56,787. WATCH CASE. ArtHur W. Waps- 


worTH, Fort Thomas, Ky., assignor to the 
Wadsworth Watch Case Co., Dayton, Ky. 








Filed July 10, 1920. 
of patent 14 years. 


56,788. WATCH CASE. 


Serial 395,391. Term 


ArtHur W. Waps- 








wortH, Fort Thomas, Ky., assignor to the 
Wadsworth Watch Case Co., Dayton, Ky. 
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TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YorxK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 
JOHNSON MATTHEY & CO., LTD. | 
Hatton Garden 
London, E. C., Eng. 1 om i em 
Official Assayers and Refiners to the Woolworth uilding 
Bank of England New York 
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For Accurate and Prompt Returns 
SHIP YOUR 
Old Gold, Silver, Platinum Scraps, Filings, 
Polishings, Sweepings, Etc. 


FOR REFINING TO 


YONOVER BROTHERS 


Assayers—Smelters—Refiners 


Main 1637 ae Roosevelt CHICAGO, ILL. 


Office 
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Smelting Works—11¢3 S. Wood St. 
Such as is here depict- f/ 4 
edin genuine photo- my 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are OURS IS THE HOUSE THAT 
right. We add only a fair and legitimate profit to the 


AS IT REACHED US actual cost of the job. We don’t believe in killing the | A DELIVERS THE Petaaed 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
' today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO. (cisieccroru) S03 nerorm sien 


JEWELERS’ ani METAL WORKERS’ SUPPLIES NYES (IL 
' “American kek FILES 















AS IT LEFT US 


















































. Swiss”’ 
AMERICAN GAS FURNACE CO.’S for 50 years the Standard Lubricant ' 
x ing, | Hardening, Assaying, Ete.” Positive for Watches and Clocks 
n ast ressure Blowers. 


E. P. REICHHELM & CO., Inc. |. Buy of Your Jobber 


24-26 JOHN ST. J: NEW YORK 
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Filed July 10, 1920. Serial 395,392. Term Wadsworth Watch Case Co., Dayton, Ky. 
ye oatent 14 years. Filed July 10, 1920. Serial 395,390. Term 
WATCH CASE CROWN. Artur W. 
OTM apsWORTH, Fort Thomas, Ky., assignor to 





of patent 14 vears. 








the Wadsworth Watch Case Co., Dayton, Ky. UNITED STATES TRADE-MARKS 


Filed July 10, 1920. Serial 395,393. Term [The following trade-marks have been adjudged 
of patent 14 years. entitled to registration under the Act of Feb. 20, 
56,794. WATCH CASE BOW. Lois McG. 1905, and are published in compliance with Sec- 


Wituams, Fort Thomas, Ky., assignor to the tion 6 of said Act.] 


Wadsworth Watch Case Co., Dayton, Ky. 





Trade-Marks Published Dec. 14, 1920. 

Ser. 134,278. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) SanpviKEns JERNVERKS AK- 
TIEBOLAG, Sandviken, Sweden. Filed June 26, 
1920. 
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Particular description of goods.—Watch-Springs. 
Claims use since July, 1909, and in commerce 
with the United States of America since 1914. 


: Ser. 135,041. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) 
' mAN-Korser Co., Inc., New York. Filed July 
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1920. 


Filed July 10, 1920. Serial 395,388. Term 
of patent 14 years. Particular description of  goods.—Bracelets, 
56,795, WATCH CASE BOW Lors McG. Brooches, and Finger-Rings of Precious Metal. 


Claims use since April 25, 1920. 
Ser. 136,110. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) Franx W. ALTER, Chicago. 
Filed Aug. 14, 1920. 


Wi1uraMs, Fort Thomas, Ky., assignor to the 
_ Wadsworth Watch Case Co., Dayton, Ky. 





Particular description of goods.—Timepieces. 
Claims use since January, 1915. 





.\ tif Trade-Mark Registered Dec. 14, 1920. 


EX fig 137,968. CUFF BUTTONS. Tue Cettu.omw Co., 
ms yf New York. 
ae Pe Filed March 31, 1920. Serial 130,407. PUB- 
ome ee LISHED AUGUST 31, 1920. 





Trade-Mark Registration Renewed. 
Term 


Filed July 10, 1920, Serial 395,389. 18,562. FINGER RINGS. J. B. Bowpen & Co, 
of patent 14 years. New York. - 

56,796. WATCH CASE BOW. Lois McG. Registered Oct. 28, 1890. Renewed Oct. 28, 
Wutiams, Fort Thomas, Ky., assingnor to the 1920. 


Tme Go.p- ‘ 
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UNITED STATES PATENTS 





Issue of Dec. 21, 1920. 


1,362,656. SAFETY-CATCH FOR JEWELRY. 
JosErpH J. Wuirte, Providence, R. I., assignor 
to J. J. White Mfg. Co. Filed July 27, 1920. 
Serial 399,287. 2 Claims. 

In a fastening for jewelry, a resiliently sup- 
ported compressible member movable for position- 
ing of parts in disengaging relation, a_ safety 
catch member movable into the path of the com- 





‘4 “ 


pressible member and having a projection to lie 
adjacent the person of the wearer from said com- 
pressible member, said compressible member hav- 
ing. a yielding portion extended thereover for 
wiping coengagement. 


1,362,748. RING CLUSTER-MOUNTING. Whi1- 
LIAM SHEFF, New York. Filed Feb. 25, 1919. 
Serial 279,173. 2 Claims. 

As an article of manufacture, a cluster mount- 
ing having a dome crown, the said crown having 
a polygonal portion raised above the surface im- 
mediately adjacent thereto, said polygonal portion 
being integral with said crown, and said: crown 
being further provided with a series of circular 





perforations, surrounding said polygonal portion 
and corresponding in number with the number of 
sides of said polygonal portion, said perforations 
being arranged so that the angles or the polygonal 
portion are in line with the interspaces of said per- 
forations. 


1,362,877. JEWELER’S TORCH. Jacoues Krets- 
LER, New York. Filed Nov. 3, 1919. Serial 
335,253. 1 Claim. 

A jeweler’s torch, comprising a cylindrical head 
of the same diameter throughout its length, said 
head being in the form of a single casting, which 
is open at its opposite ends and internally screw- 
threaded at these points, being provided adjacent 
one end and adjacent the center with sockets 
which communicate with the interior thereof and 
through small ports, fuel feed pipes connected 
with said sockets, a relatively short internally 
screw-threaded plug tapped into the lower end of 
the head, this plug having a bore extending there- 
through which is decreased in diameter at its 
outer end to retard the passage of fuel there- 
through, the inner end of said plug being recessed 
to provide an entrance to the fore for the fuel, 
an integral partition disposed in the head interme- 
diate the ends of the same and spaced from the 

















inner end of said plug, forming a valve seat and 
dividing the head into upper and lower chambers, 
the latter of which constitutes a mixing chamber 
for air and gas, a relatively short neck carried by 
the valve seat and depending into the mixing 
chamber, the same being spaced from the inner 
end of said plug and extedning to a point slightly 
beyond the lower port in the head, said seat hav- 
ing a passage extending therethrough which is 
alined with the bore in the plug, a second inter- 
nally screw-threaded, bored plug, tapped into the 
opposite end of the head, a needle valve extending 
through the bore of this plug and beyond the 
outer end of the latter, a coiled spring surround- 
ing the valve between the seat and the last named 
plug, serving to retain the valve normally closed, 
and an operating handle mounted on one of the 
fuel feed pipes and co-acting with the exposed 
portion of said valve for actuating it. 
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Gypsy Rings 


In all grades of fineness, white gold, 
green gold, platinum tops and in all 
combinations. A full line of ladies’ 
platinum rings. We make hundreds of 
patterns to select from. 

We maintain a complete factory for 
special orders and repairs. Our line of 
diamond mountings and diamond 
mounted jewelry deserves your con- 
sideration. 

We carry a full line of precious and 
semi-precious stones. 

Write us or call. Prices and designs 
cheerfully submitted. 


William J. Orkin 


Mfr. of Platinum and Gold Jewelry 
373 Washington St. 
BOSTON, MASS. 








ENAMELING | 


done on Watch Dials, Emblems, 
Badges, and all other kinds of 
Jewelry and Novelties. Any quan- 
tity. 


Z. BERBERIAN 


Enameler and Enamel Manufacturer. 


185 Eddy St. 





Providence, R. I. 




















Established 








41 years of 
satisfactory 

service to an 
increasing 


1879 


Our §facili- 
ties for de- 
signing and 
manufacturing 
are at your 
service on re- 











Gi 
<= Rings, Medals 


Class Pins, He 


Emblematic Pins and Rings 


number of cus- sseam Football, Basketball and Baseball Charms 


tomers NY he r We manufacture to the trade exclusively 
* Fraternal 
Emblems 


Medals and 


Class Pins 














Send design, sample or specification 


We'll do the rest. 


S. KAPLAN 


108 Fulton St., New York 


Prompt 
Service 
Fair Prices 
Goods of Fire and Police 


Dept. Ba 
10-12 bane nado Maiden Lave - = 
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FINE FLATINUM JEW 


. PRIGINAL 
778 ®(*) {yes SIGNS Cy 


JUST A FEW OF OUR NEW NUMBERS IN eal ae az, 


White Gold Rings as _ , 


HENRY DAVIDSON 
51-53 MAIDEN LANE NEW YORK CITY 
We Also Carry a Full Line of All White Gold Jewelry 
Samples Sent Upon Request 


DIAMONDS 


Bought—Sold—Appraised 


HOWARD S. KENNEDY 


170 Broadway . . NEW YORK 

















Our Specialties “The Line That Moves” 
srrin | Grodnitz & Company 


Scarf Pins Canal Jewelers’ Court 

—- 336-340 Canal St., New York 

Hi Ty Get our Samples and Prices First and 

Meu & Then place your order. You will not 
ae be fair to yourself otherwise. 























